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While the national hotel market has expe-
rienced its 70th month of growth in revenue 
per available room, or RevPAR, commercial 
mortgage-backed securities lending in the 
U.S. lodging world is about to reach 
its peak, according to a recent report 
from Kroll Bond Rating Agency.

Analysts at the firm pointed to a 
shift to slightly more conservative 
underwriting standards in the last few 
weeks as an indication of caution in the lend-
ing market.

Hotel loans have been underwritten with 
higher debt yields and shorter amortization 

schedules and that could be a result of pric-
ing volatility in the bond market, the KBRA 
report states.

“We see it as a sign that recent challenges 
in the lending environment may result 
in improved origination standards and 
more conservative valuations,” Anna 
Hertzman, a managing director at 
the rating agency, told Commercial 
Observer Finance.

That change in credit metrics is a contrast 
to last year, when underwriting deteriorated 

New York-based Paramount Group 
scooped up a $1 billion loan to refinance 
1633 Broadway, a 48-story office tower be-
tween West 50th and 51st Streets in Midtown 
Manhattan, the real estate company an-
nounced in its earnings call on Wednesday 
morning. 

While the company did not name the lend-
er on the call, city records show that German 
bank conglomerate Landesbank Baden-
Württemberg led the financing, which re-
places a $907 million loan it provided on 
the 2.6-million-square-foot property in 
December 2006. The old financing carried a 
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Savanna Lands $35M in Financing From  
Pacific Western for Seminary Deal

Pacific Western Bank has issued a $34.6 
million loan to Manhattan-based Savanna 
to help finance the developer’s acquisition 
of property and development rights from 
the historic Jewish Theological Seminary 
in Morningside Heights, according to city 
records.

According to documents filed with the 
New York City Department of Finance on 
Tuesday, the lender provided the acquisition 
loan on Jan. 28.  

The Seminary announced on Feb. 1 that 
it completed a deal to sell a parcel of land on 
the eastern edge of the school’s Morningside 
Heights campus, limited development rights 
and an off-campus residence to Savanna. The 
deal carried a price tag of roughly $96 million, 
according to a Jan. 31 story from The Wall 
Street Journal. 

Proceeds from the financing will be used 
to fund the redevelopment of the Seminary’s 
campus at 3080 Broadway, between West 
122nd and West 123rd Streets. A performing 
arts space will be built, along with a residence 
hall located above a new library that will house 
its collection of rare Judaic books, manuscripts 
and scrolls, according to the press release from 
the Seminary. 

The Seminary has retained the services of 
famed architects Tod Williams and Billie 
Tsien for the commercial component. Their 
design work can be found at Lincoln Center 
in New York, the Barnes Foundation 

in Philadelphia and the University of 
Pennsylvania, among other locations, accord-
ing to the Seminary. 

Savanna has hired Beyer Blinder Belle 
Architects to design a 250,000-square-foot 
residential development on 122nd Street, 

between Amsterdam Avenue and Broadway, 
according to the Seminary. 

Savanna declined to comment through 
a spokesman. Pacific Western Bank offi-
cials did not return repeated phone calls. 
—David Jones 

3080 Broadway.

weighted average interest rate of 5.35 percent 
and was set to expire by the end of this year.

Landesbank Hessen-Thüringen 
Girozentrale, Deka Group, ING Capital 
and Wells Fargo served as joint lead arrang-
ers on the new financing, according to a re-
lease from the company.

The new seven-year loan carries an interest 
rate of 3.59 percent and a gap rate of 3.87 per-
cent. For the first three years, Paramount has 
the option to increase the loan by $250 mil-
lion to $1.25 billion. 

In 2011, Paramount consolidated its own-
ership of the 48-story building by purchas-
ing a 49 percent stake from a partnership 
between Bank of America Merrill Lynch 
and Morgan Stanley and combining it with 
its 51 percent controlling interest in the prop-
erty, according to a report from Cushman & 

Wakefield. Paramount has been headquar-
tered in the building since 1976.

Financial services firm Deloitte has a 
lease for 200,000 square feet in the build-
ing that expires this April. Paramount ex-
ecutives said on the earnings call that they 
were actively talking to potential tenants to 
take over at least some of the space. 

Other tenants in the building include TD 
Bank, Morgan Stanley, CBS and Allianz 
and floor sizes range from 37,000 to 54,000 
square feet. The Gershwin Theater and 
Circle in the Square Theater are located in 
the building. 

