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A classic city block is getting 
ready for a big change. CIT 
Real Estate Finance provided 
a $25 million land loan on two 

non-contiguous retail buildings at 23 and 
31 Park Row in Lower Manhattan, sources 
familiar with the transaction told Mortgage 
Observer exclusively. The buildings 
are both former J&R Music and 
Computer World stores.

The three-year financing was pro-
vided to a joint venture between J&R 
co-founder Rachelle Friedman and 
the prolific multifamily develop-
er L+M Development Partners. L+M, co-
founded by Ron Moelis, acquired its stake 
in the two buildings for $36.2 million on 
April 10, the same day that the loan from CIT 
closed, public records show. Massey Knakal 
Realty Services brokered the financing.

The land loan allows the borrowers to do 
residential construction and the J.V. partners 
may look to redevelop the Park Row build-
ings to include rental apartments or con-
dominium units, a person familiar with the 

transaction said on the condition of anonym-
ity. L+M confirmed the recent partnership, 
but was unable to provide further details in 
time for publication.

The block-long property is due to under-
go a major overhaul—starting with the April 
10 closing of the last two J&R stores—Ms. 

Friedman (R) and her husband Joe 
(J) announced in a statement earlier 
this month. “J&R will close its doors 
so that we can rebuild this location 
into what we hope will be an unprec-
edented retailing concept and social 
mecca,” their statement read.

Over the past four decades Mr. and Ms. 
Friedman had expanded their operation 
to comprise multiple J&R stores through-
out the block located near City Hall. The 
music and electronics retailer then consol-
idated its stores to 1 and 15 Park Row last 
year with the accessories retailer Ricky’s 
signing two short-term leases in the former 
J&R buildings. All of the Park Row buildings 
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“As land and 
construction costs 

continue to rise, 
equity investors have 

heightened their focus 
on the quality of the 

developer” 
 —Annu Chopra 

From Q&A on  page 11

Zar Property 
Refinances Soho 
Office Buidlings 
as Daily Mail Gets 
Ready to Relocate
Safra National Bank of New York has pro-
vided a $70 million loan to Zar Property NY 
to refinance the Manhattan real estate firm’s 
three connected office buildings at 42-50 
Greene Street and 90 Grand Street in Soho. 
The 10-year refinancing closed on April 8, pub-
lic records show.

The owners recently paid for capital im-
provements on the five-story property, includ-
ing new building systems and new lobby space. 
Those upgrades were completed in late 2013.

The three contiguous buildings, which 
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HFF recently arranged a $40.4 million 
floating-rate bridge and construction loan 
for the redevelopment of a 150,627-square-
foot creative office campus in Los Angeles 
known as bLAckwelder.

The brokerage firm worked on behalf 
of a joint venture between Boston-based 
Alcion Ventures and Los Angeles-based 
Genton Property Group to secure the 
three-year loan from U.S. Bank, which 
closed earlier this month. The loan includes 
a refinancing as well as future dollars. That 
debt will be used to finance ongoing reno-
vations and new construction on the prop-
erty, which the J.V. partners acquired in 
multiple phases in 2006 and 2007.

“It was several parcels that we assembled 
that contained old, industrial warehouse 
buildings,” said Mark Potter, co-found-
ing partner of Alcion Ventures, the equity 
partner in the redevelopment. “We’ve con-
verted more than half of the project and are 
completing the rest over the next year or 
two,” he told Mortgage Observer Weekly. 

The total cost of the redevelopment is 
in excess of $40 million, Mr. Potter said. 
He declined to discuss what his firm’s eq-
uity contribution in the ongoing project is. 
The bLAckwelder campus sits on a 6.18-
acre site on La Cienega Boulevard at the in-
tersection of Fairfax Avenue. The project 
contains 13 renovated buildings, five ex-
isting buildings scheduled for conversion 
from industrial to creative office space 
and one existing building that is sched-
uled to be demolished and replaced with 
a new office asset. The recently renovated 
buildings are 100 percent leased to tenants 
including post-production and advertising 
firms.

