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After several years of negotiations and 
preparations, an Ontario-based hotel part-
nership has passed one of the final hurdles to 
complete a 406-room luxury resort develop-
ment in Toronto, according to several people 
involved in the project.

Princes’ Gates Hotel, a lim-
ited partnership that includes 
entities controlled by real estate in-
vestors Henry Kallan, Alex Rovt and 
Joshua Durst, received a $100 million con-
struction loan from Toronto-based Romspen 
Investment Corporation for the comple-
tion of its 29-story Hotel X. The development 
is now topped out.

“What’s unique about this project is that 
nobody puts up a nearly 30-story building out 
of pocket,” said Mr. Kallan, president of the 
Library Hotel Collection in New York. 

“One of the conditions for the construction 
loan was that we had to first spend our equity 
commitment, which was initially $80 million, 
and it may require an additional $20 million 
in equity, which we are prepared to do,” he 

told Commercial Observer Finance.
The total project cost will likely exceed 

$200 million, according to Mr. Kallan. The 
new loan will fund the interior build-out, he 
said. The resort is being constructed near two 

convention centers at Exhibition 
Place, which consists of 192 acres on 
Lake Ontario.

“It’s going to be a unique hotel,” 
said Dennis Hellman of New York-

based Rosenberg & Estis, who represent-
ed the borrower alongside James Marrelli 
of the Toronto law firm Marrelli & Co. “The 
development is located within three kilome-
ters from Toronto’s central business district. 
There hasn’t been a hotel in that location be-
fore this.”

The construction loan from Romspen—one 
of the largest non-bank commercial mortgage 
lenders in Canada—carries a term of two and 
a half years with two one-year extension op-
tions, according to another person familiar 

Wells Fargo’s Multifamily Capital group 
just closed a pool of Fannie Mae loans total-
ing $344.8 million, Commercial Observer 
Finance has learned.

AVR Realty, a Yonkers, 
N.Y.-based national devel-
oper, refinanced 15 Class A 

apartment properties located in Louisiana, 
South Carolina, Georgia and New York.

The 10-year loan has an interest rate of 3.58 
percent and a loan-to-value ratio of 65 per-
cent, according to a spokesperson for Wells 
Fargo. The loan is interest-only for the entire 
term.

 “AVR Realty is an important, long-term 
client of Wells Fargo and has been a client of 
the bank since 2003,” said Brian Manion, a 
managing director in the bank’s multifam-
ily capital group, in comments provided by 
Wells Fargo. “AVR was looking to refinance 
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with the deal. The sponsor will look to refinance 
the loan once the hotel is completed and running, 
that person said.

The Princes’ Gates partnership signed a letter 
of intent for the Hotel X project with the city of 
Toronto in 2009. In 2010, that agreement was con-
verted into a 49-year ground lease, with renewal 
options extending another 50 years. The deal with 
the city includes the option to lease additional land 
for a future expansion of the hotel, according to 
Messrs. Kallan and Hellman.

“When I was given the opportunity to submit a 
request for proposal, there were several companies, 
including a few other hotel developers, doing the 
same thing. I was fortunate that I was picked as one 
of the three finalists,” Mr. Kallan said. “I won the 
process because I was more sensitive to the city’s ex-
pectations when it came to the location’s heritage.”

Among the various hurdles, the sponsor had 
to negotiate with a local transportation authori-
ty that operates a nearby airport. The developers 
agreed to reduce the size of the hotel a few floors to 
avoid a dispute over takeoff and landing clearance.

Due to Cananda’s more conservative lending 
environment, the development partners needed 
to have a lot of skin in the game, according to Mr. 
Hellman. Likewise, interest rates for construction 
loans in the country are relatively higher than in 
the U.S., he said.

“When the hotel was just a concept, it was very 
hard to get construction financing,” Mr. Hellman 
told COF. “It became doable based on the expendi-
ture of many millions of dollars of equity and hav-
ing an actual structure in place.”

Construction on the hotel site at Exhibition 
Place commenced in 2013. The property is due to 
open in the spring of 2016. 

