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HFZ Capital refinanced The Shore Club, 
a luxury hotel in Miami’s South Beach neigh-
borhood, Mortgage Observer Weekly has ex-

clusively learned. With the $185 
million provided by Banco 
Inbursa, the Mexican bank run 
by Carlos Slim, the hotel will 

be redeveloped to include condominiums, a 
source close to the deal said.

The financing was arranged by Howard 
Michaels, chairman of The Carlton Group, 
a representative for the brokerage confirmed, 

See HFZ... continued on page 9

HFZ Scores $185M 
From Mexican Bank 
to Revamp South 
Beach Hotel 

A partnership of Ben Shaoul and Los 
Angeles-based CIM Group closed on a $390 
million loan they will use to convert a Lower 

Manhattan office building into 
fancy condominiums, 
Mortgage Observer 
Weekly has learned. 

A source said the pair obtained 
capital from New York-based iStar 
Financial and Stamford-based H/2 
Capital to facilitate the construc-
tion of 166 residential condos atop re-
tail and offices at 140 West Street, which has 

been rebranded as 100 Barclay Street. 
The units will be built in the top 22 floors of 

the 31-story building, which sits at the corner 
of Vesey Street about a block from 1 World 

Trade Center.
The three-year loan is Libor-based, 

the source said. 
Mr. Shaoul’s Magnum Real 

Estate bought the building for $274 
million in 2013, according to previous 
reports, and later picked up the retail 
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The tower once slated to be 
Brooklyn’s tallest is one step clos-
er to completion—Douglas Steiner 

nabbed a $390 mil-
lion construction 
loan for The Hub at 
333 Schermerhorn 

Street, Mortgage Observer Weekly 
has learned. 

The residential rental tower was 
first announced in 2012, a time when, 
somehow, the site at Schermerhorn 
and Flatbush Avenue was still de-
scribed as “gritty” by The Wall Street 
Journal, despite its straddling the 
tony Fort Greene and Boerum Hill 
neighborhoods. 

Nowadays, that locale feels posi-
tively luxe, and the cool $390 mil-
lion Mr. Steiner just sourced ought 
to help it become even more so. 

Bank of America provided the 
first mortgage, with private equity 
firm Apollo Management’s real es-
tate arm, Apollo Global Real Estate, 
providing subordinate debt, a source 
close to the deal said. Neither lender 
responded to a request for comment. 
The source said the four-year loan 

has a Libor-based rate.
Those funds should enable the 

54-story tower to grow, although 
by the time it’s done it will be beat-
en to the height record by Avalon 
Willoughby and 388 Bridge Street, 
according to a report from Curbed.  
    Mr. Steiner, the movie studio mogul 
behind Steiner Studios, bought the 
parcel for $30 million in 2011. 

“BofA has done deals in our sub-
market, so they really understand 
our location and product, and share 
our enthusiasm for what we both ex-
pect to be one of the best buildings 
in New York City,” he told MOW via 
email. A Bank of America represen-
tative did not respond to requests 
for comment before press time and a 
call to Apollo was not returned.

The unnamed source said JLL’s 
Aaron Appel, Jonathan Schwartz 
and Michael Diaz worked on the 
deal. JLL representatives were 
not immediately available for 
comment.

The website Yimby projects a 
completion date in 2017 for The Hub 
as of last month.—Guelda Voien

Steiner’s Brooklyn Residential Tower 
Gets $390M Construction Loan 

A rendering of The Hub (Dattner Architects)
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Despite recent growth, now may not be the 
best time for CMBS lenders. 

At a panel on the CMBS market at this year’s 
MBA CREF conference in San Diego, four sea-
soned players warned of increased deal con-
straints, an overly competitive marketplace and 
a decelerated rebound. One panelist even joked 
that giving a negative outlook on CMBS helps 
stave off competition. 

“It’s obviously been a very attractive busi-
ness over the past few years, which has prompt-
ed more people to enter the space,” said J. 
Theodore Borter, a managing director at 
Goldman Sachs. “That being said, it is not the 
best of times in the CMBS world. We saw a lot of 
volatility in the end of 2014 in both the floating-
rate and fixed space.”

Mr. Borter spoke alongside Jeffrey Fastov, 
senior principal of Square Mile Capital 
Management, and Brian Furlong, a manag-
ing director at New York Life Real Estate 
Investors, in the panel moderated by UBS 
Real Estate Finance head Chris LaBianca. 