Paramount is also looking to refinance a 
29-story, 786,647-square-foot office tower, 
31 West 52nd Street, by the end of the 
year. 

Representatives for Landesbank, Deka 
Group, ING and Wells Fargo did not imme-
diately respond to inquiries.—Danielle Balbi1633 Broadway.

Paramount...continued from page 1
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Thor Equities Gets $28M Bridge Loan for 
Harlem Repositioning 

East West Bank has provided New York-
based Thor Equities with a $28.2 million 
bridge loan on 556-566 West 126th Street 

in Harlem, sources have 
informed Commercial 
Observer Finance.

JLL’s capital markets team—led by 
Managing Director Aaron Appel and 
Executive Vice President Keith Kurland—
arranged the financing, which is being used 
to fund the acquisition and repositioning of 
the six-story mixed-use property between 
Broadway and Old Broadway.

“The team at Thor Residential has a prov-
en track record of success in the value-add 
multifamily space and will continue to build 
momentum with these great assets,” Mr. 
Kurland said in prepared remarks provided 
to COF.  

 Thor acquired the property for $34.4 
million, a spokesman confirmed. Property 
records indicate that the seller was BCB 
Property Management, which acquired 
the asset in April 2014. 

 The building is located next to the $7 
billion, 17-acre expansion of Columbia 
University, according to a January press re-
lease from Thor, which is not involved with 

the college project.
 “Columbia University’s expansion is 

poised to further transform the 125th Street 
corridor and surrounding area, adding sever-
al major new campus buildings and close to 
100,000 square feet of public space, as well 
as a profusion of stores and restaurants,” 
Joseph Sitt, the firm’s chief executive offi-
cer, said in the release.

 Thor also owns several buildings in the 
area including 526 West 111th Street, 
17 West 125th Street, 98 Morningside 
Avenue, 838 West End Avenue and 840 
West End Avenue.

 The 51,800-square-foot building on West 
126th Street was constructed in 1910 and is 
comprised of 58 rental apartments (with two 
to four bedrooms) and five retail spaces. The 
most recently listed four-bedroom apart-
ments at the property saw asking rents of  
$3,585 per month, according to StreetEasy. 

 A spokeswoman for East West Bank did 
not immediately respond to requests for 
comment.—Danielle Balbi

EXCLUSIVE

556 West 126th Street. 

Prudential and Freddie Mac Provide $50M in Financing for 
Brooklyn Affordable Housing Complex

Prudential Mortgage Capital Company 
and Freddie Mac provided $49.5 million in 
financing to preserve the affordability of the 
Rutland Road Houses, a 438-unit former 
Mitchell-Lama Housing complex at 60 
East 93rd Street in Brooklyn, Commercial 
Observer Finance has learned.

The developer, a firm called William R. 
Lucas Realty Services, obtained the fi-
nancing through a complex series of pub-
lic and private agreements that are part of 
an effort to maintain affordability under 
Mitchell-Lama Housing once its 40-year 
term on the property expires. Under the 

new deal structure, the New York State 
Housing Finance Agency will issue bonds 
to help finance the deal and William R. Lucas 
Realty  Services will remain in control of the 
property. 

New York Gov. Andrew Cuomo previous-
ly announced the agreement to keep the com-
plex affordable, however, city records give a 
breakdown of how Freddie Mac worked with 
Prudential and several state government en-
tities to finance the agreement.

“All of the resources that Freddie Mac and 
the state of New York brought to bear result-
ed in the preservation of these units as af-
fordable,” David Leopold, the vice president 
of targeted affordable housing at Freddie 
Mac, said in a phone interview.

According to city records, the $49.5 mil-
lion in financing includes a $12.6 million 
mortgage for the acquisition, a $23.6 mil-
lion building loan and $13.3 million for proj-
ect costs.

The new financing is set to mature Feb. 1, 
2051.

A spokesman for Prudential confirmed 
the company’s participation in the financ-
ing agreement.—David JonesRutland Road Houses at 60 East 93rd Street.
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because of competition among lenders looking 
to securitize hotel properties, the report states. 
In 2015, analysts saw “loan structures with in-
adequate reserves to fund brand-mandated 
[property improvement plans] as well as in-
adequate structure surrounding franchise ex-
piration during the loan term or at maturity.”

Another issue that KBRA analysts took note 
of was the securitization of hotels with limit-
ed operating history, Ms. Hertzman said. “We 
started to see more aggressive underwriting 
in terms of properties that aren’t as seasoned 
as you would typically want to see in a CMBS 
deal, like a property that came online maybe 
11 months ago, so you don’t have the full 12 
months of any history,” she said.