The completed resort will contain a sports facil-
ity, including a yoga, dance and Pilates center, 10 
squash courts, and four indoor tennis courts, as 
well as a 11 meeting rooms, two ballrooms and a 
rooftop pool, bar and restaurant. Mr. Kallan and 
his partners also secured 3.3 acres next to the hotel 
site for future development.

“This would not be achievable in any North 
American city that is considered a downtown loca-
tion,” the developer said.

—Damian Ghigliotty

Mercantil Commercebank pro-
vided $31 million in debt to Mexican 
developer Inmobiliaria Brom to 
finance Aventura Optima Plaza, 
a two-building office property in 
Aventura, Fla.

HFF arranged the 10-year fixed-
rate loan, which closed last week, 
according to the national broker-
age. Proceeds from the debt will re-
turn a portion of the borrower’s 
equity used in the all-cash construc-
tion of the asset, and fund future 
tenant improvements and leasing 
commissions.

The 113,042-square-foot office 
plaza located at 21500 Biscayne 
Boulevard was completed in 2013. 
The LEED Platinum-certified prop-
erty contains a nine-story tradition-
al office building and a four-story 
medical building wired for advanced 
medical technology. A roofed parking 
garage connects the two buildings.

The Class-A office plaza features 
in-suite balconies, a fitness center 
and a 20,000-square-foot “green 
roof” with an outdoor jogging trail. 
Office tenants at the property in-
clude Adler Kawa Real Estate 
Advisors, the immigration and 

criminal law firm Morales Law 
Group and the healthcare-consult-
ing firm The Bloom Organization.

Brian Barroso, vice president 
of real estate lending for Mercantil 
Commercebank—one of Florida’s 
largest banks—originated the 
financing. 

“We always strive to offer an ex-
ceptional product to meet our cli-
ents’ needs, and are pleased to have 
been able to work with HFF in pro-
viding this financing to Inmobiliaria 
Brom,” Mr. Barroso told Commercial 
Observer Finance.

HFF Managing Director Jim 
Dockerty, Associate Director Scott 
Wadler and Analyst Marc Roth led 
the debt placement team represent-
ing the borrower.

“Aventura Optima Plaza’s success 
is due to Ariel Bromberg’s mas-
terful combination of the aesthetic 
and efficient design of the buildings 
along with their focused hands-on 
management,” Mr. Dockerty said. 
“The property is one of the finest of-
fice addresses in South Florida and 
is one of only two LEED Platinum 
buildings in the state of Florida.”

—Damian Ghigliotty

HFF Secures Mercantil 
Commercebank Loan  

for Florida Office Plaza

Aventura Optima Plaza.

X Hotel..continued from page 1

a portion of its multifamily portfolio into longer 
term, interest-only financing.”

The smallest loan was $13.4 million, while the 
largest was $89.1 million. The average loan size in 
the pool was $23 million.

“It was a pleasure working with the Wells Fargo 
team led by Brian Manion,” said Lily Ann Marden, 
director of finance for AVR Realty Company, in the 
prepared comments. “AVR was able to lock-in a 
very favorable interest rate. All 15 loans closed on 
time and at the full loan amounts. AVR is looking 
forward to doing more financings with the Wells 
Fargo team.”

—Guelda Voien

Wells..continued from page 1
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Meridian Capital Group negotiated a 
$22.7 million acquisition loan to Oxford 
Realty Group to help fund its purchase of 

a multifamily commu-
nity in Morristown, N.J., 
Commercial Observer 
Finance has learned.

The Franklin Manor Apartments con-
sists of eight two-story multifamily buildings 
totaling 140 units.

The new owner acquired the property, lo-
cated at 114 Franklin Street, from WHS 

Realty Company for $30.3 million, accord-
ing to a person familiar with the matter who 
spoke on the condition of anonymity.

The seven-year loan, provided by Brooklyn-
based Northfield Bank, carries a fixed in-
terest rate of 3.30 percent and two years of 
interest-only payments followed by a 30-year 
amortization schedule.