“Credit standards are deteriorating, which 
speaks to the fact that we have a lot of compe-
tition in the market,” the Goldman executive 
said. “I don’t think anyone would tell you that 

we need this many conduit programs to create 
a viable market.”

Total CMBS issuance hit a post-crisis high of 
$95 billion in 2014, up from $83 billion in 2013, 
according to figures from real estate data firm 
Trepp. Many in the industry expect total issu-
ance in 2015 to exceed last year’s numbers.

But limitations on deal size and on the 
Triple-A bond buyer market have put a damp-
er on securitized commercial debt deals post-
financial crisis. CMBS 2.0—or is it CMBS 
3.0?—lacks the big numbers that characterized 
the previous boom, the panelists said. CMBS is-
suance peaked at $230 billion in 2007.

The market is experiencing slowed growth 
due to “operational constraints” on the CMBS 
shops, Mr. Fastov noted.

“People know that commercial real es-
tate carries a certain amount of risk,” he said. 
“When you experience it first-hand it refresh-
es that memory and can start to affect people’s 
behavior.”

Mr. LaBianca pointed to the size of individual 
CMBS deals as an impediment to the market’s 
growth, noting that most post-crisis deals have 
been under $1.5 billion. 

“The big question is whether anyone is going 

to test the waters and do a deal over $2 billion,” 
he told Mortgage Observer Weekly.

Likewise, the finite number of triple-A bond 
buyers has put a further constraint on CMBS 
growth, the panelists and moderator agreed. 
Likewise, the finite number of triple-A bond 
buyers has put a further constraint on CMBS 
growth, the panelists and moderator agreed.

“The market for [non-public] 144A bonds 
has proven to be much thinner and more vola-
tile than the market for [public] conduit bonds,” 
said Mr. Furlong. “The majority of institutional 
bond buyers only buy conduit bonds, which are 
seen as more liquid, so it’s riskier to bring 144A 
bonds to market, particularly in large sizes.”

At the end of the day, perhaps surprising-
ly, declining credit quality was a small concern 
among the panelists.

“Everyone is quite aware that there is an ero-
sion of credit standards right now,” Mr. Furlong 
said. “That’s entirely normal for real estate cy-
cles. There will continue to be erosions in credit 
standards in all kinds of deals provided we have 
interest rates as low as they are. 

Panelists still predicted growth in the CMBS 
space in 2015. “My estimate is $125 billion,” 
Mr. Borter said. “And we’re going to be fighting 
tooth and nail with the life companies for the 
better of those deals.” —Damian Ghigliotty

Now Is Not Prime Time on the CMBS Channel



4  |  february 6, 2015

ONE FIRM. C A P I TA L  F U E L E D  BY  I N N O VAT I O N .

D E L I V E R I N G  C U T T I N G  E D G E  F I N A N C I A L  S T RU C T U R I N G

   B O S T O N  |  N E W  Y O R K  |  M I A M I 
S A N  F R A N C I S C O  &  L O S  A N G E L E S  O F F I C E S  O P E N I N G  S O O N   

A C K M A N Z I F F . C O M

$123,000,000 
Debt
Acquisition 

222 Units
Multifamily

New York, NY

$70,000,000
Debt 
Acquisition

15,565 SF
Retail

New York, NY

$67,500,000 
Debt & Mezzanine
Acquisition 

60,000 SF
Office Condo

New York, NY

$31,175,000
Debt
Refinance 

258 Key
Hotel

San Diego, CA

$11,250,000
Debt
Refinance 

158,000 SF
Retail

Westminster, CO

$14,440,000
Debt 
Construction 

86 Units
Student Housing

Knoxville, TN

http://www.ackmanziff.com


5  |  february 6, 2015

It’s business as usual for Fannie 
Mae—despite ongoing talks of an 
agency phase out—while the U.S. 
Department of Housing and 
Urban Development and its Federal 
Housing Administration are in the 
process of making serious changes, ac-
cording to industry sources.

At the MBA CREF 2015 confer-
ence in San Diego, Fannie announced 
annual multifamily originations of 
$28.9 billion in 2014, up slightly from 
$28.8 billion in 2013.