However, improved credit metrics will not 
make it easier to get deals done. While funda-
mentals in the hospitality market are generally 
healthy, some big cities have already topped off 
when it comes to hotel lending.

“Overall, U.S. wide, we’re near the peak 
and in some markets we’re already past the 

peak, like [in] New York and Houston,” Ms. 
Hertzman said. “And in the case of New 
York, the performance has already started to 
decline.”

In New York, RevPAR dipped 1.9 percent to 
$219.39 in 2015 from $223.53 the year prior 
and Houston saw a 3 percent drop to $74.42 
from $76.71 percent, according to the report. 
Other major markets like Dallas, Los Angeles, 
Miami and Washington, D.C., saw more than 5 
percent increases each.

After the recession in 2009, limited con-
struction financing in the hospitality market 
led to a constrained supply, which resulted in 
improving occupancy, RevPAR and average 
daily rate, or ADR. From 2011 to 2015, supply 
rose no more than 1 percent each year, com-
pared with the industry’s long-term average of 
1.9 percent, according to the report. However, 
a more “accessible” debt market allowed for 
greater hotel development and 2015 ended 
with roughly 469,000 rooms in the pipeline 
nationwide—a 13.9 percent increase from the 
year prior and the highest since 2009.

That being said, conduits have seen the 

amount of hotel collateral increase, account-
ing for 16.4 percent of KBRA-rated CMBS 
deals in 2015.

“Prior to the financial crash, the top three 
property types had been retail, office and 
multifamily,” Paul Fitzsimmons, the head 
of CMBS research at the firm, told CO. “In 
the past few years, the Freddie Mac program 
has gotten so big that the hotels are general-
ly the third-largest property type. [Another] 
reason for that growth is that hotel loans are 
generally more profitable for an originator 
to make.”

While oversupply in New York City and 
Houston has hurt fundamentals, KBRA an-
alysts expect flat occupancy levels and mod-
erate RevPAR growth in 2016 and 2017 across 
the U.S. However, with more hotels coming on-
line in 2018, the new supply will increase capi-
talization rates and slow the growth of RevPAR 
and net cash flow. The report concludes that 
those factors “will make financing a hotel more 
challenging just at a time when a reported $20 
billion of hotel loans securitized in 2006 and 
2007 are maturing.”—Danielle Balbi

KBRA...continued from page 1

Eastern Union has arranged a $20 
million loan for developer Abraham 
Strulovitch to refinance Riverdale Parc, 
a luxury rental property in the Riverdale 
section of the Bronx, Commercial Observer 
Finance has learned. 

While the brokerage declined to share the 
identity of the lender, a source with intimate 
knowledge of the transaction confirmed 
that Investors Bank provided the loan. 

The new non-recourse mortgage carries 
a 12-year term with a 3.5 percent rate, said 
David Eisen, a vice president at the broker-
age. The proceeds of the loan will help the 
sponsor take out the original $13.6 million 
in construction financing from Doral Bank. 
That 30-month loan was set to mature, Mr. 
Eisen said.

The property, located at 2727 Henry 
Hudson Parkway, is a 54-unit luxury 
building originally constructed in 2012 by 
Mr. Strulovitch, according to records filed 
with the New York City Department of 
Buildings. 

Mr. Eisen said that developing a rent-
al building in Riverdale took a great deal 

of hand holding from a development 
standpoint. 

“Riverdale is a difficult community for 
a new developer to come in and develop 
stuff,” he told COF. “The developer, he was 
sitting a lot with the millionaires and keep-
ing them calm to show them he was doing a 
nice product.”

The property was the first multifamily 

building to begin new construction in the 
community after the 2008 market crash, 
according to a published report.  

Most of the multifamily development 
in that submarket is made up of co-ops, he 
said.

