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To cap off a highly active year, Deutsche 
Bank originated a $350 million loan for the 
former Helmsley Carlton House hotel at 
680 Madison Avenue, which Extell Devel-
opment Company and Angelo, Gordon & 
Co. purchased in 2010 for $164 million and 
are converting the upper floors of into luxury 
co-op apartments.

The three-year loan, made to the joint own-
ers, closed on Dec. 30 and refinanced a $200 
million loan from M&T Bank that 
closed in December 2012. Mortgage 
Observer Weekly reviewed a copy of 
the building’s offering plan, which 
shows that the refinanced M&T loan 
had a maturity date of July 2015 with 
an option to extend to July 2016.

The borrowers presumably found 
a more suitable and larger financing arrange-
ment with Deutsche Bank and paid off the 
M&T loan early. In each case, the collateral 
was only the residential part of the project, 
which is a long-term sublease. Angelo, Gor-
don & Co. and Deutsche Bank declined to 
comment on the transaction. Extell could not 
be reached in time for publication.

The finished conversion of the 16-story 
building’s upper floors will contain 69 luxury 

units. Extell and Angelo, Gordon & Co. are 
now adding two floors on the building’s roof 
to create a nearly 9,000-square-foot duplex 
penthouse that will go for $65 million. The 
more than $350 million total conversion is 
due to be completed in the summer of 2014.

Down below, Qatar-based clothing retail-
er QELA signed a 6,230-square-foot lease for 
space on the Upper East Side building’s first 
and second floors, Commercial Observer re-

ported earlier this month. The Mid-
dle Eastern luxury fashion company 
is planning to open its Madison Av-
enue store and first U.S. store in the 
fall of 2014.

Thor Equities purchased the 
building’s block-long retail space for 
$277 million in January 2013, one of 

the highest prices ever paid for a single retail 
property on Madison Avenue. The New York-
based developer beat out Vornado Realty 
Trust, which had placed a competing $280 
million bid for the 35,000-square-foot space 
that contains multiple storefronts. M&T pro-
vided an additional $115 million in financing 
for the acquisition of the space.
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Deutsche Bank  
Refinances 680 Madison 

Avenue Co-op Conversion

See Deutsche Bank... continued on page 3

Jefferies LoanCore 
Finances Williamsburg 
Retail Buy

Brooklyn retail financing continues 
to gain steam, and Jefferies LoanCore 
has again tapped into one of the bor-
ough’s prime markets along the L train 
line. 

The three-year-old commercial real 
estate finance venture originated a 

$66.5 million bridge loan 
for a group of Williams-
burg retail properties ac-
quired by Brooklyn-based 
investment firm RedSky 

Capital, a person familiar with the deal 
exclusively told Mortgage Observer 
Weekly on background.

MOW 
EXCLUSIVE

See Jefferies... continued on page 5
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TORCHLIGHT ORIGINATES AND ACQUIRES COMMERCIAL REAL ESTATE DEBT
Subordinate Debt  Full Leverage Senior Debt  Preferred Equity

Mezzanine Loans Discounted Pay-Offs  Sub/Non-Performing Notes

Up to 90% LTC/LTV Terms up to 10 Years
Non-Recourse All U.S. Markets
$10 Million+ Loan/Investment Size Quick Closings

TORCHLIGHT LENDS NATIONWIDE

Ryan Howard, Vice President
(305) 209-9972

rhoward@torchlightinvestors.com

TORCHLIGHT INVESTORS
www.torchlightinvestors.comMike Butz, Senior Vice President

(212) 488-5616
mbutz@torchlightinvestors.com

LENDING AND ACQUISITIONS
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701 Brickell Avenue
Miami, FL 33131
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LAS VEGAS, NV

INDUSTRIAL & OFFICE
PORTFOLIO

$29,000,000
MAUI, HI
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EAST LANSING, MI
STUDENT HOUSING

