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SL Green Realty Corp. lent $142.5 mil-
lion to Silverstein Properties to finance the 
real estate behemoth’s purchase of 514 11th 
Avenue on the Far West Side, a person with 
knowledge of the deal told Mortgage Observer 
Weekly. 

The acquisition and financing closed on 
Jan. 15. Silverstein purchased the site, a for-
mer Mercedes-Benz dealership on 42nd 
Street, for $115 million with plans to build a 
1,100-foot residential skyscraper that could 
house 900-plus rental units, that person said. 
At the proposed height, the tower would be 

See Silverstein... continued on page 3

Silverstein Closes Far 
West Side Buy With 
$142M From  
SL Green

Bank of China took the $120 million se-
nior portion of a $220 million refinancing 
Mesa West Capital originated on a nearly 

complete Chicago office build-
ing, where Google will soon 
make its nest, a broker who 
eyed the deal told Mortgage 

Observer Weekly. 
The five-year, floating-rate loan to local 

developer Sterling Bay replaces about 
$150 million in debt on the former cold 
storage warehousing facility, now 
known as 1K Fulton, and will fund 
additional costs on the building’s 
conversion. 

The total debt structure was di-
vided among senior, junior and 
mezzanine portions, said the bro-
ker, who asked not to be named. 

Mesa West held onto the junior portion 
of the refinancing, a spokesperson for the 
lender confirmed, while Morgan Stanley 
took $35 million in mezzanine debt. The 

full loan makes up about 80 percent of 
the property’s value, an estimated $275 
million, as Crain’s Chicago Business first 
reported.

The redevelopment of the 10-story prop-
erty at 1000 West Fulton Market in 
Chicago’s West Loop is almost done, a rep-
resentative for the developer told MOW.

Google signed a lease for 357,000 square 
feet at the 531,000-square-foot building for 
its new regional headquarters, according 

to the Sterling Bay representative. 
The Chicago-based investment 
firm Sandbox Industries and 
bike gear manufacturer SRAM 
International also have signed 
leases for office space at the 
property. 

Sterling Bay acquired the asset in 
November 2012. The original industrial 
building at 1000 West Fulton Market was 
completed in 1923.
—Damian Ghigliotty
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The Moinian Group and Brookfield 
Properties received approval from the New 
York City Industrial Development 
Agency, or NYCIDA, this week for tax abate-
ment benefits for their respective Hudson 
Yards developments.

Moinian received the benefits at 3 Hudson 
Boulevard, a 1.8-million-square-foot mixed-
use tower spanning a full city block north of 
Hudson Yards and across the street from 
the Jacob K. Javits Convention Center. 
Brookfield secured the benefits for its 2-mil-
lion-square-foot Manhattan West, at 401 
Ninth Avenue, according to a spokes-
man for the city’s Economic Development 
Corporation, which staffs NYCIDA.

Moinian’s project is expected to cost $1.6 
billion and Brookfield’s is slated to cost $2 bil-
lion, according to IDA documents. Moinian 
will be getting a $65 million tax exemption and 
is expected to generate $691 million in tax and 
new net revenue over a 25-year period while 
Brookfield will be getting a tax break of $115 
million in exchange for generating $856.9 mil-
lion in benefits to the city.

At 3 Hudson Boulevard, FXFOWLE has 
designed a 1,050-foot, 66-story building be-
tween West 34th and West 35th Streets and 
11th Avenue and Hudson Boulevard West. 
There will be 18,900 square feet of retail on the 
ground floor and then office space up to floor 
46, according to building marketing materials. 
There will be a residential lobby and amenities 

on the 48th floor and residences on floors 49 
to 63, although plans for residences are tenta-
tive. Avison Young’s Arthur Mirante, who is 
one of the members of the team handling leas-
ing at the building, said that once Moinian se-
cures an anchor tenant, that tenant would be 
able to weigh in on the final configuration of 
the residential portion. There will also be a 
“sky club” on the 66th floor.