Representatives for Investors Bank and 
Mr. Strulovitch did not respond to inquiries 
for comment.—David Jones

Eastern Union Arranges $20M From 
Investors Bank for Riverdale Rental 

Riverdale Parc at 2727 Henry Hudson Parkway.
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                               Productions of New York Real Estate TV 

           

 

 

     

                           

          

         

“The Stoler Report-Real Estate & 
Business Trends in the tri-state region”    
www.thestolerreport.com   now  in its 
12th season is a weekly panel discussion 
featuring real estate and business  
leaders.    

w 

 

 

           
 

“The Stoler Report-NY’s Business Report” 
Celebrating  its 15th anniversary  
 

      
 
Building New York-New York Life Stories 
with Michael Stoler profiles lives of 
individuals from the region. The show is 
celebrating its 11th season  

 
The Stoler Report & Building New York: NY Stories 

 
Now air in  

New York City on CUNY TV 
East Hampton & Montauk on WEGTV 

Drexel University TV, Ocean County Community 
College TV, Bergen County Com College Torch TV 

White Plains Community Media, Rye TV,             
Rye Brook TV, Rochester Community TV TV,  

PATV Great Neck/Northshore, Larchmont-LMCTV 
 GCTV Greenwich, NHTV in Connecticut 

Channel 8 Putnam, Panda 23 Dutchess County 
Oradell TV, Plainfield TV 

 
www.thestolerreport.com  

            www.buildingnewyork.nyc   
www.michaelstolertelevision.com 

www.itunes.com 
www.youtube.com 

www.cuny.tv 
 

All past broadcasts can be viewed on 
 “The Stoler Report App”  

 

           
 

              
 

            

These broadcasts air on more than 18 educational, university, 
community & public access stations in NY, NJ, Conn & PA.  

The Stoler Report-New York’s Business Report  airs  in NYC  on CUNY TV.  
Broadcast debuts on Tuesday 2 AM, & 11 PM, Wednesday, 8:30 AM, 2:30 
PM & 10:30 PM, Friday, 5:30 AM, Saturday 12 Midnight & Sunday 10:30 
AM. 

Building New York-NY Life Stories airs 8  in NYC on CUNY TV. Broadcast 
debuts on Monday 10:30 AM, 4:30 PM & 10:30 PM, Wednesday at 5:30 
AM, Thursday at 11:30 PM, Saturday 12 Noon, Sunday at 12:30 AM & 
10:30 AM.   

These programs are hosted by Michael Stoler, President of New York Real 
Estate TV, LLC, Managing Director of Madison Realty Capital, real estate 
commentator for 1010 WINS AM. 

 

http://www.thestolerreport.com
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Workforce
Arbor Commercial Mortgage, a 

Uniondale, N.Y.-based lender, named Collin 
Downey as the vice president of sales in 
the company’s new office in Irvine, Calif., 
the bank announced in a press release on 
Monday. 

Mr. Downey previously worked as a se-
nior loan officer at Fidelity Commercial 

Funding where he originated more than 
$485 million in multifamily and commer-
cial property loans nationwide, according 
to the release. 

In his new role, Mr. Downey will be re-
sponsible for originating a wide range of 
loans, including Fannie Mae, Freddie 
Mac, Federal Housing Administration, 

commercial mortgage-backed securities, 
mezzanine financing and bridge loans. He 
will report to Ken Fazio, a senior vice pres-
ident and national production manager at 
Arbor, based out of Arbor’s headquarters.

Mr. Downey has a bachelor’s degree in 
political science from the University of 
California at Berkeley.  

24-7
VISIT COMMERCIALOBSERVER.COM 
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“After the resolution of the Stuy Town loan, the multifamily delinquency rate improved so greatly (dropping 597 basis 
points to 2.31 percent) that apartment loans went from the worst performing sector among major property types to the 
best performing,” said Sean Barrie, an analyst with Trepp. “Though there are still 130 multifamily loans that are currently 
delinquent, that number is a fraction of the 1,619 total delinquent commercial mortgage-backed securities loans. The largest 
delinquent multifamily loan is the $49.3 million Towers at University Town Center. The note is backed by a REO [real estate 
owned] asset located in the D.C. suburb of Hyattsville, Md. Right behind that loan is the $49.1 million Palmer-Rochester 
Portfolio 1st. With five Rochester, N.Y. area properties serving as collateral, the note is carrying a whopping 298.63 loan-to-
value [ratio] due to the appraisal being lowered from $62.5 million at securitization to $16.5 million in June 2015.”