PORTFOLIO

$27,500,000
HUNT VALLEY, MD

HOTEL

$28,700,000
LOUISVILLE, KY

OFFICE

$11,300,000
LONG ISLAND, NY

OFFICE PORTFOLIO

$26,000,000
VALLEY STREAM, NY

MULTIFAMILY

$32,900,000
QUEENS, NY
MULTIFAMILY

$25,000,000
MIAMI, FL

HOTEL

$10,000,000
PHOENIX, AZ

OFFICE

$36,000,000
AUSTIN, TX

MULTIFAMILY

$10,000,000
BRADENTON, FL

MULTIFAMILY

$12,000,000
HOUSTON, TX
MULTIFAMILY
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“Madison Avenue is so closely identified 
with luxury and class that the name itself has 
become synonymous with high-end, so much 
so that it is essential for any retailer calling 
itself a ‘luxury brand’ to have a presence on 
this thoroughfare,” Joseph Sitt, Thor Equi-
ties’ chief executive, said in a prepared state-
ment at the time. “The opportunity to market 
this remarkable space to the best of the best of 
luxury retail brands was simply too incredible 
a possibility to pass up.”

The Helmsley Carlton House was designed 
by Kenneth B. Norton in 1950 and construct-
ed in 1951. The building located between East 
61st and East 62nd Streets originally con-
tained 161 units and was first conceived as a 
residential property before it was converted 
to a hotel. 

Deutsche Bank... continued from page 1

Thanks to advertising media giant 
GroupM’s commitment to signing a 
20-year lease and Sen. Chuck Schum-
er’s ability to secure federal bonds via 
the IRS’s Recovery Zone Bonds pro-
gram, Silverstein Properties received 
a crucial $340 million round of financ-
ing for its partly built 3 World Trade 
Center early this week.

The federal bonds will fill a gap that 
may have delayed or ended construc-
tion on the planned 80-story tower at 
175 Greenwich Street in lower Man-
hattan, according to a press release 
from local advocacy group the Down-
town Alliance. 

After Silverstein inked its deal with 
GroupM in late December 2013 for the 
firm to become the building’s anchor 
tenant, news surfaced that the trans-
action cleared the way for $1.3 billion 
in much-needed financing. As part of 
a 2010 agreement with the Port Au-
thority of New York & New Jersey 
and city and state governments, the de-
veloper was required to sign a major 

tenant in order to start building a sky-
scraper over the seven-story retail base 
now on the site.

GroupM’s lease covers 516,000 
square feet among the lower nine floors 
of the planned tower. “I congratulate 
GroupM and thank our government 
partners at the World Trade Center for 
helping ensure continued momentum 
in lower Manhattan,” Larry Silver-
stein, chairman and former chief exec-
utive of Silverstein Properties, said in a 
Dec. 23 statement.

Following the announcement of the 
anchor tenant deal, Sen. Schumer re-
portedly made a call to treasury head 
Jack Lew to request the $340 million 
in federal bonds, which had expired 
in 2010, because the building did not 
have a major tenant at the time. The 
latest round of financing ensures that 
3 WTC’s construction will be com-
pleted without any further delays, Sen. 
Schumer and Downtown Alliance said.

The more than $2 billion tower is ex-
pected to open in 2017.   

Senator Chuck Schumer 
Brokers 3 World Trade 
Center Financing Deal

Meridian Negotiates 
$40M Loan for New 
Jersey Waterfront 
Apartment Complex 

Meridian Capital Group has secured $40 
million in permanent financing from San-
tander Bank for Camelot at Cinnaminson 
Harbour, a multifamily complex located at 
198 Camelot Court in Cinnaminson, N.J., 
Mortgage Observer Weekly has exclusively 
learned.

The five-year loan to Kaplan Companies, 
the property’s developer, carries a fixed inter-
est rate of 3.64 percent and a 30-year amorti-
zation period. 

Camelot, a 405-unit waterfront commu-
nity that was completed in late 2013, around 
the same time that the loan closed, is part of 

the master-planned communi-
ty Villages at Cinnaminson 
Harbour, located just out-
side of Philadelphia and Tren-
ton. The property’s amenities 

include an outdoor pool, a fitness center, a 
business center and access to hiking trails 
along the Delaware River.

