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Shaoul Secures Project
Financing for Manhattan
Condo Conversions

Magnum Real Estate Group’s Ben
Shaoul received two loans totaling $270
million to acquire and convert two lux-
ury apartment buildings in

MOW Manhattan to high-end con-

EXCLUSIVE P .

= dominiums, sources famil-
iar with the transactions

told Mortgage Observer Weekly.

Mr. Shaoul acquired the 33-story Post
Toscana at 389 East 89th Street and the
20-story Post Luminaria at 385
First Avenue for $270 million from
Atlanta-based Post Properties
on Sept. 19, public records show.
Post Properties co-developed the
Upper East Side and Gramercy
Park rental properties with Ronnie
Hackett’s Clarett Group in 2002 and
2003.

The project costs total $350 million, giv-
ing the combined mortgages from RCG
Longview and an affiliate of J.P. Morgan
Chase & Co. a 78 percent loan-to-cost

The
LEAD

ratio, one person privy to the negotiations
said. The loans are “not cross-collateral-
ized,” that person added.

The two loans cover the building pur-
chases, pre-development phases and some
of the upcoming construction, which
means Mr. Shaoul is using equity or an-
other source of capital to finance the re-
mainder of the acquisitions and condo
conversions.

JLL brokered the debt, which
carries a floating interest rate
priced over Libor, according the
person in the know. A spokesper-
son for JLL declined to comment.
Mr. Shaoul, RCG Longview and J.P.
Morgan did not return requests for
comment.

The Post Luminaria contains 138 lux-
ury apartment units with floor-to-ceiling
windows and 9,400 feet of retail space. The

See Shaoul... continued on page 7
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Koll Scores $158M
for Airport Center in
Orange County, Calif.

CBRE Capital Markets sourced
$158 million from Brookfield Asset
Management to refinance the Airport
Business Center, an office/
MOW industrial park in Irvine, Calif.,
| Mortgage Observer Weekly has
exclusively learned.

Brookfield originated the five-year, fixed-
rate, full-term interest-only loan, which
carries an “all-in interest rate in the low 5
percent range,” according to a representa-
tive for CBRE. A Brookfield representative
did not respond to a request for comment.
The new loan replaces a senior mortgage
provided by two life insurance companies
that had an outstanding balance of about

See Koll... continued on page 5
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nship Driven.
Execution Focused.

Only Meridian Capital Group’s powerful
financing relationships can consistently
achieve the unparalleled results our
clients require.

Meridian Capital Group, LLC
proudly advised on financing for the
following transaction:

Maiden Lane
560,000 Sq. Ft. Office Property
New York, NY

$145,000,000

Permanent Financing

This transaction was negotiated by:

Rael Gervis, Senior Managing Director
Jeffrey Berkes, Managing Director

1 Battery Park Plaza New York, NY 10004 | 212 972 3600 | www.meridiancapital.com
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Mercantil

Commercebank

Multi-Family Construction
Jersey City, NJ

Retail Condo
Brooklyn, NY

It's Time to Act Now

Mercantil Commercebank is the right partner to help
you seize rising opportunities that others don’t see.

Our Real Estate experts will support you in
accomplishing your goals, combining speed of
execution and best in class customer service.

We offer fast financing solutions with exceptional
approval capabilities for construction and
income-producing properties.

Multi-Family e Retail ¢ Office
Industrial ¢ Hospitality

Mercantil Commercebank, empowering your world

@ *Images represent actual projects financed by Mercantil Commercebank.
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Mixed-Use Constructioﬁ
Brooklyn, NY

Multi-Family Building
New York, NY

Act Now and contact our
Commercial Real Estate financing
experts Today!

New York - (212) 891-7465
Paulo C. Garcia
NY CRE Team Leader

Houston - (713) 331-4294

Francisco Rivero
EVP Texas Regional Manager

South Florida - (305) 460-2875

Frank Gambin
SVP Florida Regional Manager

www.mercantilcb.com/risingopportunities

Member

EEEEEE Borrowers have completed a review and appraisal process for closed loan amounts featured in this advertisement.

Hakim Seals the Deal
Sans Mezz at 6100
Wilshire

Los Angeles-based investor Citi Real
Estate, headed by Sam Hakim, took a
$57.5 million CMBS loan from UBS to buy
a Los Angeles office property
l\IO\V at 6100 Wilshire Boulevard
ot last month. But prior to the
purchase, the borrower, the
scion of an established Los Angeles real es-
tate family, had actually arranged for $65
million in funds for the $76 million buy,
with a portion of the financing in a mez-
zanine loan, a source close to the deal told
Mortgage Observer Weekly.