Meridian Senior Managing Director 
Israel Schubert and Managing Director 
David Cohen negotiated the debt deal. The 
brokers declined to name the sponsor or 

speak about the specifics of the acquisition.
“Working with the outstanding client 

team, we were able to obtain financing that 
affords both extremely aggressive pricing, 
along with highly favorable prepayment 
flexibility,” Mr. Schubert said. “The inter-
est-only period will allow the sponsor to use 
excess cash flow to implement a planned 
renovation and improvement plan that will 
benefit the property while increasing cash 
flow and value.”

—Damian Ghigliotty

Meridian Brokers New Jersey Multifamily Acquisition

EXCLUSIVE

Commercial Mortgage Capital  
closed $14 million in construction fi-
nancing for UNO at i.Park Hudson, 
a 96-unit multifamily property on the 
Hudson River waterfront in Yonkers, 
N.Y., according to a spokesperson for 
CMC.

New Jersey-based bank ConnectOne 
Bank provided the loan to develop-
er National Resources, he said.

UNO at i.Park Hudson sits on the 
Hudson River in Downtown Yonkers. 
The former municipal buildings would 
be converted to airy lofts that will hope-
fully attract youngsters working in 
Manhattan in search of sub-Manhattan 
prices.

“UNO at i.Park Hudson is in a premier 
location in the center of the Yonkers 
waterfront development, and directly 
benefits from the multi-billion-dollar 
revitalization program currently under-
way in Downtown Yonkers,” said Mark 
Scott, founder and principal of CMC. 
“With a lack of competitively priced 
housing for young professionals who 
desire access to New York City, there 
is strong lender interest in the Yonkers 
market, and the quality of the asset to-
gether with the strength of the sponsor 
enabled us to secure the most efficient 
source of capital for the project.”

I.Park Hudson is a new construction 
mixed-use campus that includes offic-
es space, retail and multifamily at 28 
Wells Avenue. The project’s website 
bills i.Park Hudson as “not your grand-
father’s office park.”

UNO, the residential portion, will oc-
cupy 70,000 square feet and includes 
amenities such as a roof deck and gym.

—Guelda Voien

CMC Brokers $14M Construction Loan  
for Yonkers Residential Project

A rendering of UNO at i.Park Hudson.
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Roslyn Project 
Rises With People’s 
United’s Help 

A mixed-use project in Roslyn, N.Y., can 
move ahead thanks to a $12.6 million loan 
from People’s United Bank.

The project, a retail 
and residential rental 
complex, was approved 
by the Nassau County 

Industrial Development Agency last year, 
according to a report from Newsday at the 
time. The county approved a payment in 
lieu of taxes agreement for the property, at 
17-21 Lumber Road in Roslyn, at that time, 
the paper said. Landowner Lumber Earth 
Realty will instead pay back more than $3.5 
million over a 15-year term, with revenue 
from the development.

Meridian Capital Group negotiated the 
18-month construction loan, which has a 
fixed rate of 3.75 percent and a six-month ex-
tension option. 

The site holds three contiguous warehouse 
buildings, which will be converted to 20 resi-
dential units and 24,500 square feet of retail 
space. 

People’s United confirmed the transaction 
for the waterfront development.

Meridian Vice President Baruch 
Pelcovitz handled the deal.

“Meridian provided our client with a unique 
opportunity by obtaining a construction loan 
with attractive terms for a project in line 
with the Village of Roslyn’s Comprehensive 
Master Plan,” said Mr. Pelcovitz in a state-
ment provided by Meridian. “As a construc-
tion project along the Hempstead Harbor, 
the development of this asset will contribute 
to the establishment of a working and recre-
ational waterfront, strengthen the linkages 
between the village downtown and the wa-
terfront and protect the waterfront’s harbor, 
natural features and vistas.”