Meridian Capital Group Vice President 
Josh Munk, based out of the company’s Ise-
lin, N.J., office, negotiated the transaction.

“When we began working on the financing 
for this property, it was 55 percent occupied,” 
Mr. Munk said. “Meridian leveraged its long-
standing lender relationships and market 
knowledge to obtain 75 percent loan-to-val-
ue terms for our client based on a stabilized 
occupancy pro forma.”

“This financing structure is extremely de-
sirable for developers, because they can for-
go waiting for the property to lease up to 90 
percent occupancy for 90 days,” he added. “It 
provides them with the ability to tap their eq-
uity quickly and invest in new projects.”  

MOW 
EXCLUSIVE

3 World Trade Center
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 Interests always aligned… 

Just do the diligence. 

ONE FIRM 
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invite you to 

A Breakfast Conversation with  
Michael Stern, JDS Development Group

Moderated by Dennis Russo, Herrick Feinstein

In Celebration of Mortgage Observer’s 20 Under 35

Thursday, January 23rd • 8 AM - 9:30 AM

Herrick Feinstein • 2 Park Avenue • New York, NY

To register, visit the events page at YMBA.net
Non-members- $45 • Members- free 

in partnership with the

sponsored by

RedSky purchased the bulk of the prop-
erties located at 92, 94, 102, 110 and 112 
North Sixth Street in late December 
from North 6th Street Property LLC, 
managed by Brooklyn developer Joseph 
Brunner, and one of the properties locat-
ed at 132 Bedford Avenue in late Novem-
ber from a private owner listed as Cheryl 
Weiss. RedSky paid $64 million for the 
North Sixth Street properties and $11.2 
million for the Bedford Avenue property.

Proceeds from the bridge loan, which 
closed on Dec. 31, are being used to cover 
the more recent acquisition costs and ad-
ditionally fund upgrades on the buildings. 
Existing tenants at the properties include 
American Apparel and the boutique lin-
gerie store Honey.

Jefferies LoanCore and RedSky would 
not comment on the financing. RedSky 
Capital, led by Benjamin Bernstein and 
Benjamin Stokes, owns several other re-
tail properties in Williamsburg, includ-
ing 247 Bedford Avenue, where Apple is 
said to be considering one of its next re-
tail outlets.

Jefferies LoanCore provided $51 mil-
lion in senior debt for a portfolio of Bed-
ford Avenue land parcels that RedSky and 
Waterbridge Capital acquired in April 
2012. 

Jefferies... continued from page 1 Mesa West Refinances Burbank Office 
Building with $220M Loan

Leveraging the asset’s polish and the sur-
rounding area, Mesa West Capital has provid-
ed a $220 million loan to a joint venture between 
affiliates of Stockbridge Capital Group, 
Worthe Real Estate Group and M. David 
Paul & Associates to refinance The Pointe, a 
14-story office building located in the Burbank 
Media District in Los Angeles County. 

The five-year financing for the 480,645-
square-foot trophy property includes $35 mil-
lion of mezzanine debt, which was placed at 
closing with Morgan Stanley Real Estate 
Investing.

The Pointe, which sits on a 9.35-acre site at 
2900 West Alameda Avenue, adjacent to 
the Burbank Studios, contains 35,000-square-
foot floor plates with 10-foot floor-to-ceiling 
glass. The property includes a 3-acre land-
scaped park, a subterranean parking garage, a 
fitness center and entitlements for an adjacent 
480,000-square-foot building.

The LEED Gold-certified office building, 
which was developed in 2009, is currently 69 
percent leased to tenants including Warner 
Brothers, Outlook Amusements, FreMan-
tle Media, Legendary Pictures, KCET and 
Fidelity.

“The Pointe’s superior quality and efficient 

floor plates make it Burbank’s premiere as-
set and has resulted in approximately 200,000 
square feet of leasing at the property in the last 
12 months,” said Mesa West Principal Ronnie 
Gul, who originated the financing. “The prop-
erty is backed by strong sponsorship with deep 
experience in the submarket, providing a com-
petitive edge in leasing the asset.” 