Source: 

The Takeaway

     Top Multifamily Delinquencies

Current Balance Property Name Deal Name City State Property 
Type

Current 
LTV

Current Delinquent 
Code

Model Maturity 
Date

$49,337,434 Towers at University 
Town Center

MLCFC 2007-8 Hyattsville Md. Multifamily 85.85 REO May 12, 2017

$49,132,200 Palmer-Rochester 
Portfolio 1st

CSMC 2007-C5 Various Various Multifamily 298.63 Foreclosure Aug. 15, 2017

$41,885,643 Grand Marc at 
Riverside

GECMC 2006-C1 Riverside Calif. Multifamily 79.44 REO March 10, 2016

$39,000,000 Entrata di Paradiso 
Apartments

WBCMT 2007-C30 Las Vegas Nev. Multifamily 102.63 REO Feb. 15, 2016

$35,281,883 Southeast Apartment 
Portfolio

CGCMT 2007-C6 Various Various Multifamily 175.35 REO June 10, 2017

$30,000,000 Lakeridge East
Apartment Complex

WBCMT 2007-C30 Reno Nev. Multifamily 86.96 REO Dec. 15, 2016

$29,280,000 Crossings at Canton MLCFC 2007-6 Canton Mich. Multifamily 94.45 REO March 12, 2016

$28,132,116 Copper Beech
Kalamazoo, MI

CGCMT 2008-C7 Kalamazoo Mich. Multifamily 207.13 90 days delinquent Oct. 10, 2017

$27,133,086 States Addition
Apartments

WFRBS 2014-C22 Dickinson N.D. Multifamily 68.30 30 days delinquent Sept. 15, 2021

$25,418,801 North Campus
Crossing Phase I

CGCMT 2006-C5 Greenville N.C. Multifamily 76.92 30 days delinquent Sept. 15, 2016

COMMERCIALOBSERVER.COM
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Q+A

Commercial Observer: How did you 
get into the real estate lending industry?

Mr. de Haan: I graduated from Cornell 
University and joined Nomura’s commer-
cial real estate lending platform in New York 
City, which at the time was the dominant 
commercial real estate lending platform 
in the U.S. My partners at ACORE—Boyd 
Fellows, Stew Ward and Chris Tokarski—
held leadership roles at Nomura and were 
doing innovative and exciting things in com-
mercial real estate finance. We have been 
partners ever since!

Why was 2015 the right time for you 
and your colleagues to launch ACORE 
Capital?

It was a confluence of factors. Primarily, 
we had a vision to build a best-in-class 
commercial real estate finance platform 
leveraging our 20-plus years of experience 
as partners building and operating simi-
lar platforms. Most recently, we were the 
management team at Starwood Property 
Trust, with Barry Sternlicht, that grew the 
company from $890 million in IPO [initial 
public offering] capital to a market cap in 
excess of $5 billion between 2010 and 2014. 
Furthermore, with banks facing a more ro-
bust regulatory framework within which to 
operate, and the disruption in the capital 
markets, the opportunity set for “non-bank 
banks” has never been better. There are over 
$1 trillion of loans coming due in the next 
two years coupled with a very healthy in-
vestment sales pipeline and an economy 
that is somewhat stable. Within six months 
of our resignation from Starwood we se-
cured a $1.6 billion capital commitment to 
launch ACORE.

What types of deals is your team 
working on now?

Since funding our first loan in July, we 
have closed or committed to 40 loans total-
ing over $2.6 billion. It runs the gamut. The 
core of our business is making whole loans 
secured by high-quality real estate with a 
business plan to add significant value to the 
property. In other words, transitional [and/
or] bridge loans that range in size from $25 
million to $200 million on all property types 
nationwide. We also do non-cash-flowing 

deals like empty office buildings and construc-
tion on a select basis. Interestingly, given the 
volatility in the capital markets we are seeing a 
lot more loan acquisition opportunities. We re-
cently closed on a $200 million pool of loans that 
a specialty finance company was selling. 

How much of a deal do you typically hold 
on your balance sheet?

We are a one-stop shop. We originate whole 
loans but will opportunistically sell A-notes 
and retain the subordinate debt on a case-by-
case basis.

How are the current market condi-
tions providing ACORE with more lending 
opportunities?

The current environment is exceptionally 
good for ACORE. The disruption in the capi-
tal markets is impacting CMBS [commercial 
mortgage-backed securities] and those lenders 
reliant on financing themselves through CLOs 
[collateralized loan obligations]. Some special-
ty finance companies, which are publicly traded, 
have not been able to raise follow-on capital, and 
bank regulations and risk retention rules are im-
pacting traditional financing sources. As such, a 
number of our competitors have been sidelined. 
Providing borrowers with surety of closing as a 
one-stop shop balance sheet lender, competitive 
pricing and loan flexibility tailored to their busi-
ness plans is helping ACORE gain market share 
and presence rapidly.

Warren de Haan
Managing Partner at ACORE Capital

Warren de Haan.
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