—Guelda Voien

EXCLUSIVE

correction

In a story entitled “Dwight Capital 
Secures $55M in HUD Financing on 
Three Properties” published in our 
May 22 issue, Commercial Observer 
Finance misidentified Dwight Capital 
as a broker. In fact, Dwight Capital 
was the lender in the deals mentioned. 
Mortgage Equities Northwest, which 
was identified as the owner of the Allen 
Ranch property, was also misidenti-
fied. Mortgage Equities Northwest was 
in fact the broker for that deal. 

http://www.marcusmillichap.com
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Developers Second Development 
Services and Richport Group have 
refinanced their $28 million acquisi-

tion and construc-
tion loan on 22 Bond 
Street from Star-
wood Capital Group  

with new debt from Glacier Global 
Partners, Commercial Observer Fi-
nance has learned.

“It was a better deal,” Gregory At-
kins, the project executive at Second 
Development Services, told COF of the 
May 11 deal. The developers had initial-
ly borrowed $28 million from Starwood 
on Jan. 7, 2014, Mr. Atkins said. 

The two firms are develop-
ing a six-unit condominium at the 
site, also known as 25 Great Jones 
Street since it extends through 
the block. The building is undergo-
ing a partial demolition with BKSK 

Architects as the exterior designer and  
TKA Studio as the architect of record.

“We are actively finalizing the de-
sign while we complete the partial de-
molition,” Mr. Atkins said. Demolition 
is required to remove a structure on the 
Bond Street side as well as a partial de-
molition on the top of the existing struc-
ture, as COF previously reported.

The $52 million project is behind 
schedule as Mr. Atkins told CO in April 
2014 that he hoped construction would 
be complete within a year. But, Mr. At-
kins assured COF that: “Everything is 
going as planned” and “There is no hold 
up. It’s just a laborious process.”

The building at 22 Bond Street is un-
dergoing a “complicated demolition,” 
Mr. Atkins said because they are retain-
ing a lot of the structure rather than 
simply tearing it down.

The site, which has active demolition 

permits through the city’s Department 
of Buildings, was issued five Environ-
mental Control Board, or ECB, vio-
lations, by the DOB, four of which are 
open. Violations include failure to pro-
vide weather proofing to an adjoining 
property and demolition work not con-
forming to approved construction doc-
uments. They carry penalties totaling 
$21,000, DOB records indicate.

“These are from the subcontractors 
working onsite,” Mr. Atkins explained. 
“They are usually resolved by the work 
getting done, such as removing the old 
hoist that is on site. The subs are all re-
sponding and working to resolve them.”

Yaniv Blumenfeld, the founder and 
managing member of Glacier Global 
Partners, didn’t immediately respond to 
requests for comment. Starwood didn’t 
respond by publication time.

—Lauren Elkies Schram

22 Bond Street Gets $28M Refinancing

EXCLUSIVE

Lafayette Avenue and Great Jones Street.
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Walker & Dunlop Refinances  
Upstate Senior Housing Property

The Manor at Woodside.

Walker & Dunlop originated a $17.4 million Freddie Mac 
loan to refinance a 111-unit independent living community in 
Poughkeepsie, N.Y., Commercial Observer Finance has learned.

The seven-year debt, provided to the publicly traded 
real estate investment trust New Senior Investment 
Group, carries an adjustable interest rate, according to 
Walker & Dunlop Assistant Vice President Russell Dey, who orig-
inated the loan. The agency deal closed in 41 days, he said.

The New York-based REIT acquired the three-story proper-
ty, The Manor at Woodside, which is located at 168 Academy 
Street, in July 2013. Senior residents at the property have 

access to common areas including a library, beauty salon, bar-
bershop and outdoor courtyard, among other amenities, accord-
ing to reports.

“We were extremely happy to partner with Freddie Mac 
in order to deliver these superb results for New Senior 
Investment Group,” said Mr. Dey, who oversees the origi-

nation of new senior housing loans. 
“This loan closing, which was part of a larger portfolio, demon-

strated our ability to process and close large, complex transactions 
under an extremely tight timeframe,” he said.