It is the third financing Mesa West has pro-
vided affiliates of Worthe Real Estate Group. 
Jonathan Firestone and J.P. LeVeque of 
Eastdil Secured arranged the loan.

Mesa West Capital, which was founded in 
2004, has originated more than $4 billion in 
nonrecourse first-mortgage debt for the ac-
quisition, refinancing and recapitalization of 
commercial real estate assets throughout the 
U.S. 

The Pointe
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HFF has arranged $105.8 million 
in acquisition financing on behalf of 
Woods Capital Management for its 
purchase of the Thanksgiving Tower, 
a 50-story office tower in Dallas.

The Texas-based mortgage-banking 
firm secured the three-year, floating-
rate loan through Ares Commercial 
Real Estate Corporation. Proceeds 
from the loan will be used to fund an 
“extensive capital improvement pro-
gram aimed at improving the proper-
ty’s infrastructure and amenities and 
accelerating the ongoing revitaliza-
tion of Downtown Dallas’ Main Street 
District,” according to an HFF press 
release.

Managing Director Steve Helden-
fels and Senior Managing Directors 
Trey Morsbach and Brian Carlton 

lead the HFF team representing the 
borrower.

Woods Capital bought the 1.37 mil-
lion-square-foot office building locat-
ed at 1601 Elm Street in July 2013 for 
an undisclosed sum. The property was 
sold in a foreclosure auction in Feb-
ruary 2013 after an $84 million CMBS 
loan went into default.

The property is 74 percent leased 
to tenants including Santander Con-
sumer USA, Gardere Wynne Sewell, 
Looper Reed McGraw and Petro 
Hunt. The building contains a 745-s-
pace, six-level, subterranean parking 
garage and the Tower Club restaurant 
on its 48th floor.

The Thanksgiving Tower was built 
in 1982, becoming the second-tallest 
building in Dallas at the time. 

HFF Secures Acquisition 
Financing for Dallas  

Office Tower

Thanksgiving Tower

Record Attendance 
at CREFC January 

Conference 
The Commercial Real Estate Finance 

Council’s January Conference wrapped up 
Wednesday at the Fontainebleau Hotel in Mi-
ami Beach with all signs pointing to a produc-
tive and busy 2014 for the industry. 

Perhaps the most obvious gauge was atten-
dance, which hit a record with over 1,550 reg-
istered attendees.

As far as topics were concerned on the fi-
nance end, risk retention played a role as did 
a potential Fed taper and rise in interest rates 
and increased competition for deals. CREFC 
has a sizable government relations team, 
as Stephen Renna, the group’s president 
and chief executive officer, noted in opening 
remarks. 

“We are doing the job, even when it’s not 
necessarily lobbying a particular bill or a par-
ticular regulation—we are making sure that 
lawmakers understand what the commercial 
real estate finance industry is, who we are and 

why we’re important,” Mr. Renna said. “And 
that gives us the political currency to effectu-
ate proper policies for this industry.”

Even as the event was underway, the reg-
ulatory environment was changing. On the 
second day of the conference, Federal regu-
lators approved an interim final rule that al-
lows banks to retain some interests in certain 
collateralized debt obligations, blocking them 
from some prohibitions laid out in the Volck-
er rule.

One New York developer, with a sizable Mi-
ami presence, noted how the environment in 
the city has changed. He noted that when he 
“first came into the Miami marketplace, you 
couldn’t find a lender.” 

An increased focus on distressed debt has 
been evident as well, attendees said, with new 
shops sprouting up since 2010 to take advan-
tage of opportunities in the space and banks’ 
selling of distress has tapered significantly—
another sign of changing times. 

However, smaller signs also pointed to an 
industry feeling good

“Blackstone has mints,” one exec noted, in 
reference to the beefed up goodie bag handed 
out to conference goers. “That’s always a good 
sign.” 