Alas, when the rates were set to lock this
summer, the mezz turned out far prici-
er than expected, the source said. The bor-
rower opted instead to fill that portion of
the capital stack with equity—a move high-
lighting the potential effect of a tumultuous
CMBS market, the source said.

Initially, UBS offered a rate of 7.5 percent
on the mezz portion, the source said. But by
the time the rate was going to lock the bank
had to raise the pricing “well over ten per-
cent,” he said.

“It was approved for $65 million, but the
borrowers decided to pay off the mezz prior
to securitization,” because they couldn’t
stomach the cost, the source said. The tim-
ing was just off, he added. Neither UBS
nor Mr. Hakim responded to a request for
comment.

Kennedy Wilson, a publicly traded Los
Angeles-based real estate investor, was the
seller, according to an earlier report from
Commercial Real Estate Direct. The firm
will continue to manage the 16-story of-
fice tower in L.As Fairfax District, which is
home to CBS Broadcasting and is 94 percent
occupied.

Eastern Consolidated’s Jonathan
Aghravi and Matthew Hirsch worked on
the deal, Mr. Aghravi confirmed, but they
declined to comment on the details.

Sudden pricing shifts could spell doom for
some deals, especially those with less deep-
pocketed borrowers than the Hakim family.

UBS’ change in pricing may have been a
symptom of some wide-reaching uneasiness
about the appetite for debt this summer.

“I think it was August when we hit the
lowest inissuance,” said Joe McBride, an an-
alyst with Trepp. “But demand was and still
is very high for CMBS debt because yields
are higher,” than in other asset classes.

But those fears have now been assuaged,
as CMBS is expected to close out the year
strong, with over $100 billion in total is-
suance, according to several reports. In
fact, CMBS issuance surged to its high-
est rate in seven years late last month, ac-
cording to a report from Bloomberg News.
—Guelda Voien
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Wyndchase Apartments

Greystone Provides
HUD Loan for

L] o
Multifamily Complex
L] L] L]
in Michigan

New York-based multifamily and healthcare
lender Greystone provided a $27.5 million HUD
loan to Michigan and North Carolina-based

multifamily developer Singh

MOW Development to refinance a

340-unit apartment communi-

ty in Canton, Mich., Mortgage
Observer Weekly has first learned.

Greystone’s Fred Levine originated the
35-year, low-rate financing on Wyndchase
Apartments, a luxury townhome and
apartment complex located at 41376
Williamsburg Boulevard.

The debt replaces three loans on three sep-
arate phases of development on the property,
which began in 1999 and concluded in 2003,
said Mony Malhotra, a vice president at
Singh Development in charge of finance.

“Greystone has been a longtime lend-
ing partner of ours for over a decade,” Mr.
Malhotra said in a prepared statement.
“Greystone’s ability to deliver on all levels
with a strong emphasis on building deep re-
lationships with its borrowers is a perfect
match for our firm.”

Wyndchase Apartments contains one-,
two- and three-bedroom apartment units
along with a fitness center, pool and com-
munity clubhouse. Rents for available two-
and three-bedroom units at the complex
run between $1,370 and $1,640, according to
the property’s website.

“Banks are increasingly returning to the
[Michigan] market and the lending land-
scape is becoming more competitive over-
all,” Betsy Vartanian, an executive vice
president of Greystone’s FHA lending group,
told MOW. “Even as more lending sources
enter the Michigan market today, we’re see-
ing continual demand for long-term, low-
rate FHA financing, which enables property
owners to maximize value,” she said.

Greystone ranked No. 1in combined mul-
tifamily and healthcare FHA lending as of
Sept. 20, 2013, according to HUD.

—Damian Ghigliotty

EXCLUSIVE
Hnm

DiamondRock Amends
Lexington Hotel Loan to
Reduce Borrowing Costs

Bethesda, Md.-based DiamondRock
Hospitality Company amended a
$170.4 million senior mortgage se-
cured by the Lexington New York
City hotel in Midtown, to extend the
loan’s term and reduce the REIT’s
borrowing costs, the company said in
arelease.

Citibankprovidedtheinitialthree-
year debt on the 725-key, full-service
hotel at 511 Lexington Avenue in
March 2012, city records show.

The amended loan carries an ini-
tial floating interest rate of Libor plus
275 basis points and “features a pric-
ing grid that will further reduce the
spread to as low as 175 basis points,” if
the hotel meets certain cash-flow tar-
gets, according to the borrower.