—Damian Ghigliotty

EXCLUSIVE

www.COMMERCIALOBSERVER.COM 
http://commercialobserver.com/topics/mortgage-observer/
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Lightstone Capital Markets ap-
pointed Alisha Edmund vice presi-
dent, national accounts, for the Central 
U.S. region. “Ms. Edmund will oversee 
broker-dealer relationships and busi-
ness development for Lightstone’s 
public, non-traded REIT offerings,” a 
statement from Lightstone said.

Ms. Edmund was most recently 
with Ascendant Capital.

“2014 was a record-breaking year for 
sales for Lightstone Capital Markets,” 
said Lightstone Capital Markets 
President Kevin Hart in the state-
ment. “We’re thrilled to have Alisha 
join our expanded National Accounts 
team as we continue to provide excel-
lent service to our new and existing 
broker dealer relationships.”

HFF announced that Ben Appel 
has joined the firm as a director in 
its Philadelphia office, where he will 
work in HFF’s medical office build-
ing group and focus on medical office 

capital markets and investment sales 
deals with a focus on the Northeast 
and Mid-Atlantic regions.

Mr. Appel joins from Marcus & 
Millichap where he was most recent-
ly a director of their healthcare prop-
erties group.

Realtymogul.com has hired 
Megan Goodfellow as its head of 
credit for commercial real estate. The 
former director of affordable hous-
ing at Centerline Capital Group has 
also worked at J.P. Morgan Chase as 
the chief underwriter and credit offi-
cer for CMBS. 

“This online peer-to-peer funding 
sector of real estate investing offers 
dynamic growth and the chance to be 
part of something that is truly cutting 
edge,” said Jilliene Helman, CEO of 
RealtyMogul.com in a press release. 

“That environment is attractive to se-
nior, experienced leaders in the indus-
try like Megan.”

Thorofare Capital announced 
a partnership with DoubleLine 
Capital. Thorofare will originate, un-
derwrite and service middle-market 
commercial real estate bridge loans 
throughout the U. S. and the loans 
will be purchased for clients whose 
accounts are managed under the 
DoubleLine Opportunistic CRE Debt 
Strategy.  

“Thorofare will serve as the exclu-
sive originator for commercial real 
estate bridge loans within a range of 
underwriting criteria mutually de-
fined by Thorofare and DoubleLine,” a 
joint statement from the pair read.

The DoubleLine Opportunistic 
CRE Debt Strategy originates com-
mercial real estate loans and invests 
in B-piece securities from the primary 
CMBS market.

Workforce
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The Takeaway
“After six months of hovering within a 23-basis-point band, the Trepp CMBS Delinquency Rate broke sharply 
lower in May,” said Sean Barrie, an analyst with Trepp. “From the start of 2015 through April, the rate inched 
down from 5.66 percent to 5.57 percent. The delinquency rate for US commercial real estate loans in CMBS is 
now 5.40 percent, down 17 basis points in May. In the last 25 months, the delinquency rate has fallen 22 times 
and is now 87 basis points lower than the year-ago level. May’s delinquency rate saw 23 basis points of upward 
pressure added thanks to $1.2 billion in newly delinquent loans. Helping push the rate down were almost $700 
million in loans cured, as well as $1.2 billion in previously delinquent CMBS loans that paid off either at par 
or with a loss. These totals moved the delinquency rate down by 13 and 24 basis points, respectively, as the 
previously distressed assets behind them were removed from the numerator of the delinquency calculation.”

Source: 

      Top 5 Loans Taking Losses

Property Name             Previous Bal Prop Type City    State Status Realized Loss

Schron Industry Portfolio - B note 85,000,000 IN Various NV Current 85,000,000

Hyatt Regency-Bethesda 140,000,000 LO Bethesda MD REO 66,981,180

Eastland Mall 38,430,332 RT Columbus OH REO 31,650,815

Chiquita Center 60,293,614 OF Cincinnati OH 90 Days Delinquent 31,355,050

White Plains Plaza 80,000,000 OF Whiteplains NY Current 28,142,743
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      Delinquency Rate by Property Type

May 15 April 15 March 14 3 Mo. 6 Mo. 1 Yr.