“This is a cyclical business and we’re 
in the middle of some of the best times 
this business is going to have,” the 
GSE’s head of multifamily, Jeffery 
Hayward, told a group of reporters on 
Monday morning. He pointed to the 
growing number of renters nationally 
and low vacancy rates in the U.S. mul-
tifamily market.

Mr. Hayward said he expects 
Fannie’s refinance business—which 
traditionally makes up two-thirds of 
the GSE’s multifamily portfolio—to 
become an even larger portion of the 
pie in 2015, due to sustained low inter-
est rates.

Furthermore, speculation about the 
Johnson-Crapo bill, a proposal that 
would wind down the GSEs, is not in-
terfering with business. At Fannie, the 
“biggest concern right now is the work 
that needs to be done,” Mr. Hayward 
said. “We structured the business so 
that no matter what Congress decides 
to do, we’re prepared to continue serv-
ing our customers.”

Fannie’s multifamily chief operat-
ing officer, Michele Evans, echoed 
that sentiment. “We’ve been in con-
servatorship for a long time,” she said. 
“During that time, we’ve stayed laser-
focused on our platform and the busi-
ness that we do.”

Meanwhile, HUD is prepping to un-
dergo an extensive reorganization. 
The agency’s deputy assistant sec-
retary for multifamily housing pro-
grams, Benjamin Metcalf, spoke 
about changes in the air at a panel on 
Monday.

“Today is a big day in D.C.,” he told 
a packed room. “Today the president 
is delivering his budget request to 

Congress—his vision for the work that 
we need to be doing to make govern-
ment work.”

HUD is in the process of shifting 
from an operational model of 53 of-
fices organized throughout 17 hubs 
around the country to a “five-region 
field structure” with 12 offices in and 
around New York, Chicago, Atlanta, 
Forth Worth and San Francisco.

The reorganization, which Congress 
approved in April 2014, is being im-
plemented in five phases, the first of 
which took place in the Southwest late 
last year, Mr. Metcalf said. The federal 
agency is now working on revamping 
its operations in the Midwest and will 
begin doing so in the Southeast in July 
2015. After that, the Northeast and the 
West will make up the final two phases 
of the reorganization.

HUD is now hiring in many of those 
regions to maintain its headcount of 
1,250, as some of the agency’s employ-
ees retire and take on new jobs, Mr. 
Metcalf said.

He also highlighted several new ini-
tiatives for affordable housing devel-
opers that provide greater allowance 
for equity buy ins, bridge loans and 
subordinate debt with a more favor-
able vacancy policy. Mr. Metcalf also 
said HUD is liberalizing its policy to-
ward financial institutions that play a 
dual role on a transaction as an equity 
provider and lender.

“It’s a good thing when private cap-
ital can do a better job than FHA,” he 
said. “But FHA needs to remain rele-
vant, so that when there is a counter-
cyclical need, the government agency 
can step up.”

Total FHA financing for multifamily 
properties through HUD’s Multifamily 
Accelerated Processing program fell 
from its high-water mark of $17 billion 
in 2013 to $10 billion in 2014.

“That decline was due to increas-
ingly aggressive pricing on refi loans 
from private capital sources, such as 
banks, CMBS shops and life compa-
nies,” Mr. Metcalf said. “By contrast 
FHA’s new construction/sub rehab 
lending and affordable lending have 
remained strong.”

FHA did $2 billion in firm commit-
ments on affordable developments last 
year and is on track to do another $2 
billion this year, the federal employ-
ee noted. He was hesitant to speculate 
about 2015, however, and declined to 
give origination projections.

“The goal is not to grow our market 
share, it’s to make sure that segments 
of the market that don’t have access 
to capital do have access to capital,” 
Mr. Metcalf said. “We have a more em-
powered staff now. We have a regional 
leadership in place that couldn’t have 
happened when we were scattered 
across so many sites.”
—Damian Ghigliotty

FHA and HUD to Undergo Further 
Revamp, Fannie Mae Unfazed

Fannie Mae’s headquarters in Washington D.C.
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The Bancorp, a domestic online lend-
er, provided a $14.9 million acquisition loan 
to a partnership of Tampa-based Blue Rock 

Partners and Rose Group, 
from Boca Raton, Fla., Mortgage 
Observer Weekly has learned. 
The 80 percent LTC non-re-

course loan was used to purchase a multifam-
ily building in suburban Atlanta. 