By the Numbers

1,550 
The number of registered attendees at this 

year’s CREFC January Conference
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Work Force
Marie Head has joined Prudential 

Huntoon Paige Associates as a principal, 
a homecoming of sorts for Ms. Head, who 
left Prudential in 2011 for a position at the 
U.S. Department of Housing and Urban 
Development. 

In her new position at Prudential Mort-
gage Capital Company’s FHA business, 
she’ll work to originate new FHA loans 
across the country, the company said. 

“Marie’s extensive experience in and con-
siderable knowledge of the FHA lending 
business, along with her familiarity with 
Prudential Mortgage Capital Company and 
Prudential Huntoon Paige, once again make 
her a valuable addition to our team,” said 
Paige Warren, managing director and head 
of Prudential Huntoon Paige. “We are proud 
to have her back with us and look forward to 
her contributions toward helping us expand 
our multifamily FHA portfolio.”

Ms. Head served as deputy assistant sec-
retary for multifamily housing programs at 
HUD when she left her position at Pruden-
tial in 2011. 

Greystone is growing its portfolio lend-
ing group, with the addition of two senior 
executives.

 In Austin, Texas, Jef Elm has joined as 
managing director of production. He re-
ports to Marty Lanigan, head of the port-
folio lending group in Greystone’s New York 
headquarters. 

“Having previously worked alongside 
Jef twice in the past, I am thrilled that he’s 
joined us at Greystone, where his market 
expertise and client reach will serve as a ter-
rific complement to our existing production 
platform,” said Mr. Lanigan. “With the port-
folio lending group’s current talent and re-
sources, we look forward to reaching and 
surpassing $1 billion in bridge loan produc-
tion for 2014.”

Matt Grodd has also been hired as a se-
nior vice president in the firm’s New York 
office. He also reports to Mr. Lanigan. Mr. 
Grodd was previously at TriLyn Invest-
ment Management, responsible for orig-
inating, underwriting and structuring 
subordinated commercial real estate debt.

 
Commercial mortgage and advisory shop 

Hybrid Capital has added Yaron Cohen as 
director of originations. He was previously 
a senior real estate associate at investment 
adviser Sioni & Partners. 

In his new position, he’ll help arrange 
commercial mortgages for recapitaliza-
tions, acquisitions and development proj-
ects, the firm said.

“Yaron is a respected industry profes-
sional, and as our business expands, we are 
pleased to have someone with his experi-
ence join our team,” said Hybrid CEO Bob-
by Bakhchi.

 Law firm Pryor Cashman has announced 
several promotions. 

In the firm’s real estate group, Danielle 
Schechner has been elevated to partner. 
She joined the firm in 2006 and focuses her 
practice on areas that include real estate fi-
nance. Additionally, Benjamin Teig, who 
joined the firm’s real estate group in 2005, 
has been promoted to of counsel. 

 
Situs has hired Eric Smith as business 

development leader to further expand its 
West Coast operations. 

Mr. Smith will be based in the San Fran-
cisco office and will work with clients in 
areas such as liquidity, valuation, capital, fi-
nancing, servicing and investment, the com-
pany, which provides commercial real estate 
advisory services and integrated technology 
solutions, recently announced. 

He reports to Kenneth Segal, head of Si-
tus’ bank and loan advisory group, joining 
from the loan value group, where he was a 
managing director. 

“As we continue to expand our glob-
al reach, including the regions across the 
United States, there is a strong demand for 
our core offerings in the West Coast,” said 
Mr. Segal. “By integrating Eric’s impressive 
background and track record with our inno-
vative offerings, we are confident that it will 
spur further growth with our suite of servic-
es and bolster our presence within this tar-
get region.” 

Winthrop Realty Trust, the 
Witkoff Group and New Valley 
LLC have refinanced the debt on 
their development site, the future 
Times Square Gateway Center at 
701 Seventh Avenue, with a total 
of $815 million. 

