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New York Community Bank lent $46.5 
million to Jeffrey Wasserman of A.M. 
Property Holding Corp. to refinance a 12-
story office building at 75 Maiden Lane in 
Manhattan’s Financial District, according to 
records filed with the city.

The seven-year debt, which comes with 
a five-year extension option, replaces a $31 
million CMBS deal that Column Financial 
provided in November 2005, according to an 
NYCB spokesperson. The preexisting loan 
was due to mature at the beginning of 2016, 
documents show. 

The new loan carries an interest rate in the 
mid-3 percent range, according to another 
person familiar with the deal.

The Wasserman family purchased the 
building in December 1997, according 

See 75 Maiden Lane... continued on page 3

75 Maiden Lane Takes 
NYCB Loan

Last year, Mortgage Observer and oth-
ers reported that lenders and investors had 
turned their eye to a new belle of the ball: 
retail. As the multifamily sector became 
overly competitive, many looked to the next 
most stable asset class and in their minds re-
tail was that. 

But that was before the bankruptcies of 
major retailers, such as RadioShack, that 
anchor a certain strata of shopping 
center. Following financial troubles 
for both J.C. Penney and Sears, 
malls across the nation have been 
met with foreboding appraisal reduc-
tions. Two major shopping centers— 
Indian River Mall & Commons, 
in Vero Beach, Fla., and Village at Main 
Street Shopping Center, near Portland, 
Ore.—fell into special servicing this week 
alone, according to data from Trepp.

The Sierra Vista mall, in suburban 
Fresno, Calif., was issued an appraisal re-
duction, from to $40 million, according 
to Trepp, while the Newburgh Mall, a 

388,000-foot facility near Poughkeepsie, in 
Newburgh, N. Y., got the same treatment, 
its appraised value slumping to $26 million. 
That loan is already REO, having not been 
paid since 2012. The balance on its out-
standing 2005 interest-only CMBS loan is 
$31 million at the moment. 

The news on Sierra Vista is even grim-
mer—its appraised value now sits at $40 

million, with a $77 million balance 
on its 2006 CMBS loan made by 
Deutsche Bank. It has been REO 
since August of 2013, the Trepp data 
show.

Both malls feature Sears, accel-
erated plans to close stores across 

the nation in December, and are thought to 
be filing for bankruptcy soon as an anchor, 
while the Newburgh mall also has Office 
Depot, which has struggled since acquiring 
its limping competitor Office Max in 2013, 
as a junior anchor.
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to the sponsor’s website. Tenants at the 
155,090-square-foot property include the 
health care staffing and homecare services 
firm Gotham Companies. The building is 97 
percent occupied, property records show.

A previous tenant, the software company 
TradeCard, Inc., was acquired by GT Nexus 
in April 2013 and has relocated since the se-
curitization of the Column Financial loan.

Rael Gervis, a senior managing director 
at Meridian Capital Group, negotiated the 
NYCB refinancing.

Mr. Wasserman of A.M. Property did not 
return requests for comment in time for 
publication. 
—Damian Ghigliotty

75 Maiden Lane...continued from page 1

Historic Florida Hotel 
Gets Construction Loan 
for Redevelopment 

Chicago-based BB&T Real Estate 
Funding provided a $40 million construc-
tion loan for the redevelopment of a 1939 

Miami Beach hotel in a deal 
brokered by HFF, Mortgage 
Observer Weekly has learned.

The three-year senior loan, 
which was provided to a subsidiary of Daphne, 
Ala.-based Optimum Asset Management, 
will be used to purchase three existing Art 
Deco buildings—the historic Park Central 
Hotel, the Imperial Hotel and Heathcoat 
Apartments—along with a 0.15-acre devel-
opment site and convert them into a modern 
hotel property. The completed structure will be 
known as the new Park Central Hotel.

“We are excited to be one of the major lead-
ing players in the ‘renaissance’ Ocean Drive is 
currently experiencing,” said Optimum Asset 
CEO Ricardo Tabet in a prepared statement 
to MOW. “We believe our renovation of the 
iconic Park Central Hotel will not only pro-
mote the glory of its heyday, but will also bring 
back a sense of tropical class and elegance to 
the area.”

The 135-key new Park Central Hotel will fea-
ture 24 suites, three new restaurants totaling 
8,100 square feet, a rooftop glass-bottom pool, 
a ground-floor pool with ocean views, and 1,380 
square feet of meeting space.