The partnership paid $15.75 million for 
the 415-unit building, according to informa-
tion from broker Eastern Union Funding. 
The townhome community is located at 421 
Meadowood Drive in Lithonia, Ga.

Eastern President Ira Zlotowitz and Senior 
Managing Director Meir Kessner worked on 
the deal.

The two-year loan has a rate of 30-day Libor 
plus 4.75 percent, with a floor of 5 percent.

$2 million in proceeds will be used for capital 
expenditures, according to Mr. Zlotowitz. And 
while the LTC is high, the sponsor is strong. 

“We were able to bring in a sophisticated 
banker who I’ve known for many years who 
understood the market—understood the cred-
it market—enough to get comfortable,” Mr. 
Zlotowitz said via email. “Although they’re 
stretching dollars today, the building will be 
worth much more after new management and 
improvements are made.”

The Wilmington, Del.-based lender did 
not immediately respond to a request for 
comment.—Guelda Voien

Chetrit Group has closed on its $191.9 
million purchase of the infamous Hotel 
Carter, public records filed today show, 
and took out $150 million in mortgag-
es from Athene Annuity, a Wilmington, 
Del.-based life insurance company.

The seller of the former flophouse 
at 250 West 43rd Street was Alphonse 
Hotel Corp., a company controlled by the 
heirs of deceased Vietnamese business-
man Tran Dinh Truong. Attorney Ernst 
Rosenberger of Stroock & Stroock & 
Lavan, the court-appointed temporary ad-
ministrator of the Truong estate, said the 
building was sold in order to distribute the 
assets. Since Truong had no will, it has been, 
and remains, unclear, who the distributees 
are, Mr. Rosenberger said.

The Wall Street Journal reported that 
Chetrit Group’s Joseph Chetrit agreed to 
the acquisition of the 600-room 1930 prop-
erty between Seventh and Eighth Avenues 
last September. The sale closed on Jan. 22, 
according to property records.

Eastdil Secured represented both par-
ties in the sale and represented Mr. Chetrit 
in the financing.

In addition to the Hotel Carter, the Truong 
estate includes a property in Philadelphia 
as well as a Manhattan building at 239 
Elizabeth Street, the latter of which can’t 
yet be sold.

“We have some claims pending so we’re 
not listing it for sale yet,” Mr. Rosenberger 
said. “[Two tenants in the building, who are 
daughters of Truong, are] claiming a 20-
year rent-free lease.”

Chetrit Group didn’t immediately re-
spond to a request for comment, but Mr. 
Rosenberger said, “The buyer plans to 

remodel and modernize the hotel. They 
plan to keep it as a hotel.”

A source with knowledge of the deal 
emailed: “Mr. Chetrit is going to make it/
rebuild it so to be an incredible hotel for 
tourists.”

—Lauren Elkies Schram, with additional 
reporting by Guelda Voien

Bancorp Provides 80 Percent LTC 
Acquisition Loan to Blue Rock And Partner in the base of the building for $40 million, in 

late 2014. 
Units start at $2 million and sales began 

last September, according to a report from 
Bloomberg News. The two-, three-, four- and 
five-bedroom units will feature large living 
spaces and two duplex penthouse units will 
crown the building.

Plans call for a pool, gym, lounge and wine 
bar, Bloomberg said. 

Verizon will continue to operate offices in 
10 lower floors at the building. Verizon has 
been spinning off its real estate in recent years 
as part of a cost-cutting measure, as reported.

Aaron Appel and Michael Diaz of JLL 
handled the transaction, the source said. A 
representative for JLL was not available to 
comment on the transaction. 

Mr. Shaoul confirmed that the deal closed 
but declined to provide further details. iStar 
and CIM Group representatives did not re-
turn calls and H/2 declined to comment on 
the deal.
      —Guelda Voien

Magnum...continued from page 1

MOW 
EXCLUSIVE

Chetrit Closes on $191M Purchase of  
Hotel Carter With $150M From Athene Annuity

Hotel Carter

421 Meadowood Drive
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though the representative declined to confirm the 
lender’s identity.

HFZ acquired the 309-room hotel for about $175 
million at the end of 2013, according to previous re-
ports. The firm plans to reposition the asset, convert-
ing the hotel to 85 condos and 100 hotel rooms. HFZ 
hired Douglas Elliman to market the residences last 
year, according to a report from The Real Deal.