Industrial 7.50 7.83 7.68 7.39 7.49 8.94

Lodging 3.80 4.18 4.20 4.51 4.97 5.71

Multifamily 8.62 8.92 8.73 8.65 8.83 9.82

Office 5.93 6.11 6.06 6.14 6.21 6.60

Retail 5.43 5.45 5.51 5.38 5.67 5.54
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Q+A

Commercial Observer Finance: When 
did you first get involved in government 
work?

Tony Hernandez: Beginning in 2007 with 
the State of Colorado, I led and managed the 
department of Local Affairs, a division of 51 
full-time equilvant employees, with a $100 
million budget that focused on enhancing the 
livability and sustainability of communities in-
tegrating jobs, housing, education, transporta-
tion, environment and health through strategic 
community development in primarily rural 
communities.

You worked as a senior marketing rep-
resentative for IBM for 13 years. Why did 
you give it up?

My experience with IBM gave me the knowl-
edge and experience I needed to successfully 
motivate a team to do the best work they possi-
bly could do. I left because I wanted to use those 
management skills for a greater good. I wanted 
to focus my career on positively impacting peo-
ple’s lives by advocating for Americans less ad-
vocated for.

You were sworn in as the Rural Housing 
Service administrator in December 2013. 
What are some of your biggest initiatives 
since then?

My major initiative since I began with Rural 
Housing Service has been to modernize and 
enhance our customer service practices. RHS 
strives to be easy to work with. To achieve this 
we are specifically focusing on enhancing our 
predictability, consistency, the quality and accu-
racy of communications and our transparency.

How does your current role tie into hous-
ing and real estate?

I manage the Single Family Housing 
Program portfolio of $26 billion and the 
Multi-Family Housing Program portfolio 
of $11 billion in loans, loan guarantees and 
grants that are awarded to help communi-
ties achieve economic development and in-
crease the availability and affordability of 
homes across rural America.  

Our Single Family Housing Programs 
provide grants, loans and loan guarantees 
to very-low- and low-income rural fami-
lies wishing to realize the American dream 
of homeownership or improve the sustain-
ability, safety and accessibility of their ex-
isting homes. Our Multi-Family Housing 
Programs help nonprofit affordable housing 
developers build new and rehabilitate exist-
ing affordable housing communities in rural 
areas.

You’ve worked with Greystone on several 
deals. In what capacity?

USDA Rural Housing Service has partnered 
with Greystone to transfer and rehabilitate 143 
communities made up of 5,073 affordable homes 
for rural Americans. [Those include] 13 commu-
nities in Alabama made up of 398 homes, one 
community in California with 65 homes, 44 com-
munities in Georgia made up of 1,362 homes, 19 
communities in North Carolina made up of 614 
homes and 80 communities in South Carolina 
made up of 3,097 homes.

Who are some other developers and lend-
ers you work closely with?

On the multifamily side RHS works with lend-
ers such as Bonneville Mortgage and Lancaster 
Pollard Mortgage to do the same types of large 
property transfer and rehabilitations. We also 
work with consultants and tax credit syndicators 
including Churchill Stateside, The Summit Group 
and CAHEC. We work with many large developers 
including The Woda Group and The Pendergraph 
Companies.

What is one of the biggest challenges when 
it comes to financing rural community rental 
properties in 2015?

I think the biggest challenge with transfer-
ring and rehabilitating multifamily communities 
across rural America is trying to find the financing 
for the smaller-scale properties needed in rural 
areas. Lenders are less willing to finance smaller 
properties; it’s less cost-effective and less profit-
able to finance a million-dollar, 24-home commu-
nity in an—often hard to reach—rural area than 
it is to finance a $50 million, 200-unit communi-
ty in a city. For this same reason, other third-par-
ty funders like state housing finance agencies are 
more focused on urban areas as well.

Tony Hernandez
Rural Housing Service Administrator at the 
United States Department of Agriculture

Tony Hernandez
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