The redeveloped hotel, due for completion 
in early 2017, will be located at 620-650 Ocean 
Drive, across from the area’s Lummus Park.

The HFF team led by Managing Director Jim 
Dockerty, Associate Director Scott Wadler 
and Analyst Marc Roth worked on behalf of 
the borrower to secure the floating-rate con-
struction loan, which closed on March 5. 

“When completed, the Park Central Hotel 
will re-establish Ocean Drive as a luxury bou-
tique hotel and fine-dining destination,” Mr. 
Dockerty said.—Damian Ghigliotty

MOW 
EXCLUSIVE

Park Central Hotel

Oritani Bank provided a $30 mil-
lion loan against Oakley’s New York 
flagship store at 560 Fifth Avenue in 
Times Square, according to sources in-
volved in the deal.

The loan to an affiliate of The Riese 
Organization replaces existing debt 
from New York Community Bank 
and provides additional funding for 
the property. 

The five-year deal, which closed on 
March 2, comes with a five-year ex-
tension option and a 30-year amor-
tization schedule, Oritani Senior 
Vice President David Garcia told 
Mortgage Observer Weekly. The loan 
carries an interest rate below 4 per-
cent, he noted.

“This speaks to our commitment to 
providing financing for strong trans-
actions with established borrowers at 
premier locations,” Mr. Garcia said.

Financing on the 13,580-square-
foot, five-story building, which was 
completed in 1907, dates back to 1910, 
according to the loan documents.

Oakley signed a 10-year lease for 
6,800 square feet across building’s 
ground, second and below-grade lev-
els, in June 2013. Asking rent for the 
ground floor at the time was $1,150 per 
square foot.

The Riese Organization, which pur-
chased the building in the late 1970s, 
has executive offices above the sports 
apparel store. The sponsor, which 

owns and operates about 50 restau-
rants in the New York metropolitan 
area, is one of the largest restaurant 
management companies in the city, 
according to its website.

Dennis Riese, the company’s pres-
ident, confirmed the transaction. 
Jerry Swartz and Michael Lee of 
HKS Capital Partners brokered the 
debt deal.
—Damian Ghigliotty

Oritani Lends on Oakley 
Flagship Property

560 Fifth Avenue

75 Maiden Lane
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And as CMBS loans from 10 years ago 
come due on some of these assets—once the 
heart of suburban culture—they are increas-
ingly being sent to servicer. As a large num-
ber of maturities come due in the next three 
years, this seems set to increase, sources tell 
Mortgage Observer Weekly.

Indeed, a panelist earlier this week at 
CREFC’s High Yield and Distressed Realty 
Assets Summit, held at the New York 

Athletic Club, lamented the unwillingness 
of even CMBS lenders—who generally have 
more appetite for risk—to refinance malls 
with J.C. Penney or Sears stores. The pan-
elist, a well-placed executive with a major 
non-bank CMBS lender, said even malls 
with anchor tenants that aren’t explicitly in 
financial trouble, but seem past their prime, 
like Barnes & Noble, are not financeable. 

“I don’t know when the last time was that 
I was in a book store,” the panelist said.
—Guelda Voien

Capital One Bank closed a $32.5 
million loan to a subsidiary of Atlanta-
based Jamestown for the purchase of 

a six-story office build-
ing in San Francisco’s 
South-of-Market dis-
trict, Mortgage Observer 

Weekly has first learned.
Jamestown, a national real es-

tate investment and management 
company with $7.7 billion of as-
sets under management, bought 
the building at 731 Market Street 
from Connecticut-based Harvest 
Properties and Atlanta-based 
Invesco Real Estate, as previously 
reported. The asset was acquired for 
$65 million in mid-January.

The term loan, made out to 
Jamestown Premier 731 Market 
LP, closed on March 5, according to a 
spokesperson for Capital One. Specific 
terms of the deal were not disclosed.

“We are pleased to continue our 
longstanding relationship with 

Jamestown as they make strate-
gic purchases in key markets,” said 
Paul Kesicki, senior vice president 
for the bank’s commercial real es-
tate group. “This is another example 
of Jamestown’s focus on high-quality 
properties in top-tier markets.”