“This is one of the leading creative office 
campuses in West L.A.,” Mr. Potter said. “It 
is a project that is now copied by a number 
of other developers.”

Managing Director Mark Wintner and 
Senior Managing Director Doug Bond led 
the HFF team representing the borrow-
ers. —Damian Ghigliotty

have now been shuttered for the upcoming 
redevelopment.

Multifamily rents in the neighborhood are 
close to $4,000 a month, while the vacancy 
rates is about 2.6 percent, according to late 
2013 data from the commercial real estate in-
formation provider Reis.

L+M, which has spent more than $2.5 bil-
lion developing and investing in real estate, has 
created and preserved more than 15,000 resi-
dential units since the company was founded 
in 1984, according to the developer’s website.

Mr. and Ms. Friedman, who separately im-
migrated to Brooklyn from Israel more than 
40 years ago, founded J&R as a basement re-
cord store in 1971.

“As part of these evolutions, we, too, have 
to continue to adapt to the technology, retail-
ing and real estate trends,” their recent state-
ment read.

Ms. Friedman could not be reached for com-
ment. A spokesperson for CIT declined to 
comment. Massey Knakal did not return re-
quests for comment in time for publication. 
—Damian Ghigliotty

CIT Finances....continued from page 1

HFF Secures 
$40M Loan 
from U.S. Bank 
for L.A. Creative 
Office Campus

Apartment Complex for the Blind 
Receives $65 Million FHA Loan

Red Mortgage Capital provided a $64.8 
million FHA-insured loan for an afford-
able housing property for the blind at 
135 West 23rd Street in Manhattan’s 
Chelsea neighborhood, public records 
show.

The 40-year (very) permanent mort-
gage to the Associated Blind Housing 
Development Fund Corporation is 
for renovations and rehabilitations on 
the Housing and Urban Development 
building, a Red Capital Group 

spokesperson told Mortgage Observer 
Weekly. She declined to provide further 
details on the transaction, including the 
loan’s interest rate.

The loan on the 12-story property 
known as VISIONS at Selis Manor 
Senior Center closed on April 3. The 
building opened in 1981, a director at the 
property said.

The borrowers were unable to pro-
vide details about what the renovations 
will entail. —Damian Ghigliotty

bLAckwelder

135 West 23rd Street
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contain 120,000 square feet of office space, 
have 10,000 square feet on the market, ac-
cording to CoStar Group. The property 
will have another 10,000 square feet avail-
able for rent once current tenant the Daily 
Mail relocates this summer.

The attention grabbing British tabloid 
signed a four-year lease for 5,200 square 
feet at 42 Greene Street in February 2011 
and opened its first New York office on the 
4th floor to house its U.S. website team. 
The online tabloid later expanded down 

NorthMarq Capital secured 
a $19.4 million, three-year, in-
terest-only bridge loan for a 
Paramus, N.J. office building, 

Mortgage Observer Weekly has learned. The 
loan was provided by Prime Finance, the 
commercial lending arm of the national real 
estate debt, equity, investment and operat-
ing firm Prime Group, said a source familiar 
with the deal who requested anonymity.

The 175,000-square-foot building at 45 
Eisenhower Drive is 75 percent leased, said 
Greg Nalbandian, senior vice president and 
managing director of NorthMarq Capital’s 
New Jersey regional office, who handled the 
transaction. The loan refinanced a $18 mil-
lion loan from an undisclosed life insur-
ance company and has a 5 percent rate, he 
confirmed. 

The additional funds in the most recent 
loan will be used for tenant improvements 
and leasing commissions, Mr. Nalbandian 
said. 

The life company said they wanted to be 
refinanced out of the loan, having already 
granted one four-year extension, but because 
the building was only 75 percent leased, a tra-
ditional permanent loan was not available. 

