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Singer & Bassuk Secures 
$450M Starwood Property 

Trust Loan for 250 East  
57th Street Condo

The Singer & Bassuk Organization has 
closed a $450 million construction loan from 
Starwood Property Trust for World-Wide 
Group’s $600 million luxury condo develop-

ment at 250-252 East 57th 
Street, Mortgage Observer 
Weekly learned exclusively ear-
lier this week.

The four-year loan with ex-
tension options, which closed Feb. 18, covers 
93 condo units and 173 rental apartments, 
as well as 33,000 square feet of retail space, 
said Andrew Singer, the chairman and CEO 
of the New York-based brokerage firm and 
a spokesperson for the developer. The loan 
also covers the Whole Foods Market store 
that was built on the site in 2010, Mr. Singer 
noted.

The approximately 715-foot tower, due for 
completion in the next 30 months, will con-
tain 65 stories with 266 residential units in 
total. The Whole Foods and two new on-site 
schools for P.S. 59 and the High School of 
Art and Design opened in the fall of 2012. 
The New York City Educational Construc-
tion Fund owns both school properties.

The first phase of the project, not includ-
ing the 39,000-square-foot Whole Foods, 
was entirely financed by the City of New 
York through bonds. The developer is pay-
ing off those bonds using lease proceeds as 
well as the federal Payments in Lieu of Taxes 
program.

Construction on the Modernist 
condo skyscraper, designed by Rog-
er Duffy of Skidmore, Owings & 
Merrill LLP, began earlier this year. 
The base portion of the property, in-
cluding the schools and retail space, 
has been under development since 
2010. Other principals in the condo project 
include Rose Associates and J.P. Morgan 
Asset Management, a person familiar with 
the transaction said on background.

“We have been involved for the past six 
years as adviser to World-Wide,” Mr. Singer 
told Mortgage Observer Weekly.

Singer & Bassuk also provided phase I fi-
nancing of an off-site public school at 213 
East 63d Street that World-Wide Group 

built as part of the process to relo-
cate students from the site while 
the developer built the new schools 
there.

Mr. Singer and his colleague 
Kathleen McSharry were recently 
nominated for a Real Estate Board 

of New York Most Ingenious Deal of the Year 
Award for arranging $300 million in financing 
on behalf of Rose Associates and DTH Capi-
tal for the conversion of 70 Pine Street. 

NYCB Refinances 
BLDG Management 
Office Properties

New York Community Bank recently 
closed a $100 million loan to New York real 
estate developer Lloyd Goldman of BLDG 
Management Co. to refinance two adjacent 
office and retail properties at 1 West 34th 
Street and 358 Fifth Avenue, right across 
the street from the Empire State Building.

Carol Shelby of Meridian Capital 
Group brokered the 10-year loan. The deal 
closed on Jan. 15. Proceeds from the loan 
will be used to pay off an existing $75 million 
first mortgage on the properties also issued 
by from New York Community Bank, a per-
son familiar with the transaction told Mort-
gage Observer Weekly on background. The 
previous loan closed on April 25, 2011, pub-
lic records show.

Retail tenants at the two properties in-
clude Duane Reade, the Alteration Shop 
and the Spanish clothing retailer Desigual.

New York Community Bank and BLDG 
Management Co. did not return requests 
for comment in time for publication. Me-
ridian declined to comment on the trans-
action. 
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Retail
Albuquerque, NM
Loan Originator:

Christopher Marks

$2,305,000

Retail
Philadelphia, PA
Loan Originators:

John Banas,
Kristopher Wood

$27,000,000

Retail
Atlanta, GA

Loan Originator:
James Sotos

$4,600,000

Mixed-Use
Gramercy (Manhattan), NY

Loan Originators:
Christopher Marks, Kyle Young

$1,000,000

Mixed-Use
Rich�eld, MN

Loan Originators:
Anita Paryani, Jake Roberts

$19,995,000

Mixed-Use
Northern Texas

Loan Originators:
Farhan Kabani, Josh Sciotto

$7,015,000

Mixed-Use
Philadelphia, PA
Loan Originator:

Steven Rock

$12,000,000

Mixed-Use
Turtle Bay (Manhattan), NY

Loan Originators:
Christopher Marks, Andrew 

Dansker, Eric Chapek 

$8,000,000

401 West 14th Street

Taconic, Clarion 
and TIAA-CREF 
Recapitalize 401 
West 14th Street

Taconic Investment Partners, Clarion Part-
ners and TIAA-CREF have recapitalized 401 West 
14th Street in Manhattan’s Meatpacking District 
with Clarion selling its minority stake in the proper-
ty to TIAA-CREF.

The New York-based financial services organi-
zation acquired Clarion’s 42 percent interest in 
the property for about $70 million, while Taconic 
held onto its 58 percent interest, the companies an-
nounced earlier this week. Taconic will continue to 
manage and lease the roughly 60,000-square-foot 
property.

TIAA-CREF financed its purchase, which in-
cludes its share of property-level debt, with cash. An 
Eastdil Secured team led by Doug Harmon, Adam 
Spies and Kevin Donner represented Taconic and 
Clarion. The transaction closed on Jan. 30.

The deal values the retail and office building, 
which houses an Apple Store, at $168 million, ac-
cording to Taconic. “This transaction is part of 
TIAA-CREF’s strategy to invest in marquee prop-
erties that have the potential for long-term growth,” 
said Gerald Casimir, a managing director with the 
organization. TIAA-CREF declined to confirm the 
details of the transaction.

Taconic and Clarion acquired 401 West 14th 
Street for $34.6 million in December 2005 and hired 
a design team that included Cook + Fox Architects 
to reposition the property.

Renovations to the building located on the cor-
ner of 14th Street and Ninth Avenue included new 
building systems, a new lobby and building core 
with two elevators, and redesigned windows and re-
tail storefronts.

Apple, which occupies 45,000 square feet in the 
fully leased building, has been a tenant there since 
2007. Other tenants include clothing retailers Mo-
schino and Hugo Boss.

“Taconic, Clarion and TIAA-CREF worked ex-
tremely hard together to reach a mutually benefi-
cial outcome for all parties involved,” Paul Pariser, 
Taconic’s co-chief executive officer, said. “We could 
not have been more fortunate to have Clarion as a 
partner as we embarked upon this complex and spec 
development project in 2005. We are delighted to 
now have TIAA-CREF as our venture partner in the 
next phases of this investment.” 
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Meridian Arranges 
$15M Loan for 
Financial District 
Multifamily 
Property

Meridian Capital Group has secured 
a $15 million mortgage for the refinanc-
ing of a multifamily property located at 
9-11 Maiden Lane in Manhattan’s Fi-

nancial District on behalf 
of DSA Property Group, 
Mortgage Observer Weekly 
has exclusively learned.

The five-year loan 
from Santander Bank, which closed 
on Feb. 4, features a fixed rate of 3.03 
percent and full-term, interest-only 
payments. 

Meridian Capital Group Executive 
Vice President Avi Weinstock and Vice 
President Josh Rhine, both based out 
of the company’s headquarters in New 
York, negotiated the deal.

The 16-story property containing 66 
units and 9,000 square feet of retail space 
features high ceilings and large windows 
indicative of the period when the build-
ing was constructed in 1900.

“Meridian added significant value by 
negotiating a reduction in the prepay-
ment penalty that lowered the cost of re-
financing substantially for the borrower 
and allowed the lender to keep this top-
quality asset on its books,” Mr. Rhine 
said. 

“Furthermore, Meridian structured 
interest-only payments for the full-term 
of the loan, and our client was able to 
rate-lock when treasury yields dropped, 
making this transaction even more ac-
cretive,” he added. “We are proud to work 
with this unique sponsorship group and 
look forward to building upon the suc-
cess of this transaction with them in the 
future.” 