“Under the terms of the process, Moinian 
has one calendar year from the date of approv-
al to close with the NYCIDA, through an inter-
nal process and review, demonstrating that 
Moinian has procured sufficient financing to 
proceed with full construction of 3 Hudson 
Boulevard,” a spokesman for Moinian emailed. 
“After passing financing review, Moinian would 
then obtain a minimum 25 percent tax abate-
ment on approximately 1.5 million square feet 
of commercial space.”

Brookfield’s project at 401 Ninth Avenue 
is proposed for the northeast corner of 
Brookfield’s five-acre Manhattan West and 
fronts West 33rd Street and Ninth Avenue. 
It will be 70 stories, with retail on the bottom 
floors and office space above, the NYCIDA doc-
uments show. Brookfield did not respond to 
requests for comment.

Since January 2002, NYCIDA has closed 
more than 330 transactions, drawing $11.8 bil-
lion in private investment to the city and help-
ing to retain or create more than 103,000 jobs.
—Lauren Elkies Schram

among Manhattan’s tallest.
The additional funds from SL Green 

will go to funding pre-development for 
the soaring apartment tower, accord-
ing to another source. Representatives 
for the borrower and lender declined to 
comment.

The developer first entered into 
contract for the site with Mercedes-
Benz in 2011. That deal was delayed 
for unknown reasons. The luxury au-
tomaker has since relocated to the 

base of Two Trees’ luxury rental de-
velopment Mercedes House at 550 
West 54th Street. 

Silverstein is now undergoing a land-
use review with the city in an effort to 
change the zoning at the site to allow for 
residential development, Crain’s New 
York Business reported in late January.

The project would take up an en-
tire city block between 40th and 
41st streets along 11th Avenue, and 
have sprawling retail space on the 
ground floor, according to Crain’s. 
—Damian Ghigliotty

The Montrose

M&T Finances 
Murray Hill 
Acquisition and  
Condo Conversion 

A rendering of 514 11th Avenue

Moinian, Brookfield Get Hudson Yards 
Tax Abatements Totaling $180M

M&T Bank provided $66.3 million in fi-
nancing to Gaia Real Estate for the purchase 
and planned conversion of a 22-story apart-

ment building in Murray Hill 
into condominiums, Mortgage 
Observer Weekly has learned.

The New York-based real es-
tate investment firm bought the 97-unit prop-
erty at 308 East 38th Street from UBS in late 
January for $75 million, a person familiar with 
the deal said on the condition of anonymity.

UBS had acquired the building, known as The 
Montrose, from BlackRock in 2006 for $59.1 
million, city records show. The 117000-square-
foot rental property was built in 2002.

Construction on the conversion to condos 
is expected to cost the developer an addition-
al $15 million, bringing the total project cost 
to $90 million, according to the person in the 
know.

The first phase of the conversion will entail 
upgrades to the building’s amenities, including 
a renovated lobby and a new roof deck, fitness 
center and tenant’s lounge. The second phase 
will entail upgrades to the building’s 97 units.

The three-year bridge loan to help fund the 
project comes with a one-year extension op-
tion, said M&T Vice President and Team Leader 
George Doerre, who led the transaction out of 
the bank’s New York office.

Gaia’s co-founder and managing partner, 
Danny Fishman, referred to M&T as a “great 
partner” in the deal. He declined to comment 
on the acquisition and development costs.

“We believe a lot in the area and the build-
ing,” Mr. Fishman told MOW. “We also believe 
in value for money. The finished building will 
be reasonably priced on the condominiums and 
reasonably priced on the common charges.”
—Damian Ghigliotty
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Columbus Garage

Meridian Capital Group secured a $30.8 
million loan to refinance a mixed-use prop-
erty in Jersey City on behalf of a subsidiary of 

Ironstate Holdings, Mortgage 
Observer Weekly has learned. 

The seven-story development 
is a novel combination of a park-

ing garage with residential and retail space, 
making the financing more of a challenge.