“They needed a bridge lender till it was 
stabilized and we needed 80 LTV,” Mr. 
Nalbandian said. But in the end, the owners, 
Bergman Real Estate Group, got a com-
petitive rate, he said. “It was non-recourse 
and has a lot of flexibility,” including minimal 
prepayment penalties. 

The Class A building has a cafeteria and is 
located between two country clubs, accord-
ing to the Bergman website.

Bergman representatives were not im-
mediately available for comment. A call to 
Prime Finance was not immediately re-
turned. —Guelda Voien

With the expiration of the federal Terrorism 
Risk Insurance Program Reauthorization 
Act on the horizon at the end of the year, in-
dustry reports point to liquidity risks. In the 
event the legislation is scaled back,  commer-
cial real estate costs could soar, creating a 
domino effect. 

“Demand for terrorism insurance remains 
strong and the existence of TRIPRA plays 
a key role in making coverage available and 
affordable,” said a report issued this week 
from Marsh & McLennan, a risk manage-
ment firm. The report showed that fears over 
TRIPRA’s expiration have made terrorism 
insurance scarce, as insurers flee the sector, 
thinking that the economics won’t make sense 
without the government’s involvement.

The legislation, originally signed in 2002, 
created a government-backed reinsurance fa-
cility for insurers who suffer losses after a ter-
rorism event. The law has been extended twice 
so far, once in 2005 and once in 2007.

“We believe TRIA is a model public-private 
partnership,” said Dan Glaser, CEO of Marsh, 
in the firm’s report.  

Fears are that the next renewal will scale 

back coverage, adding to commercial real es-
tate owner and tenant costs, especially in 
higher risk markets, such as New York City 
and Boston.

If TRIPRA is scaled back, insurance costs 
will rise, as the number of insurers offering 
terrorism insurance is likely to plummet fur-
ther, according to a report from ratings firm 
S&P, also issued last week. That could cause 
a “negative credit event,” as net operating in-
come supporting CMBS trusts declines. 

Another fear is that if and when premiums 
rise and some owners opt not to retain ter-
rorism insurance, some master servicers will 
“force-place” insurance that is required under 
CMBS contracts on borrowers. This could po-
tentially incur legal costs, further reducing the 
distributable interest in CMBS trusts, the re-
port says. Borrowers might also let their loans 
be transferred to special servicing in hopes 
that the servicer would exempt them from a 
terrorism insurance requirement if they can 
show the costs have become burdensome. 

NorthMarq 
Capital Arranges 
$19M Bridge Loan 
for N.J. Office

Federal Terrorism Insurance 
Backing Could Fade, Sparking Fears 
From Lenders and CMBS Issuers

to the 3rd floor and is now getting ready to 
relocate to a glassier office building at 51 
Astor Place in the upcoming months, the 
New York Observer reported this March.

Other existing tenants in the connect-
ed buildings include London-based liquor 
branding company Stranger & Stranger 
and Israeli cake maker Ron Ben-Israel 
Cakes.

Rents in the area have climbed with-
in the past few years. Asking rent for the 
available space in the buildings, which 
were developed in 1900, is $85 a square 
foot, according to CoStar. Zar Property de-
clined to comment.

Zar Property bought 42-50 Greene 
Street and 90 Grand Street from D&R 
Realty Corp. for $49 million in May 
2008, part of a portfolio of properties. 
Commerce Bank financed the acquisi-
tion with a $40 million loan, according to 
public records.

Meridian Capital Group Vice 
President Isaac Filler and Managing 
Director Steven Adler brokered 
the recent refinancing from SNBNY. 
Meridian declined to comment on 
the deal, citing client confidentially. 
—Damian Ghigliotty

Zar Property....continued from page 1

See Federal.. continued on page 7

42-50 Greene Street 45 Eisenhower Drive
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Work Force
The 38-year-old Agnelli family heir John Elkann 
has joined Cushman & Wakefield as chairman of 
its board of directors, the firm announced last week. 
He is currently chairman and CEO of investment 
company EXOR, S.p.A., which became C&W’s con-
trolling shareholder in 2007.