Greystone has arranged $64.5 mil-
lion in Fannie Mae Multifamily Afford-
able Housing financing on behalf of Salem 
Lafayette Urban Renewal, LP, for the ac-
quisition and rehabilitation of Salem Lafay-
ette Apartments, an affordable housing 
complex in Jersey City, N.J.

The deal was structured through a mix of 
public and private funding, including tax-ex-
empt, short-term bond financing and 4 per-
cent Low Income Housing Tax Credits.

“As the development of new affordable 
housing stock slows due to rising land costs, 
preservation of the existing housing stock 
is more crucial than ever before,” said Jeff 
Englund, the senior managing director and 
head of Greystone’s affordable housing fi-
nance group. “Through the team’s hard work 
and close relationships with Fannie Mae and 
other federal agencies, we were able to secure 
the necessary financing and close the trans-
action in a timely and efficient manner.” 

Salem Lafayette Urban Renewal is under 
contract to acquire the property from Sa-
lem Lafayette Associates for $65 million. The 
seller is entirely owned by Salem Lafayette 

Community Development Corp., a New 
Jersey-based nonprofit organization and 
the original owner of the subsidized housing 
complex.

Salem Lafayette Apartments, located at 
8 Madison Avenue in Jersey City, is a 412-
unit community that contains a 15-story, 
182-unit high-rise for seniors ages 62 and 
older, as well as a 230-unit townhouse and 
garden-style property for families. The prop-
erties were built in 1977.

The U.S. Department of Housing and 
Urban Development began investigat-
ing conditions at the community in April 
2012 after a resident filed a complaint that 
the previous landlord had discriminated 
against her because of a disability, NJ.com 
reported at the time. That investigation led 
to the discovery of prior complaints of drug 
use and poor housing conditions from other 
tenants.

Salem Lafayette Urban Renewal agreed to 
acquire the property in December 2013.

Greystone was the No. 3 Fannie Mae DUS 
lender for affordable housing last year, ac-
cording to agency rankings. 

New York-based real estate investment 
firm Chesterfield Faring, Ltd., has se-
cured an $18.5 million acquisition loan for 
an affiliate of RealSource Residential to fi-
nance its purchase of a 468-unit apartment 
community in Dallas.

Chesterfield Faring served as financial 
adviser to an affiliate of RealSource Resi-
dential, which acquired Hunting Ridge 
Apartments from Santa Fe, Ariz.-based 
Rosemont Realty. The lender is Colfin 
Hunting Ridge Funding, LLC, an entity 
formed under Colony Capital to fund the 
deal, property records show.

Jordan Roeschlaub and his associate 
Jordan Shrier led the Chesterfield Far-
ing team that represented RealSource. 
The three-year loan, which closed earli-
er this month, carries two one-year exten-
sion options, Mr. Roeschlaub told Mortgage 
Observer Weekly, adding that it was a high-
leverage deal.

“The borrowers went really high in the 
capital stack,” he said. “We were able to 
come up with a construct to provide for high 
leverage and a low rate that allows them to 
execute their business plan.”

The apartment community is situated on 

19 acres of land located at 9821 Summer-
wood Circle near the Dallas Metroplex 
market. Hunting Ridge Apartments, which 
was developed in 1983, includes a creek 
that runs through the center of the prop-
erty, as well as tiered swimming pools and 
fountains.

In the past week, Mr. Roeschlaub and his 
colleagues closed a $16 million acquisition 
loan for an office property in Pasadena, Ca-
lif., on behalf of a Los Angeles-based own-
ership group. That was a bankruptcy court 
deal, and the property was purchased out of 
a Chapter 11 auction, he said. 

Chesterfield Faring Arranges Financing for Dallas Apartment Community

Greystone Secures $64.5M for Housing 
Complex in Jersey City

MOW 
EXCLUSIVE

Salem Lafayette Apartments
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Work Force
Marcus & Millichap Capital Corpora-

tion has promoted Michael Laurencelle 
to director of the firm’s Austin, Texas, of-
fice. He joined MMCC in 2009 as an associ-
ate and had been an associate director since 
2012.