New York Community Bank provided the 
five-year loan to borrower Columbus Parking, 
LLC, a source with knowledge of the deal con-
firmed. The loan carries a fixed interest rate of 3.1 
percent and a 30-year amortization schedule. 

Meridian Senior Vice Presidents Russ 
Drebin and Managing Director David Cohen 
negotiated the transaction out of the company’s 
Iselin, N.J., office. Meridian declined to name 
the lender.

“It was a pleasure to work with the profes-
sional staff at Ironstate Holdings,” Mr. Cohen 
said. “Working together, we were able to struc-
ture financing at well-below market rate with 
the flexibility the sponsor required to position 
this property in the future.”

Columbus Garage, located at 66 
Christopher Columbus Drive, contains 850 
parking spots, eight residential units, and 29,700 
square feet of ground-floor retail space current-
ly leased to Base Gym.

The top floor of the garage houses a large 
swimming pool and tennis court. The structure 
is attached to 50 Columbus Drive, a 400-unit 
luxury multifamily property also owned by the 
sponsor.

“It was a complicated deal, due to the multi-
faceted aspect of the property’s use and the fact 
that banks have challenges underwriting gyms 
as long-term tenants,” the person familiar told 
MOW.

An Ironstate representative did not return 
requests for comment in time for publication.
—Damian Ghigliotty

Meridian Brokers 
Financing for  
Mixed-Use  
Garage Property 

Leo Tsimmer’s Caerus Group 
acquired the land and development 
rights around the Wadsworth Avenue 

Baptist Church in 
Washington Heights for 
an estimated $11 million 
and will build a seven-

story residential property there, two 
people with knowledge of the deal told 
Mortgage Observer Weekly. The de-
veloper will need to secure as much as 
$25 million in construction financing 
to complete the project, those people 
said.

Caerus purchased the land and 
97,000 buildable square feet “in ex-
change for the delivery of an upgrad-
ed religious facility on the ground 
floors of the new development,” one 
person in the know said. The deal was 
recently approved by the New York 
State Attorney General’s office, that 
person said.

Once completed, the property at 
206-212 Wadsworth Avenue will 
contain 70-plus residential units and 
a parking garage for residents built 
around the renovated church.

The income-producing portion 
of the land is valued at about $135 a 

square foot, while the non-incoming-
producing portion that the church will 
retain is valued at $100 a square foot, 
another person familiar with the trans-
action said.

“The church wanted to sustain its 
operations, but was limited in its fi-
nancing,” he said. “This deal helps them 
accomplish that.”

It is unclear if the developer will build 
rental apartments or condominiums 
at the recently acquired property. Mr. 
Tsimmer of Caerus declined to com-
ment. A representative for the church 
was not immediately available.

Construction is set to begin in the 
next six to eight months and the project 
should be complete in about two years, 
according to both sources. 

The 89-year-old Wadsworth Avenue 
Baptist Church, which sits on the cor-
ner of West 184th Street, hit the market 
in March 2014 with an $8 million price 
tag, as Bloomberg News first reported.

“This is the last underdeveloped 
neighborhood in Manhattan, so the 
benefits of the project are obvious for 
all of the parties involved,” one source 
told MOW.
—Damian Ghigliotty

Developer to Seek 
Construction Financing  

for Manhattan  
Church Conversion 

Wadsworth Avenue Baptist Church

MOW 
EXCLUSIVE

MOW 
EXCLUSIVE



6  |  february 13, 2015

 :
Starts . Stops

Will Rising Costs and Regulation Damper New Construction Starts?