The 92,000-square-foot office 
property was constructed in 1908, 
just two blocks from San Francisco’s 
Union Square. The building’s previ-
ous owners recently renovated the 
office space to serve creative servic-
es and technology companies with 
open-floor plans, high ceilings and ex-
posed-brick walls. A CVS Pharmacy 
occupies the building’s ground floor 
through a long-term lease.

Over the past three years, Capital 
One has closed financing deals with 
Jamestown for properties locat-
ed in New York, Washington and 
Massachusetts, among other loca-
tions, according to the lender.
—Damian Ghigliotty

Capital One Finances  
731 Market Street Buy 

731 Market Street

Meridian Capital Group negotiated $17 
million in permanent financing from Jeffries 
LoanCore to recapitalize the DoubleTree by 

Hilton Orlando Downtown in 
Orlando, Fla., on behalf of New 
York-based Glenmont Capital 
Management, Mortgage 

Observer Weekly has exclusively learned.
The balance-sheet loan, negotiated by 

Meridian Managing Director Tal Bar-Or, 
carries a low floating interest rate over 30-day 
Libor with several extension options.

The recapitalization will enable Glemont 
to “execute further value enhancement pro-
grams as we continue to increase market 
share in the thriving downtown Orlando hotel 
market,” said the firm’s managing principal, 
Lawrence Kestin. “The flexible, attractively 
priced loan allows Glenmont to realize a por-
tion of the substantial value that our team has 
created over the past several years,” he said.

The 342-room hotel located at 60 South 
Ivanhoe Boulevard—formerly a distressed 
Sheraton hotel property—was acquired by af-
filiates of Glenmont in late 2009. The buyers 
purchased the property from a specialty lend-
er that had recently foreclosed on the asset, 
according to Messrs. Kestin and Bar-Or.

Following the acquisition, Glenmont im-
plemented a repositioning plan that includ-
ed a new management team, a full renovation 
of the hotel and a re-branding of the property 
to its current name. After completing the sev-
eral-year repositioning, Glenmont sought to 
recapitalize its investment through a debt fi-
nancing, according to Mr. Bar-Or.

“This represents our second transaction 
with Glenmont in recent months,” he told 
MOW. “We are quite pleased to have been 
given the opportunity to assist with this at-
tractive recapitalization, helping our client 
to monetize a portion of the significant value 
they have created in repositioning this well-
located hotel property.”—Damian Ghigliotty

MOW 
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Shopping Centers...continued from page 1

Jeffries LoanCore 
Recapitalizes 
Formerly Distressed 
Hotel in Deal 
Brokered by Meridian

DoubleTree by Hilton Orlando Downtown
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“The Stoler Report-NY’s Business Report” 
Celebrating its 14th anniversary is a lively 
panel discussion hosted by Michael 
Stoler. More than 1600 individuals have 
participated on the lively panel 
discussion. 
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www.michaelstolertelevision.com 
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Building New York-New York Life Stories 
with Michael Stoler profiles lives of 
individuals from the region. The show 
which is currently in its 12th season has 
profiled the lives of more than 225 
individuals.  
 
            www.buildingnewyork.nyc   
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The Stoler Report airs 8 times a week in New York City on CUNY TV.  Each 
new broadcast debuts on Tuesday 2 AM, & 11 PM, Wednesday, 8:30 AM, 
2:30 PM & 10:30 PM, Friday, 5:30 AM, Saturday 12 Midnight & Sunday 
10:30 AM. 
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Noon, Sunday at 12:30 AM & 10:30 AM.  The show also airs around the 
nation of Tuesday evenings on JLTV, Channel 469 in Metro New York and 
DirecTV channel 366. 

These programs are hosted by Michael Stoler, President of New York Real 
Estate TV, LLC, Managing Director of Madison Realty Capital, real estate 
commentator for 1010 WINS AM. 
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With an anticipated $350 billion in real es-
tate loans set to mature each year for the next 
three years, the so-called Wall of Maturities 
has finally arrived. 

Panelists at CREFC’s High Yield and 
Distressed Realty Assets Summit, held 
this week in New York, were mostly celebra-
tory about the impending flood of maturities, 
which they say will create opportunities for 
the right (i.e. smart) lenders.