“Michael’s ability to secure financing 
for property owners is well known,” said 
Charles Krawitz, MMCC’s central region 
vice president. “While adeptly handling 
all asset classes, Michael has made a name 
for himself in the self-storage industry as a 
trusted and highly reliable capital partner.”

Mr. Laurencelle has closed more than $83 
million in self-storage transactions over the 
past two years and $1.9 billion in commer-
cial real estate transactions over the course 
of his career, the firm said. 

Richard Garfinkel has been promoted 
to vice president of commercial origina-
tions at boutique advisory firm HKS Cap-
ital Partners. 

He joined 18 months ago as assistant 
vice president. 

Mr. Garfinkel is responsible for com-
mercial real estate loan origination, 
debt, equity and structured finance at 
the firm. 

“For all asset classes and with his acute 
knowledge of the capital markets, Rich 
works diligently to satisfy those needs 
with a ‘hands on’ approach from origina-
tion through closing,” said HKS Capital 
Partners co-founder Ayush Kapahi. “He 
has also developed and implemented 
strategies for equity and debt funding on 
behalf of public and private companies 
and has negotiated commercial leases.”

Walker & Dulop has tapped a new loan 
origination team, based in what will in a few 
weeks be a new Tampa, Fla., office. 

Jeremy Pino and Livingston Hes-
sam have both joined the company as vice 
presidents. The pair will work to originate 
commercial real estate debt for all types of 
commercial real estate properties across 
the United States. 

“Our new team in Tampa reflects our 
continued commitment to strengthening 
our position in the Southeast and hiring tal-
ented loan originators to accommodate the 
capital needs of our clients,” said Bill Wein, 
a senior vice president and the capital mar-
kets chief production officer.

Mr. Hessam was previously with MetLife 
Real Estate Investors, and Mr. Pino has 
joined from Grandbridge Real Estate 
Capital.  

The Boston office of Colliers Interna-
tional has secured $55 million in financing 
through TIAA-CREF for two Super Stop & 
Shop-anchored retail centers in Bloomfield, 
Conn., and Warwick, R.I., totaling 583,500 
square feet.

The Colliers debt team led by Jeff Black 

and Kevin Phelan worked on behalf of a joint 
venture between Stamford, Conn.-based 
AmCap, Inc., and a state pension plan to ar-
range the 15-year loans in two simultaneous 
transactions.

Proceeds from the two mortgages were 
used to pay off existing debt on the retail 

Super Stop & Shop

TIAA-CREF Provides Financing for 
Connecticut and Rhode Island Shopping Centers

properties, Copaco Center and Cowesett 
Corners Shopping Center, and ensure “ac-
cretive” long-term, fixed-rate financing at a 
roughly 65 percent loan to value.

Copaco Center in Bloomfield is a 
433,000-square-foot shopping center an-
chored by Lowe’s Home Improvement and 
Super Stop & Shop. The property is 96.4 per-
cent leased and also includes junior anchors 
Burlington Coat Factory, CVS/pharmacy 
and Dollar Tree. Nearly 60 percent of the to-
tal net rentable area is subject to long-term 
ground leases “to national investment-grade 
credit tenants,” according to Colliers.

Cowesett Corners in Warwick is a 
150,300-square-foot center anchored by Super 
Stop & Shop. The property is 96 percent leased 
and also includes junior anchor Petco Animal 
Supplies. AmCap expanded and remodeled 
the 61,567-square-foot supermarket in 2006.

Both centers are managed by AmCap, 
which owns and manages supermarket-an-
chored shopping centers in 15 states.

“AmCap is among the best in the business, 
and we’re thrilled to continue our long-stand-
ing relationship with their entire team,” Mr. 
Black said. “This debt request proved espe-
cially appealing due to a dominant grocery 
anchor that is the leading grocer in the region, 
moderate leverage and well-capitalized, long-
term entrepreneurial ownership.