Thursday, February 26 , 2015 • 12:00  - 2:00

UNION LEAGUE CLUB
38 E. 37  St., New York, NY 10016

Please register online at www.ymba.net
Members: Free • Non-members: $95

For all questions please contact Ruanna Sakols at:
(212) 465-0777 or ruanna@insigniabnt.com

PANEL MODERATOR
MICHAEL GIGLIOTTI

HFF
Managing Director

FEATURING

 

ROB LAPIDUS
L&L Holding Company, LLC

MICHAEL NASH
Blackstone Real Estate

Debt Strategies

 

JEFF TEMPLE
Morrison Foerster

Partner

YMBA Construction Luncheon Invite_7x10.indd   1 1/22/15   7:42 PM

http://www.ymba.net


7  |  february 13, 2015

HFF arranged $26.4 million in financ-
ing for Cherry Creek, Colo.-based BMC 
Investments to acquire a garden-style mul-

tifamily property in a suburb 
of Denver, Mortgage Observer 
Weekly has first learned.

The 10-year loan has a three-
year interest-only period and a 3.65 per-
cent fixed rate loan was provided through 

Freddie Mac’s CME program, according to 
a representative for HFF. The securitized 
loan will be serviced by HFF.

The Lakeview Apartments, at 3701 
West 68th Avenue, holds 504 units 
and is located on more than 15 acres in 
Westminster, Colo. The property consists 
of 12 four-story buildings. 

HFF Associate Director Brock Yaffe and 

Real Estate Analyst Kristian Lichtenfels 
worked on a deal.

“HFF provided the most competitive fi-
nancing terms available in the market in a 
streamlined and efficiently managed pro-
cess resulting in a successful closing,” said 
Matt Joblon, CEO of BMC, in a statement 
provided to MOW. 
—Guelda Voien

Denver Investor Grabs $26M Freddie Mac Acquisition Loan 

Steve Elliott rejoined 
BakerHostetler’s Columbus, Ohio, 
office as counsel, the firm announced 
this week. Mr. Elliot arrived from 
Isaac Wiles and had previously 
been with BakerHostetler from 1979 
to 1998.

Miami-based Lionheart Capital, 
which specializes in the acquisi-
tion and repositioning of prime 
properties, announced that David 
Metalonis joined the firm as CIO 
and partner.

The former senior vice pres-
ident and partner for Colliers 
International will oversee “ac-
quisitions, dispositions, procure-
ment of debt and equity funding 
for Lionheart Capital,” a statement 
from the firm this week reads.

 “David’s addition is at a key time 
in the growth of the company,” said 
Ophir Sternberg, CEO and found-
ing partner of Lionheart Capital, 
in the statement. “His contribu-
tion to Lionheart Capital and our 
recent real estate acquisitions has 
been significant and he will be in-
valuable to our portfolio expansion 
going forward.”

Eastern Union Funding hired 
Philip Krispin as a managing di-
rector, Mortgage Observer Weekly 
has learned. He will focus on its 
FHA & GSE loan production in 
Eastern’s Howell, N.J, office.

 Mr. Krispin, previously a senior 

originator at Greystone, will han-
dle the increasing production of 
agency loan products, a spokesper-
son for Eastern said.

 “Our goal is to create real value 
for our clients, not to simply be a 
filter that takes a deal and sends it 
to a few shops to see what sticks,” 
Mr. Krispin said in a prepared 
statement. 

 “We’re already arranging a lot 
of agency loans, in particular on 
the healthcare front,” said Eastern 
co-founder and managing part-
ner Abraham Bergman. “Phil is 
a workhorse and is perfectly posi-
tioned to bring our production to 
the next level.”  

One of Mr. Krispin’s focuses will 
be a self-amortizing 35-year fixed-
rate FHA loan product which is of-
fered nationwide. 

Workforce

COMMERCIALOBSERVER.COM
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The Takeaway
“The delinquency rate picked up where it left off in 2014 with yet another rate decrease, the 18th in the past 20 months,” said Sean Barrie, a 
research analyst with Trepp. “Several new conduits and a handful of single asset deals made the rounds in the second half of the month. Since 
January 2014, the property type who has been the biggest loser (in a good way, of course) is industrial; the sector’s delinquency rate has fallen 
over 330 basis points since then.”