“Carlton ran a competitive process on behalf HFZ 
Capital, ultimately selecting a major international 
lender who provided a highly beneficial finance struc-
ture, which enabled HFZ to receive a generous level 
of proceeds on highly beneficial terms,” Mr. Michaels 
said in a statement provided exclusively to MOW.

The deal closed in mid-January, the rep said.
A call to HFZ was not immediately returned; rep-

resentatives for Inbursa were not reachable.
—Guelda Voien

HFZ...continued from page 1

CBRE hired Jim Hatch as vice 
president in the capital markets 
business lending team, Mortgage 
Observer Weekly learned. Business 
lending focuses on the owner-oc-
cupied and the private capital real 
estate space. Based in San Diego, 
Mr. Hatch will cover that region 
and report to Dan Winzeler, man-
aging director, according to a rep-
resentative for CBRE.

 The business lending team orig-
inates small balance owner-occu-
pied loans under the SBA’s (7a) and 
504 programs. 

“Jim is an accomplished capital 
markets sales executive with an ex-
tensive knowledge of the commer-
cial real estate lending market,” 
said Mr. Winzeler in a statement 
provided to MOW. “We look for-
ward to Jim’s addition and ex-
panding our reach in the Southern 
California market.”

 Mr. Hatch joins CBRE from 
Commercial Capital Bank, 
where he was responsible for SBA 
and commercial loan originations.

Colliers International named 
Kimberly Brennan chief operating 

officer for the New York/ Tri-state 
region. She will oversee business 
operations for the New York, New 
Jersey, and Connecticut offices.

Dana Treister joined Seyfarth 
Shaw in Los Angeles as a partner 
in the real estate practice, the firm 
announced last week. He arrived 
from Greenberg Traurig. 

“With greater activity in the de-
velopment sector, Dana’s devel-
opment skills will be an essential 
additional resource for clients de-
veloping projects on the West 
Coast,” said Paul Mattingly, chair 
of the practice, in a statement.

Davis Polk & Wardwell an-
nounced that Michael Rishty will 
join the firm as a partner in the real 
estate group. 

Mr. Rishty joined from 
Greenberg Traurig, where he was 
recently chair of the firm’s New 
York real estate practice.

Mr. Rishty earned his J.D. from 
Harvard Law School and his B.A. 
from Princeton University. 

 “Michael … brings first-rate ex-
perience that will broaden the ca-
pabilities that we offer clients on 
some of the sector’s most com-
plex and notable matters,” said 
Thomas J. Reid, a managing part-
ner with Davis Polk, in a statement 
from the firm.

Common Ground, a “supportive 
housing” developer, announced 
that Benjamin Stacks joined its 
board of directors. Mr. Stacks is a 
senior vice president at Capital 
One Bank.

1st Alliance Lending, a mort-
gage banking and servicing 
company that focuses on the un-
derserved borrower, appointed 
Rick Cardillo national director of 
business development, according 
to a statement from the firm. In 
his new role, Mr. Cardillo will be 
leading 1st Alliance Lending’s new 
multi-channel national lending 
division. Previously, Mr. Cardillo 
worked at Nationstar, Bank 
of America and CitiFinancial 
Mortgage.

Workforce

The Shore Club
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individuals.  
 
            www.buildingnewyork.nyc   

www.michaelstolertelevision.com 
www.itunes.com 

www.youtube.com 
www.cuny.tv 
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The Stoler Report airs 8 times a week in New York City on CUNY TV.  Each 
new broadcast debuts on Tuesday 2 AM, & 11 PM, Wednesday, 8:30 AM, 
2:30 PM & 10:30 PM, Friday, 5:30 AM, Saturday 12 Midnight & Sunday 
10:30 AM. 

Building New York-NY Life Stories airs 8 times a week in New York City on 
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DirecTV channel 366. 