“By playing to these advantages through a 
highly targeted marketing process, we were 
able to identify the best asset-level solution 
for each property while including the neces-
sary flexibility to achieve AmCap’s business 
plan,” he added. 
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January 2014 Payoffs

“The percentage of loans paying off on their balloon date was 71.3 percent in January 2014, the second straight month in which the rate declined—
from 76.5 percent in December 2013 and 81.3 percent in November 2013,” said Joe McBride, a research analyst at Trepp. “The January payoff per-
centage is slightly above the 12-month moving average of 68.3 percent. By loan count (as opposed to balance), 63.2 percent of loans paid off in January. 
This was also a decline, from a rate of 74.6 percent in December. The 12-month rolling average on this basis is now 69.1 percent. The January percent-
age is consistent with the recent trend of relatively higher payoff rates in 2013 compared to 2012. In 2012, many of the maturing loans were five-year 
balloons from the 2007 vintage. Most loans that are reaching their maturity now are 10-year balloons that were originated around 2003.” 

” 
Source: 

The Takeaway

Month % by Bal at Mat Date After 3 Mos. After 6 Mos. % by Count at Mat Date
Nov-08  38.7  65.7  68.5  48.1 
Dec-08  84.9  94.9  95.7  53.1 
Jan-09  48.2  73.1  78.9  68.2 
Feb-09  41.8  50.7  59.2  56.7 
Mar-09  14.9  17.5  21.5  54.9 
Apr-09  27.3  42.4  47.5  40.8 
May-09  28.6  34.2  36.4  63.0 
Jun-09  28.3  40.8  46.2  49.2 
Jul-09  26.6  33.8  44.7  35.1 

Aug-09  41.8  50.8  61.8  56.7 
Sep-09  35.4  46.7  52.5  44.4 
Oct-09  28.8  55.3  58.1  45.2 
Nov-09  18.7  37.7  44.8  36.3 
Dec-09  33.4  39.8  42.3  51.4 
Jan-10  33.9  56.1  63.1  36.9 
Feb-10  22.3  33.4  39.4  38.6 
Mar-10  44.9  58.9  61.1  48.5 
Apr-10  20.5  31.2  38.4  38.5 
May-10  29.5  52.7  55.3  37.1 
Jun-10  38.7  51.5  53.7  47.7 
Jul-10  49.9  64.6  70.0  39.5 

Aug-10  34.7  46.0  51.1  46.2 
Sep-10  23.7  58.0  59.2  48.4 
Oct-10  22.3  32.0  36.7  50.8 
Nov-10  36.8  56.3  58.9  40.5 
Dec-10  51.5  65.7  69.7  46.3 
Jan-11  38.7  53.3  59.8  49.4 
Feb-11  38.4  52.9  64.7  47.2 
Mar-11  55.5  69.5  80.9  52.2 
Apr-11  47.5  66.4  73.6  53.8 
May-11  34.9  62.1  74.2  48.1 
Jun-11  42.4  55.9  70.3  56.1 
Jul-11  39.6  50.8  63.3  49.4 

Aug-11  39.5  67.6  72.0  43.1 
Sep-11  64.4  73.5  78.5  55.6 
Oct-11  41.8  48.1  68.5  44.2 
Nov-11  47.1  57.6  60.7  50.0 
Dec-11  37.5  44.9  51.2  51.2 
Jan-12  40.8  49.9  51.4  51.3 
Feb-12  61.6  73.7  78.3  64.9 
Mar-12  36.4  51.7  65.7  43.1 
Apr-12  42.2  52.1  58.2  56.8 
May-12  29.4  48.6  55.5  57.3 
Jun-12  32.3  59.9  64.0  55.2 
Jul-12  26.3  61.7  68.6  53.3 

Aug-12  49.6  58.7  74.8  56.3 
Sep-12  68.2  84.8  90.4  49.6 
Oct-12  60.7  71.8  77.4  59.7 
Nov-12  62.6  82.0  83.0  67.7 
Dec-12  54.5  78.4  82.9  68.5 
Jan-13  66.9  84.5  92.1  62.6 
Feb-13  61.8  77.0  80.7  62.6 
Mar-13  56.6  73.3  79.6  63.2 
Apr-13  64.6  92.8  96.6  73.6 
May-13  59.5  72.3  85.3  69.1 
Jun-13  58.5  76.4  83.0  66.2 
Jul-13  74.1  83.2  88.6  66.2 