“[C&W] is one of EXOR’s largest investments and 
we are strongly committed to supporting its devel-
opment, helping it to achieve its full potential as a 
premier global real estate firm,” Mr. Elkann said in 
a statement.

He replaces Carlo Barel di Sant’Albano, who 
will be stepping down as chairman to take on a 
greater operational role as international CEO, a 
newly created position. Mr. di Sant’Albano also 
served as interim CEO following Glenn Rufrano’s 
departure last year.

Cushman made broader changes to their manage-
ment structure at the same time. The firm created a 
new U.S. Investor Services Group to be led by for-
mer president of the central region Shawn Mobley, 
according to a report from CoStar News. And Senior 
Managing Director Steve Everbach was named 
head of the U.S. agency leasing platform. 

The new group will include capital markets, agen-
cy leasing, and asset and property management ser-
vices, unified the broad set of services under one 
roof, CoStar News said. 

Nicholas Kaiser joined Cohen & Gresser as 
a counsel in the firm’s corporate group, accord-
ing to an announcement from the firm this week. 
Mr. Kaiser advises clients on all aspects of proper-
ty acquisition, development, construction, finance, 
disposition, and serves as general counsel to one 
of the largest boutique hotel owners/operators in 
Manhattan, according to the statement.

Previously, Mr. Kaiser was a partner at Seyfarth 
Shaw. 

“Over the last 12 years I was constantly impressed 
by the quality of the lawyers [Cohen & Grasser] at-
tracted and its strategic expansion into additional 
practice areas. I am thrilled to bring my transaction-
al real estate and tax expertise and relationships to 
Cohen & Gresser, and to assist the growth of the 
firm in these areas,” Mr. Kaiser said in a statement.
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Mixed-Use
Union City, NJ

$2,853,000 
Loan Originator: Joseph Belgiovine

FINANCED: 4/9/2014

Multifamily
West New York, NJ

$2,800,000 
Loan Originator: Eric Seidel

FINANCED: 3/26/2014

Multifamily
Upper East Side (Manhattan), NY

$3,200,000 
Loan Originators: Christopher Marks, 

Kyle Young

FINANCED: 3/27/2014

Multifamily
Washington Heights (Manhattan), NY

$2,900,000 
Loan Originator: Andrew Dansker

FINANCED: 3/21/2014

Following the terrorist attacks of 9/11, CMBS is-
suance dropped 25 percent, the report says. The 
next year, following the enactment of TRIPRA’s 
predecessor, the Terrorism Risk Insurance Act, it 
sprung up 50 percent. 

The demand for terrorism insurance and the 
cost have remained steady in recent years, accord-
ing to the Marsh report. The median rates for com-
panies with total insured value of less than $100 
million were $51 per million in 2013, while median 
rates for companies with values of more than $1 bil-
lion were $18 per million. 

Construction companies had the highest terror-
ism insurance costs last year, at a median of $66 per 
million total insured value, the data show. Medical 
facilities had the lowest cost, at $14 per million total 
insured value.  -- Guelda Voien

Federal....continued from page 5
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The Takeaway

Source: 

April 2013 - April 2014

Disp. Type RT OF MF LO IN OT Grand Total

Prepay with Premium 47,688,919 120,404,759 22,683,291 7,240,807 168,975,689 366,993,466

Prepay with YM 634,185,614 745,402,849 491,910,792 258,672,655 69,145,770 464,031,604 2,663,349,284

Prepay During Open 10,125,219,150 9,234,319,489 3,371,437,240 2,380,552,800 1,256,198,464 3,327,092,483 29,694,819,626

Paid at Maturity 3,791,095,647 3,895,397,003 2,249,385,746 411,144,626 515,657,153 1,016,699,116 11,879,379,291

Paid post Maturity 3,836,174,728 1,840,465,695 1,699,526,997 3,622,286,264 266,524,407 2,157,744,207 13,422,722,298