These programs are hosted by Michael Stoler, President of New York Real 
Estate TV, LLC, Managing Director of Madison Realty Capital, real estate 
commentator for 1010 WINS AM. 
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The Takeaway
“Although it took only a nominal loss, the big story in January loan liquidations was the $170 million Parkoff Portfolio Roll-Up,” said Joe 
McBride, an analyst at Trepp. “The six property Manhattan multifamily portfolio paid off almost in full despite having two years of prepay-
ment lockout remaining, hammering AAA bondholders in MSC 2007-HQ12 with the acceleration of principal. Overall, loss severity on CMBS 
loans liquidated in January came in at 37.1 percent, well below the trailing twelve month average of 47.8 percent. Other notable liquidations 
were the $105.1 million Genesee Valley Center (68 percent loss) in Flint, MI and the $89.3 million Denmark MHC Portfolio (77 percent loss) 
in the Midwest.” Source: 

Date Loan Count Loan Balance Realized Losses Loss Severity

January-11 155  1,269,398,271  580,118,354  45.70 
February-11 81  583,400,255  289,725,531  49.66 

March-11 65  410,747,897  207,687,381  50.56 
April-11 146  1,047,688,935  493,258,718  47.08 
May-11 123  1,228,951,674  592,607,812  48.22 
June-11 167  1,503,972,282  833,864,799  55.44 
July-11 147  1,030,233,377  534,897,859  51.92 

August-11 131  870,618,657  503,891,149  57.88 
September-11 121  1,051,804,218  571,411,407  54.33 

October-11 101  836,335,852  459,084,273  54.89 
November-11 195  1,967,420,190  1,078,334,911  54.81 
December-11 101  878,052,203  515,977,658  58.76 

January-12 136  1,163,168,342  619,140,297  53.23 
February-12 68  560,489,238  224,605,118  40.07 

March-12 73  759,652,992  313,914,562  41.32 
April-12 121  1,172,191,687  608,972,910  51.95 
May-12 135  1,295,380,725  718,905,858  55.50 
June-12 126  1,037,211,761  511,270,053  49.29 
July-12 141  988,048,484  520,722,842  52.70 

August-12 118  1,198,609,002  764,874,825  63.81 
September-12 137  1,061,240,749  574,775,450  54.16 

October-12 99  996,814,478  575,479,875  57.73 
November-12 136  1,210,200,882  744,963,950  61.56 
December-12 97  842,525,594  488,570,902  57.99 

January-13 120  871,321,068  509,250,687  58.45 
February-13 60  801,534,307  426,286,808  53.18 

March-13 58  670,358,237  334,685,726  49.93 
April-13 104  1,436,442,517  740,052,032  51.52 
May-13 70  682,012,767  407,085,434  59.69 
June-13 96  1,119,314,765  704,424,337  62.93 
July-13 110  1,773,451,736  891,072,636  50.25 

August-13 61  776,306,573  442,551,642  57.01 
September-13 75  672,710,355  374,740,010  55.71 

October-13 56  871,531,148  369,697,049  42.42 
November-13 91  1,072,260,517  578,670,881  53.97 
December-13 80  1,165,235,417  646,018,627  55.44 

January-14 74  1,205,480,049  745,755,870  61.86 
February-14 114  2,589,835,745  1,208,909,802  46.68 

March-14 74  1,887,186,139  1,024,482,375  54.29 
April-14 48  566,668,600  333,449,178  58.84 
May-14 64  859,443,048  499,296,654  58.10 
June-14 63  835,154,938  421,327,735  50.45 
July-14 49  542,093,149  367,342,727  67.76 

August-14 76  703,073,717  370,365,746  52.68 
September-14 88  1,631,327,152  1,025,720,489  62.88 

October-14 57  666,948,449  420,320,330  63.02 
November-14 51  639,338,091  384,180,831  60.09 
December-14 55  527,128,655  335,177,484  63.59 

January-15 60  823,258,219  448,792,363  54.51 
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Q+A

Mortgage Observer Weekly: How did 
you get your start in the business?  

Drew Anderman: After going to 
college in Pittsburgh and opening a 
Mexican restaurant called Baja there, 
I moved back to New York City in the 
early 1990s. Shortly after returning to 
New York, where I grew up, I attended 
an information session at the real es-
tate division of NYU and heard adjunct 
professor Lou Mirando speak about a 
new field called commercial mortgage-
backed securities. He mentioned that he 
was starting a firm to enter the business. 
It sounded interesting, so I wrote him a 
letter. A few days later, I found myself in-
terviewing with him. Two days after that 
I was officially employed in the commer-
cial real estate industry. I knew nothing 
about commercial real estate at the time, 
but found the different people in the in-
dustry fascinating, so I worked hard to 
learn quickly from them.