Estimates range wildly on how many of the 
maturing loans are for assets that currently 
don’t have the valuation or rent rolls to sup-
port a traditional refinance. Executives on 
the panel, who cannot be identified per the 
CREFC media policy, offered guesses that 20 
percent to 50 percent of maturing loans would 
face difficulties.

But whether that means a slew potentially 
undervalued loans and properties hitting the 
market—and, therefore, upside—or augurs a 
major meltdown in the credit markets is a mat-
ter of perspective. 

Some are hesitant, of course.
“A lot of these loans are [interest-only],” the 

moderator mentioned. 
“And [the borrowers] don’t just need money 

to de-lever, they need money to run the asset 
as well,” pointed out another panelist.

But for those who do manage to refinance 
some of the riskier assets, there are likely to be 

opportunities. 
“I think the Fed will raise rates too soon, 

which will be great,” offered one experienced 
manager of institutional real estate debt. 
“That will cause volatility, which is great for 
those that trade in it,” he said, further speculat-
ing that a coming uproar will turn players into 
“capital haves and have-nots.”

Panelists agreed that CMBS lenders were 
likely to be the most aggressive. They also 
pointed to opportunities for aggressive mezz 
players. One panelist said small-balance CMBS 
loans have been mostly overlooked in discus-
sions of the Wall thus far, noting that around 
50 percent of the loans coming due are small 
balance and will likely look for CMBS refinanc-
ing. One panelist speculated that Auction.
com would play heavily in that space.

But there are other, perhaps less obvious ef-
fects on the market that the Wall is already cre-
ating, the panelists said. First off, the multitude 
of new debt capital funds in the market has 
strained the ability of many to raise money. 

“Even seasoned funds are having trouble,” 
despite all the talk of the staggering amount of 
capital in the market, one panelist said. 

Newbie funds are also fudging their num-
bers, making it seem that they’ve raised five 
times as much capital as they have on the 
books, when they are only assuming that that 
leverage will be available, a panelist said.

As a result, look for a “barbelling,” where 
smaller funds and massive ones can compete, 
but the middle of the market is slim, the ex-
perienced manager said.

Second, sellers of distressed debt and real 
estate are assembling portfolios with some 
performing, attractive assets and burying the 
more distressed bits in the package deal—an 
all or nothing offer, one panelist said. 

“This type of product will continue trading 
hands,” he said. And this should help alleviate 
worries that heaps of toxic assets will be cre-
ated by the Wall.

Meanwhile, the specter of rising interest 
rates haunts the entire market.

Rising rates are like “cracking an egg,” said 
one panelist. Once they start going up, they 
will continue to rise, because otherwise the 
Fed would look foolish, he explained. 

“It has to be a progression. Otherwise, 
Janet Yellen [will lose] 100 percent of her 
credibility,” he said.

In addition, more than one exec said they 
worry about more poor quality loans in se-
curitization. “Suburban office is hard [to re-
finance],” the non-bank CMBS lender said, 
“and retail is very difficult.” 

And the majority of loans coming due are 
office and retail—about $120-$140 billion of 
the former and $100 billion of the latter are 
up for refi in the next three years, per CREFC 
estimates.

—Guelda Voien

What the Wall of Maturities Means

Minneapolis-based real estate developer CSM 
Corporation recapitalized its Courtyard by 
Marriott hotel in Portland with a $28 million 

loan from Midland National Life 
Insurance Company, which is owned 
by Guggenheim Commercial Real 
Estate Finance.

A CBRE team out of Minneapolis arranged the 
loan. Murray Kornberg, Doug Seylar, Ben Bastian 
and Scott Larson handled the transaction.

The new 10-year loan has a rate “below 4 percent,” 
according to a representative for CBRE. It will be 
used to retire an existing CMBS loan.

The 202-room, limited-service hotel is located 
at 435 NE Wasco Street and was built in 1999 by 
CSM. The hotel, which is proximate to the Oregon 
Convention Center and the Portland Trailblazers’ 
home court, was last upgraded in 2014.

“While there were many competitive quotes for 
this financing assignment, Guggenheim provided 
the best combination of rate and terms, allowing 
CSM to take advantage of a drop in interest rates 
to lock in a very attractive rate for 10 years,” Mr. 
Kornberg said in a statement provided.
—Guelda Voien

Minnesota Developer Takes 
$28M to Retire CMBS Loan 
on Portland Hotel

Courtyard by Marriott at 435 NE Wasco Street, Portland

MOW 
EXCLUSIVE
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Former Wells Fargo Business 
Development Officer Stephen 
Downey has joined CBRE Capital 

Markets as a vice 
president in its busi-
ness lending team. 