The financing consists of a $237.5 
million mortgage, a $315 million 
mezzanine loan and $262.5 million 
in supplemental loans. Starwood 
Mortgage Trust and iStar Finan-
cial split the loans, a source told 
Mortgage Observer Weekly. 

Both first loans bear interest at 
Libor plus 8 percent per year, are 
interest only and mature in three 
years, with two one-year exten-
sion options. By refinancing exist-
ing loans, the joint venture partners 
are able to pay for the construction 
of 80,000 square feet of retail space 
and a 120-foot tall LED sign at the 
spot. 

Concurrent with the execution of 
these new pieces of financing, the 
joint venture partners entered into 
an agreement with Marriott Inter-
national to bring one of its Edition 
brand hotels to the spot. The hotel 
will be 452-rooms, with an addition-
al 30,000 square feet of food, bever-
age and entertainment space.

A team from law firm Kasowitz’s 
transactional real estate practice 
group, which was led by Douglas 
Heitner, a partner, represented the 
borrowers in the deal.  

Future Times 
Square Gateway 

Center Refinanced

Correction
Last week, in an item about a $78 mil-

lion loan that Bank of America provid-
ed to L+M Development Partners for 
its 80/20 residential building under con-
struction at 149 Kent Avenue in Wil-
liamsburg, Brooklyn, MOW misnamed 
L+M co-founder Ron Moelis. Mr. Moe-
lis is a founding member of the New 
York State Association for Afford-
able Housing and is an advisory board 
member of the New York City Housing 
Partnership.

Danielle Schechner

Benjamin Teig
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The Takeaway
 “December 2013 liquidation volume and loss severity stayed fairly close to November’s levels, which were a rebound from two months of be-

low average activity. Liquidation volume registered $1.28 billion in December, up slightly from $1.21 billion in November and in line with the 
12-month moving average of $1.18 billion,” said Joe McBride, a research analyst at Trepp. “Of the loans liquidated, 90 percent fell into the greater 
than 2 percent loss severity category. December loss severity came in at 50.36 percent, up from November’s 48.10 percent and considerably high-
er than October’s 38.58 percent. The 12-month moving average for loss severity is 45.57 percent. The number of loans liquidated in December was 
93, which resulted in $647.17 million in losses, making the average disposed balance of $13.82 million—well above the 12-month average of $11.64 
million. Since January 2010, servicers have been liquidating at an average rate of $1.18 billion per month.”

Date Loan Count Loan Balance ($) Realized Losses ($) Loss Severity
January-12 136 1,163,168,342 619,140,297 53.23

February-12 68 560,489,238 224,605,118 40.07

March-12 73 759,652,992 313,914,562 41.32

april-12 121 1,172,191,687 608,972,910 51.95

May-12 135 1,295,380,725 718,905,858 55.50

June-12 126 1,037,211,761 511,270,053 49.29

July-12 141 988,048,484 520,722,842 52.70

august-12 118 1,198,609,002 764,874,825 63.81

September-12 137 1,061,240,749 574,775,450 54.16

october-12 99 996,814,478 575,479,875 57.73

november-12 136 1,210,200,882 744,963,950 61.56

December-12 97 842,525,594 488,570,902 57.99

January-13 120 871,321,068 509,250,687 58.45

February-13 60 801,534,307 426,286,808 53.18

March-13 58 670,358,237 334,685,726 49.93

april-13 104 1,436,442,517 740,052,032 51.52

May-13 70 682,012,767 407,085,434 59.69

June-13 96 1,119,314,765 704,424,337 62.93

July-13 110 1,773,451,736 891,072,636 50.25

august-13 61 776,306,573 442,551,642 57.01

September-13 75 672,710,355 374,740,010 55.71

october-13 56 871,531,148 369,697,049 42.42

november-13 91 1,072,260,517 578,670,881 53.97

December-13 80 1,165,235,417 646,018,627 55.44
 

Excludes Loss Severities < 2%
Vintage Loan Count Loan Balance Realized Losses Loss Severity
1996 10 48,134,523 21,216,031 44.08