 
When did you join Meridian?  
I officially joined Meridian a year ago, 

in January 2014. However, my relation-
ship with the company dates back to the 
late 1990s when I was working at Deutsche 
Bank. I spoke to Meridian’s CEO Ralph 
Herzka and Executive Vice President 
Aaron Birnbaum for years about trying to 
work together. Finally, in the fall of 2014, we 
sat down and discussed the opportunity.

What are two of the biggest deals 
you’ve closed in the past year?  

One of the largest deals my team 
closed in the last year was the $180 
million acquisition financing for the 
fee position of 100 West 57th Street in 
Manhattan, a cooperative property with 
retail under a ground lease. It was a com-
plicated transaction, but we were able to 
arrange a highly structured, long-term, 
interest-only mortgage. Another signifi-
cant transaction we worked on was the 
$120 million non-recourse construction 
financing for a 429-unit class-A multi-
family property with long-term tax in-
centives in the Gowanus neighborhood 
of Brooklyn. A highlight of this deal is 
that we executed it with a single source 
of capital.

 Who are some of the lenders you work 
with most frequently?  

One of Meridian’s greatest strengths is its 
vast network of lenders. Last year, Meridian 
arranged $30 billion in financing through 175 
different capital sources. We have strong rela-
tionships with nearly every bank in the New 
York metro area, do a tremendous amount of 
CMBS and life company business and have 
substantial relationships with numerous other 
portfolio lenders across the country. Given our 
volume, we are active in virtually every seg-
ment of the commercial real estate finance 
field.

 
What are your expectations for the mar-

ket in 2015?  
I expect a very strong 2015. The local and 

national economies are performing well and 
presently there is a tremendous amount of li-
quidity available for commercial real estate. 
Though underwriting has clearly loosened up 
since the financial crisis, there is still a floor on 
how aggressive lenders will be, which acts as a 
natural check and balance for our industry. 

Do you foresee a major increase in in-
terest rates?  

If you had asked me this question six 
months ago, I would have said that I expect 
the 10-year U.S. Treasury to be over 3 percent 
by now, which clearly it is not. However, given 
the steep drop in oil prices and the unfortu-
nate circumstances in Europe recently, I think 
we are looking at flat to only a very modest in-
crease in rates for the bulk of 2015. 
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Senior Managing Director at  
Meridian Capital Group

Drew Anderman

321 West 44th Street,  
New york, Ny 10036 

212.755.2400

Guelda Voien 
editor

Damian Ghigliotty 
Senior reporter

Cole Hill 
Copy editor

Barbara Ginsburg Shapiro  
associate Publisher

Miguel Romero 
art Director

Lisa Medchill 
advertising and Production Manager

OBSERVER MEDIA GROUP

Jared Kushner  
Publisher

Joseph Meyer 
CeO

Michael Albanese 
President

Ken Kurson 
editorial Director

Robyn Reiss 
Vice President of Sales

Thomas D’Agostino 
Controller

Laurence Rabinowitz  
General Counsel

For editorial comments or to submit a 
tip, please email Damian Ghigliotty at  

dghigliotty@observer.com.

For advertising, contact Barbara 
Ginsburg Shapiro at bshapiro@observer.

com  
or call 212-407-9383.

For general questions and concerns, 
contact Guelda Voien at gvoien@

observer.com  
or call 212-407-9313.

To receive a trial subscription to 
Mortgage Observer Weekly, please call 

212-407-9371.



13  |  february 6, 2015

2015 Calendar
Issue Reservations Materials Issue Date

January 2015 12/23 12/29 1/7

Year in ReviewYear in Review

February 2015 1/15 1/19 1/28

CREFC, Life Companies

March 2015 2/12 2/16 2/25

The 50 Most Important People in Commercial Real Estate FinanceThe 50 Most Important People in Commercial Real Estate FinanceThe 50 Most Important People in Commercial Real Estate Finance

April 2015 3/30 4/1 4/8

Multifamily Lending

May 2015 4/27 4/29 5/6
Developers & 
Construction
June 2015 5/25 5/27 6/3

Retail/ICSC 

July 6/29 7/1 7/8
Mezzanine Finance
Opportunities in Europe

August 2015 7/27 7/29 8/5

September 2015 8/31 9/2 9/9

Lawyer’s Issue

October 2015 9/28 9/30 10/7
Hotel Lending
Asia

November 2015 10/26 10/28 11/4
Twenty on the Rise: Top 20 
Brokers Under 35

December 2015 11/23 11/25 12/2
CMBS
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