Mr. Downey, who 
has experience the small-bal-
ance commercial lending mar-
ket throughout the Southeast, will 
cover the Southern Florida terri-
tory, and will report to Managing 
Director Dan Winzeler.

CBRE’s business lending group 
is a unit within the company’s 
debt and structured finance divi-
sion that originates, underwrites 
and closes commercial real estate 
loan, including Small Business 
Administration financing for own-
er-user transactions.

“Steve brings first-rate experi-
ence to our existing business lend-
ing platform and I look forward to 
his addition,” Mr. Winzeler said in 
a prepared statement.

Mr. Downey, before joining Wells 
Fargo, worked as a vice president at 
GE Capital Corporation. During 
his tenure there, he originated com-
mercial real estate loans secured by 
industrial, office and retail assets lo-
cated in Southeastern U.S. markets. 
Those deals included non-recourse 
loans to investors, as well as conven-
tional and S.B.A. recourse lending.

Mr. Downey, a Florida na-
tive, received his M.B.A. from 
the University of Miami, and 
his bachelor’s degree from the 
University of Florida. 

Brady Dougan will resign as 
chief executive officer of Credit 
Suisse in June, ending his tenure 
as one of the longest-serving exec-
utives of a global banking firm, the 
company said Tuesday.

Mr. Dougan, 55, who has led 
the Swiss bank for eight years, 
will be succeeded by 52-year-old 
Tidjane Thiam, CEO of the British 

insurance company Prudential, 
which had no ties to the U.S. insur-
ance firm of the same name.

In 2014, Credit Suisse was the 
first financial company of its size 
and scope to plead guilty to a crim-
inal charge in decades, The New 
York Times reported.

In the settlement with U.S. au-
thorities last year, the company 
said its bankers enabled clients to 
illegally evade American taxes and 
agreed to pay more than $2.5 bil-
lion in penalties.

The New York law firm Tarter 
Krinsky & Drogin this week an-
nounced the addition of Partner 
Samuel M. Ofsevit and Associate 
Brian J. Beller to the firm’s real 
estate practice.

Messrs. Ofsevit and Beller were 
formerly with the New York-based 
full service law firm Phillips Nizer.

“Sam is a seasoned attorney with 
more than 30 years of real estate 
transactional experience and we 
are pleased to welcome him as a 
partner,” said William Weisner, 
chair of the Tarter Krinsky’s real 
estate practice, in prepared re-
marks. “The addition of Sam and 
Brian, who have a solid background 
in commercial and residential real 
estate, adds greater depth to our 
firm and will immediately benefit 
many of our clients.”

Mr. Ofsevit, in his new role, rep-
resents developers and entrepre-
neurs in sales and acquisitions of 
office buildings, multifamily and 
mixed-use properties, net-leased 
properties, shopping centers, va-
cant land and development rights, 
and purchases of commercial 
loans.

Mr. Beller, in his new role, coun-
sels owners, developers, opera-
tors and lenders in the acquisition, 

disposition, development, finance 
and leasing of real estate assets.

Tarter Krinsky’s real estate prac-
tice has seen significant growth in 
recent years, according to a com-
pany press release. The group now 
has 18 attorneys.

Seattle-based HomeStreet Bank, 
a subsidiary of the publicly traded 
HomeStreet, Inc. launched a com-
mercial real estate lending group that 
will originate loans up to $10 mil-
lion in size, the company announced 
this week. The group, known as 
HomeStreet Commercial Capital, is 
based in Orange County, Calif. 

The new group will provide per-
manent financing for a range of 
commercial real estate loan in-
cluding multifamily, industrial, 
retail, office, mobile home parks 
and self-storage facilities, accord-
ing to a company press release. 
Bill Endresen, a 40-year veter-
an of the commercial real estate 
industry formerly with Impac 
Commercial Capital, is leading 
the team of 14.

“We are excited about the oppor-
tunity this presents our group as 
we combine our collective exper-
tise in the commercial real estate 
field and our knowledge of the mar-
ket with the financial strength of 
HomeStreet Bank,” Mr. Endresen, 
executive vice president of 
HomeStreet Bank and president of 
HomeStreet Commercial Capital, 
said in the release. “We look for-
ward to assisting developers and in-
vestors in Southern California and 
other Western region markets with 
their permanent financing needs.” 