Source: 

      Top 5 Loans Taking Losses

Property Name Previous Bal Prop Type City State Status Realized Loss Deal

Genesse Valley Center 105,119,898 RT Flint MI REO 71,342,068 JPMCC 2007-LD11

Denmark MHC Portfolio 89,250,000 MH Various VR 90+ Days 68,538,375 JPMCC 2007-LD11

Simon - Cheltenham Square Mall 50,626,611 RT Philadelphia PA Foreclosure 24,148,972 BACM 2004-5

Sacramento Corporate Center 39,599,007 OF Sacramento CA REO 4,805,739 GCCFC 2007-GG9

Investcorp Portfolio 39,474,038 MU Various PA REO 30,437,722 JPMCC 2005-CB13

      Percentage 30+ Days Delinquent

      Top 5 Newly Delinquent Loans

Property Name Current Bal Prop Type City State New DQ Status Deal

400 Atlantic Street 265,000,000 OF Stamford CT 30 Days GSMS 2007-GG10

Central Mall 118,968,094 RT Various VR Non-Performing Beyond Maturity MSC 2005-IQ9

Commerce Corporate Plaza 66,969,534 OF Albany NY Non-Performing Beyond Maturity GSMS 2007-C5

Collin Creek Mall 57,954,219 RT Plano TX 30 Days JPMCC 2001-C1B2

Metro Square 95 Office Park 48,000,000 OF Jacksonville FL 30 Days CSMC 2007-C2
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Q+A

Mortgage Observer Weekly: You’ve 
worked at Goldman Sachs and Bear 
Sterns. What brought you to Fannie 
Mae in 2003?

Hilary Provinse: After studying 
at Dartmouth and getting my M.B.A. 
from Kellogg [School of Management, 
at Northwestern], I started my ca-
reer in New York as a trader and in-
vestment banker. After 10 years, I was 
ready to move home to D.C., the city 
where I grew up. Fannie Mae proved to 
be a great transition from Wall Street, 
and I was hired as a bond trader on the 
capital markets desk. With real estate 
in my blood—my father manages real 
estate private equity funds in D.C.—it 
was a natural transition to the multi-
family business in 2005.

What does your role as senior 
vice president of multifamily cus-
tomer engagement entail?

SVP of customer engagement is 
Fannie Mae parlance for running all of 
our production activities. As the head of 
production, I manage a talented 60-per-
son team responsible for all of our cus-
tomer relationships. These include 
relationships with our 24 Delegated 
Underwriting and Servicing lender part-
ners, our borrower relationships and all 
of our specialty products including se-
niors, affordable and student housing, 
small loans and structured products.

What types of markets are you 
most active in? 

The great thing about Fannie Mae 
is that we provide financing solutions 
in every market, every day. Our unique 
risk-retention model (the DUS plat-
form) allows our lender partners to 
leverage delegation and move fast to un-
derwrite, close, deliver and service loans 
on our behalf. There is no master ser-
vicer or B-piece buyer. For the life of the 
loan the relationship stays with Fannie 
Mae, the lender and the borrower.

What’s the biggest deal you worked in 
2014 or 2015 on that you can discuss?  

I don’t like to highlight one specific deal, 
but rather the breadth of our reach. Fannie 
Mae provided $28.9 billion of financing for 
446,000 units of multifamily housing in 
2014—making us the largest source of fi-
nancing to the multifamily market. And, un-
like a conduit or Freddie Mac, our loans are 
securitized on a single-asset basis, allowing 
for flexible loan terms that can be tailored 
for any transactions.

Does the push among some members 
of Congress to phase out Fannie and 
Freddie faze you at all? 

We’re focused on doing what we were set 
out to do: Providing financing and securi-
tization for quality rental housing in the 
United States, while balancing risk and re-
turn—in every market, for every income 
level, every day. It keeps us pretty busy. 

Hilary Provinse
Senior Vice President for Multifamily 
Customer Engagement at Fannie Mae 

Hilary Provinse

321 West 44th Street,  
New york, Ny 10036 

212.755.2400
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