1997 30 178,063,652 103,581,551 58.17

1998 97 499,769,542 360,850,954 72.20

1999 207 947,000,868 562,721,444 59.42

2000 269 1,269,356,716 756,135,535 59.57

2001 347 2,001,557,069 1,125,582,845 56.24

2002 231 1,379,379,515 854,110,764 61.92

2003 231 1,612,258,881 901,221,674 55.90

2004 371 2,603,470,343 1,467,014,742 56.35

2005 760 7,713,694,949 3,952,899,615 51.25

2006 1250 12,229,477,823 6,832,906,957 55.87

2007 1217 12,957,160,222 6,712,446,345 51.80

2008 92 953,097,019 583,185,884 61.19

Grand Total 5,112 44,392,421,122 24,233,874,342 54.59

Source: 
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Mortgage Observer Weekly: How did you 
get started in the hotel business?

Career prospects were thin for recently 
graduated English majors in the late ’70s, 
so a job at the Viking Hotel close to home in 
Newport Rhode Island seemed a good way 
to pay the rent. I did everything from night 
audit to peeling shrimp and really loved 
the business, eventually getting a masters 
degree at the Cornell Hotel School. After 
school, I landed a plum job as a lodging con-
sultant with the now-defunct accounting 
firm Laventhol & Horwath. That obviously 
set me in a financial direction, so, ironically, 
I never worked in a hotel again.

What are the two most interesting hotel 
deals you worked on in 2013?

Our hotel group at Cushman is unique 
since we work on a balanced mix of invest-
ment sales and financing engagements. We 
completed two hotel sales in 2013 that were 
purchased by Chinese investors—one in L.A. 
and one on Long Island. Long Island would 
seem far afield for a Chinese investor, but it 
was indicative of their appetite for hotel in-
vestment throughout the entire U.S. All our 
financing work is interesting, but one that 
stood out was a sizable construction loan we 
arranged for a major Hyatt-branded proper-
ty being developed on Sixth Avenue.

What are the hottest markets for hotel 
financing right now?

From a geographic standpoint, the large 
CBDs still draw the most attention from 
lenders, particularly balance sheet providers. 

Hot markets continue to be Boston, NYC, 
Miami, San Francisco, L.A. and Oahu. Den-
ver and Houston have heated up as well. 
Fundamentals are strong through much of 
North America, so financing is widely avail-
able at the moment.  

What major hotel market is facing the 
biggest challenges when it comes to fi-
nancing, and why?

I’m not sure there are any specific mar-
kets with looming problems; financing avail-
ability has cycled from the top-tier markets 
to more secondary locales as the lender pool 
gets crowded and yield becomes more dif-
ficult. Supply and demand seem to be in 
a good place, but experience dictates that 
good times breed supply additions, particu-
larly in the easy-to-build markets. 

When do you expect construction fi-
nancing for hotels to fully return to 
precrisis levels in New York and other 
major cities?

It’s probably at greater levels in NYC these 
days as evidenced by the massive number of 
hotels being developed. This is not the case 
around the country, but the natural cycle 
will allow for economically feasible devel-
opment in select circumstances. I see this 
as healthy due to obsolescence in existing 
stock and changes in visitation patterns 
within markets. 

What are your clients looking for 
right now that you find the hardest to 
ensure?

Most prevalent these days is market pric-
ing and asset value. Many owners expect 
homogeneous, low cap rates for all hotel 
product, but a dollar of net income is valued 
very differently depending on circumstanc-
es; e.g. market outlook, location, reposi-
tioning opportunities, etc. One of the most 
significant impacts on value is the avail-
ability of management; encumbered hotels 
make for a real buyers’ market.      

What are your clients’ biggest 
concerns?

Things are looking good right now, but 
I think the duration of the current up-cy-
cle may be a concern. The price of debt over 
the coming year may be an issue as well, al-
though if rates increase in lockstep with a 
strengthening economy, the hotel business 
will benefit on an immediate basis—more so 
than any other property type.  

 Tom McConnell
Head of Cushman & Wakefield Global Hospitality

Tom McConnell