On March 1, HomeStreet Bank 
merged with Covina, Calif.-based 
Simplicity Bank. “In the coming 
weeks, you will receive more infor-
mation about the merger and its 
impact on your loan or deposit ac-
counts,” a separate company press 
release reads.

Workforce

MOW 
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The Takeaway
“Though its balance at the time of disposal was not the largest, the Regency Square Mall in Richmond, VA was the big story for loan liquida-
tions in February,” said Sean Barrie, an analyst with Trepp. “The loan for the mall was closed out with a loss of over $65.2 million, or 94 per-
cent of its previous balance. The loss was a huge blow to bondholders of the BACM 2002-PB2 deal, where Regency Square made up over 70 
percent of the deal before its liquidation. The big picture for February was much more pleasing, as a 34.79 percent loss severity trails the 
previous 12-month average of 48 percent. The loan with the largest balance at the time of its February liquidation was the Park 80 West A & 
B notes, as the $72 million loan backing a Saddle Brook, NJ office incurred a loss of $28.7 million.”

Source: 

Date Loan Count Loan Balance Realized Losses Loss Severity
January-11 155  1,269,398,271  580,118,354  45.70 

February-11 81  583,400,255  289,725,531  49.66 
March-11 65  410,747,897  207,687,381  50.56 

April-11 146  1,047,688,935  493,258,718  47.08 
May-11 123  1,228,951,674  592,607,812  48.22 
June-11 167  1,503,972,282  833,864,799  55.44 
July-11 147  1,030,233,377  534,897,859  51.92 

August-11 131  870,618,657  503,891,149  57.88 
September-11 121  1,051,804,218  571,411,407  54.33 

October-11 101  836,335,852  459,084,273  54.89 
November-11 195  1,967,420,190  1,078,334,911  54.81 
December-11 101  878,052,203  515,977,658  58.76 

January-12 136  1,163,168,342  619,140,297  53.23 
February-12 68  560,489,238  224,605,118  40.07 

March-12 73  759,652,992  313,914,562  41.32 
April-12 121  1,172,191,687  608,972,910  51.95 
May-12 135  1,295,380,725  718,905,858  55.50 
June-12 126  1,037,211,761  511,270,053  49.29 
July-12 141  988,048,484  520,722,842  52.70 

August-12 118  1,198,609,002  764,874,825  63.81 
September-12 137  1,061,240,749  574,775,450  54.16 

October-12 99  996,814,478  575,479,875  57.73 
November-12 136  1,210,200,882  744,963,950  61.56 
December-12 97  842,525,594  488,570,902  57.99 

January-13 120  871,321,068  509,250,687  58.45 
February-13 60  801,534,307  426,286,808  53.18 

March-13 58  670,358,237  334,685,726  49.93 
April-13 104  1,436,442,517  740,052,032  51.52 
May-13 70  682,012,767  407,085,434  59.69 
June-13 96  1,119,314,765  704,424,337  62.93 
July-13 110  1,773,451,736  891,072,636  50.25 

August-13 61  776,306,573  442,551,642  57.01 
September-13 75  672,710,355  374,740,010  55.71 

October-13 56  871,531,148  369,697,049  42.42 
November-13 91  1,072,260,517  578,670,881  53.97 
December-13 80  1,165,235,417  646,018,627  55.44 

January-14 74  1,205,480,049  745,755,870  61.86 
February-14 114  2,589,835,745  1,208,909,802  46.68 

March-14 74  1,887,186,139  1,024,482,375  54.29 
April-14 48  566,668,600  333,449,178  58.84 
May-14 64  859,443,048  499,296,654  58.10 
June-14 63  835,154,938  421,327,735  50.45 
July-14 49  542,093,149  367,342,727  67.76 

August-14 76  703,073,717  370,365,746  52.68 
September-14 88  1,631,327,152  1,025,720,489  62.88 

October-14 57  666,948,449  420,320,330  63.02 
November-14 51  639,338,091  384,180,831  60.09 
December-14 55  527,128,655  335,177,484  63.59 

January-15 60  823,258,219  448,792,363  54.51 
February-15 28  317,982,350  193,967,096  61.00 
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Q+A

Mortgage Observer Weekly: How did 
you get your start?