Loss 4,682,156,389 6,198,639,791 1,795,069,121 1,720,416,031 1,157,433,867 804,998,675 16,358,713,875

Under Investigation 176,611,152 589,240,956 467,677,554 270,254,419 93,762,571 122,673,731 1,720,220,383

Impaired Loan Payoff 64,008,570 265,311,906 62,589,342 17,105,095 19,529,786 36,381,397 464,926,096

Grand Total 23,357,140,169 22,889,182,448 10,160,280,083 8,687,672,698 3,378,252,019 8,098,596,902 76,571,124,319

“Over the past four quarters, CMBS loan disposal volume reached $76.6 billion, encompassing US conduit, large loan and single asset/borrow-
er CMBS deals. Many of these loans (43 percent) fell into the prepay category, the majority of which prepaid in the open period before the note’s 
maturity date,” according to Joe McBride, Research Analyst at Trepp. “The disposed loans fell into two major categories, prepayment/paid at ma-
turity (58 percent) and paid post maturity/disposed with loss (42 percent). A fifth of all loans (21 percent) were disposed with a loss. The losses 
were distributed evenly across the major property types, with retail topping the list in terms of loss severity. On a positive note, CMBS dispositions 
show a 2:1 ratio of loans pre-paying prior to maturity versus losses. Losses only represented 21.4 percent of the loans disposed during the past four 
quarters. As the distressed loan market has slowed down, originators, underwriters, and leasing brokers should redirect their attention to refi-
nance and sales opportunities.”  
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Mortgage Observer Weekly: How 
did you get your start?

Annu Chopra: I began my career as 
an analyst in debt origination and in-
vestment banking with Deutsche Bank 
and Credit Suisse First Boston. I always 
loved the transactional element of bank-
ing and enjoyed the tangible aspects of 
the projects, so real estate was a natural 
for me. I worked as director of corporate 
development for Lennar Corporation, 
focusing on large residential and mul-
tifamily acquisitions and financings, 
and served as CFO and head of capital 
markets for Clarett Group, where I es-
tablished a $200 million value-add in-
vestment platform. I met my partner, 
Rachel Gilbert Solomon, working to-
gether on a large deal and we launched 
Atalanta Advisors in 2011.

You focus on helping clients raise eq-
uity. What types of projects do equi-
ty investors look for these days?

Investors are currently focused on 
primary markets and seeking projects 
with defined and quantifiable risks. The 
investment community is significantly 

more optimistic and active than it was 
several years ago, but pricing is such that 
funds are cautious and diligent about 
where they place capital. To capture 
yield, investors are also now beginning 
to look well beyond primary markets.  
There is enormous activity in the bor-
oughs of New York City, obviously, but 
also in the suburbs, where there has not 
been a traditional focus from the institu-
tions and thus, where returns can be sig-
nificantly higher.

What is the most interesting deal 
you’ve worked on recently?

We recently concluded financing for a 
remarkable residential condo develop-
ment in Nolita. The location of the proj-
ect, which is a block or two east of a prime 
location, initially caused some equity in-
vestors to hesitate, but the building had 
a world renowned architect and excel-
lent layouts, and on the day we secured 
financing, the developer received an un-
solicited offer for the penthouse that was 
20 percent higher than the level at which 
the penthouse had been underwritten. 
This shows the strength and depth of the 
New York City market.

What are trends are you seeing in the 
market?

As land and construction costs contin-
ue to rise, equity investors have height-
ened their focus on the quality of the 
developer, the overall design and the 
amenity package. A top-level package is 
required to justify pricing. I think that 
the appetite of lenders for secondary 
markets will increase significantly. We 
recently closed a $30 million financing 
deal for a Class A multifamily project in 
Meriden, Conn. The project was com-
pleted five years ago during the reces-
sion, was transformed into a rental and 
ended in foreclosure. Despite all this, the 
rent roll is very strong and the upside for 
the building is enormous. This is the type 
of opportunity that is going to attract 
capital in the coming year.  

Annu Chopra
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