Aug-13  72.1  89.4  98.8  72.2 
Sep-13  74.5  87.9  NA  70.1 
Oct-13  68.6  93.2  NA  68.1 
Nov-13  81.3  NA  NA  79.6 
Dec-13  76.5  NA  NA  74.6 
Jan-14  71.3  NA  NA  63.2 
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Efrat Sharon
Senior Vice President of Debt Financing, 
TerraCRG

Q+A

Mortgage Observer Weekly: How did 
you get your start in commercial real 
estate finance?

Efrat Sharon: One month after I’ve 
moved from Israel to New York City, I was 
lucky to have been introduced to the own-
er of a boutique acquisition firm in Man-
hattan, who inspired me to pursue a career 
in real estate so much so that I gave up a 
full scholarship for a PhD in political sci-
ence from Johns Hopkins University that 
I spent a whole year applying for.

After working as an associate at the 
firm for five years, where I assisted in the 
acquisition of nearly 1,500 units in close 
to 35 multifamily and mixed-use prop-
erties, and after having completed the 
executive MBA program at Columbia 
Business School during my last two years 
of working there, my career path in real 
estate finance commenced when I joined 
the debt and equity group at the New 
York office of CB Richard Ellis, where 
I worked as a senior analyst and then a 
loan originator. 

I chose to move to the finance side of the 
industry following the advice of my first 

mentor, the owner of the boutique firm I 
worked at when I first moved here. He al-
ways told me that the needs of property 
owners for financing would never cease to 
exist and I should therefore “always stick 
to finance.” So I did. 

What kind of deals do you generally 
work on?

I finance many permanent long-term 
loans for stabilized properties. Howev-
er, I have been extremely active in closing 
bridge loans for properties in transition, 
including lease-up scenarios, renovations, 
note purchases and others. In addition, 
I’ve been busy with construction loans for 
development projects in Brooklyn, mostly 
multifamily and mixed use. 

What is the biggest transaction you 
worked on in the past year?

In 2013, I closed a range of loans with 
amounts of $10 million or lower, with the 
largest loan being $12 million.  

What New York neighborhoods are you 
seeing the most financing activity in?

In the Brooklyn market, where I’ve 
done a large part of the financing deals, the 
most active neighborhoods are Bedford-
Stuyvesant, Crown Heights, Bushwick 
and, of course, Williamsburg. 

What other trends are you currently 
seeing in the New York market?

A considerable number of bridge lend-
ers are entering the market in an attempt 
to capture those deals that require short-
term solutions due to the transitional sta-
tus of the properties, where they need to 
complete the shift to stabilization. These 
deals face a double whammy when it 
comes to five-, seven- or 10-year loans; the 
in-place income does not support fully lev-
eraged loans, and the stage of the proper-
ty’s transition cannot afford it to be locked 
into long-term financing with restraining 
prepayment penalties. 

Efrat Sharon
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UPCOMING MORTGAGE OBSERVER ISSUES:

JANUARY 2014

Issue Issue

Mortgage Observer is a monthly glossy magazine dedicated to 
in-depth coverage of the commercial real estate finance industry, 
delving into the trends driving commercial real estate finance and 
the lending philosophies of those in control of the purse strings.

The Insider’s Guide to the Commercial Real Estate Financial Industry

Companion to The Mortgage Observer, providing industry updates 
and news to 12,000 real estate insiders. Mortgage Observer Weekly 
is a weekly PDF newsletter emailed directly to industry players every 
Friday morning. 

To receive Mortgage Observer Weekly, please visit commercialobserver.
com/mortgage-observer-weekly-signup

For advertising information please contact
Barbara Ginsburg Shapiro, Associate Publisher, at 212-407-9383, bshapiro@observer.com.
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