Shawn Rosenthal:  When I was in 
law school at NYU, I was taking a few 
real estate classes in the master’s pro-
gram, and answered an advertisement 
on an index card at the career center 
looking for a part-time intern at one 
of the local mortgage brokerage shops. 
During the six-month internship, I hit 
it off with the president of the compa-
ny. We remained in close contact after 
as I went on and started a career as a 
real estate attorney at a large New York 
City firm. Once I officially decided that I 
wanted to be more entrepreneurial and 
move to the business side, I went back 
and joined that firm and stayed for 13 
years. In 2013, I was recruited by CBRE 
to help grow the New York City team and 
take it to the next level.

You specialize in mezz. What are 
the biggest concerns in that space at 
the moment?

What I am again amazed by is the in-
credible availability of mezzanine and 
preferred equity for real estate transac-
tions. Costs have been driven down to re-
cord levels with some mezzanine loans in 
NYC being written in the low 5 percent 
range. There are also many options for 
higher-leverage mezzanine debt in sec-
ondary markets that can go up to 10 per-
cent to 12 percent. 

Aside from obvious factors—such as 
the cost of mezzanine debt—borrow-
ers are focused on the flexibility of their 
mezzanine lenders on structural terms 
in the loans, as well as the ability to cus-
tomize a specific solution based on a 
business plan. Partial or full accruals, 
the ability to structure as preferred eq-
uity to comply with existing loan doc-
uments, and many other terms, have 
become important. Borrowers also seek 
smart, flexible mezzanine providers 
who can change and adjust to moving 
circumstances at the asset level. 

What types of borrowers do you 
target?

While over the course of my career I 
have represented a wide cross-section of 

clients, ranging from publicly traded real es-
tate companies to smaller local developers, 
most recently, my clients generally fall into 
one of two categories: Larger institutions or 
private equity firms, and larger private real 
estate companies. I handle transactions spe-
cifically in New York. However, I also follow 
some New York clients across the country. I 
have worked on transactions as far away as 
Hawaii, California, Texas, Nevada, Florida 
and Illinois.

What’s an interesting deal you’ve re-
cently closed? 

While many of my transactions are NYC-
based, one of my most interesting trans-
actions last year involved the sale ($145 
million) and financing ($103.5 million) of a 
spectacular retail property on the Las Vegas 
strip. What started as a potential purchase of 
the asset for one client, shifted to a purchase 
of a 50 percent interest in the asset by a sec-
ond client—which then, eventually, turned 
into a 100 percent sale of the asset. The fi-
nancing moved from an 85 percent highly 
leveraged, short-term bridge loan with a se-
nior and mezzanine lender, into a lower-le-
verage 70 percent, 10-year CMBS loan. The 
parties involved included a private equity 
fund seller, a billionaire buyer, senior bridge 
lenders, mezzanine lenders and, ultimate-
ly, a CMBS Wall Street lender. It was quite 
the ride, but I was happy—as always—when 
it closed! 

Shawn Rosenthal
Executive Vice President, Debt & Structured 
Finance, Capital Markets at CBRE 

Shawn Rosenthal

321 West 44th Street,  
New York, NY 10036 

212.755.2400

Guelda Voien 
Editor

Damian Ghigliotty 
Senior reporter

Cole Hill 
copy Editor

Barbara Ginsburg Shapiro  
associate Publisher

Miguel Romero 
art Director

Lisa Medchill 
advertising and Production Manager

OBSERVER MEDIA GROUP

Jared Kushner  
Publisher

Joseph Meyer 
cEO

Michael Albanese 
President

Ken Kurson 
Editorial Director

Robyn Reiss 
Vice President of Sales

Thomas D’Agostino 
controller

Laurence Rabinowitz  
General counsel

For editorial comments or to submit a 
tip, please email Damian Ghigliotty at  

dghigliotty@observer.com.

For advertising, contact Barbara 
Ginsburg Shapiro at bshapiro@observer.

com  
or call 212-407-9383.

For general questions and concerns, 
contact Guelda Voien at gvoien@

observer.com  
or call 212-407-9313.

To receive a trial subscription to 
Mortgage Observer Weekly, please call 

212-407-9371.