The adjusted debt, which has a five-
year term, including two one-year
extension options, will extend the po-
tential term of the original Citibank
loan by about 30 months to October
2019.

The reduced borrowing costs are
expected to save DiamondRock be-
tween $1.5 million and $2 million in
annual interest payments, the com-
pany reported.

“This loan amendment allowed
DiamondRock to take advantage of
the current low rate interest rate
environment and favorable lending
conditions,” said Sean Mahoney, the
company’s executive vice president

i mpy

Lexington New York City Hotel

and chief financial officer. “Our
strong relationships with the existing
lenders facilitated this advantageous
transaction.”

The 28-storyhoteljoined Marriott
International’s independent hospi-
tality branding program Autograph
Collection last year and completed a
$46 million renovation at the time.
DiamondRock acquired the boutique
hotel in June 2011 for $333.7 million.
The property was built in 1929.

Thirteen of DiamondRock’s 27 ho-
tels remain unencumbered by prop-
erty-backed debt, according to the
release.

—Damian Ghigliotty

Koll...continued from page 1

$154.4 million. The insurance companies’
identities were not disclosed.

CBRE’s broker team included Brian
Halpern, Ben Wagner, Sharon Kline,
Marina Massari and Jason Ritchie. Tim
Mitchell and Kris Barber of Chatham
Financial also worked on the deal, serv-
ing as advisers to landlord The Koll
Company.

“The refinancing enabled Koll to lower
the interest rate on the debt for the prop-
erty, which will enhance cash flow and flex-
ibility,” Gerald Yahr, managing principal at
Koll, said in a statement provided exclusive-
ly to MOW.

The Airport Business Center, just
across the freeway from John Wayne

Airport Business Center

International Airport, has been owned by

Koll since the firm developed it in 1969. The

68 buildings hold 700 units on 75 acres.
—Guelda Voien
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invites you to attend

A Breakfast Panel Discussing the Development and Higher Profile of
Lower Manhattan and the Launch of the 2014 Owners Magazine
with Andrew Essex, Dennis Friedrich, Larry Silverstein,

Mary Ann Tighe, and Jonathan Mechanic

WEDNESDAY, NOVEMBER 5TH
8-10AM
7 WTC | 10th Floor | New York, NY
Tickets $125 available for purchase at www.cobreakfast.com
Questions? Call 212-407-9316

Join us for our fall breakfast panel, where top developers and industry influencers of New
York City real estate explore the significantly higher profile of Lower Manhattan. The panel
will discuss the development and revitalization downtown, and how this renaissance will
affect the city in the coming years. Learn more about Lower Manhattan's meteoric rise
from the leaders who lay the foundation for this impressive growth.

PANELISTS & MODERATOR

ANDREW ESSEX DENNIS FRIEDRICH LARRY SILVERSTEIN MARY ANN TIGHE  JONATHAN MECHANIC

Vice Chairman, Chief Executive Officer, Chairman, Chief Executive Officer, Chairman of Real Estate Dept.,
Drogad Brookfield Office Properties  Silverstein Properties CBRE Group, Inc. Fried Frank
(- (€ conEdison ﬁ - T
=
N— FASTWIST TISHMAN
\/ III. la,,’\ I\' K - An AECOM Company
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Shaoul...continued from page 1

purchase price is listed in city records as
$158.5 million.

The Post Toscana contains 199 high-
floor units and 11,700 feet of retail space.
The purchase price is listed in city records
as $111.5 million.

The combined properties total more
than 360,000 square feet.

“Ideally, we would love to have all of the
renters convert to owners,” Mr. Shaoul,
Magnum’s founder and president, said in a
September release announcing the acquisi-
tions. “We are offering current tenants the
option to purchase at price points that allow
them to easily stay in their apartments and
are exploring combination options for those
seeking more space.” —Damian Ghigliotty

Cornerstone Real Estate Advisers Lends
$54M for Pier 1 Distribution Center

Hartford, Conn.-based Cornerstone Real
Estate Advisers provided a $54 million
loan on a core distribution center for Pier 1
Imports’ West Coast operations, according
to arelease issued this week.

The distribution center is located on 46.58
acres at 3000 East Philadelphia Street in
Ontario, Calif., off of the Pomona Freeway.

The loan, brokered by HFF, was provid-
ed to a group of institutional investors ad-
vised by J.P. Morgan Asset Management
to refinance existing debt and construct a
243,665-square-foot expansion for Pier 1.
The added space will bring the property’s

total square footage to 991,110 after the ex-
pansion is completed next year.

The one-floor industrial property was de-
veloped in 1999 as a build-to-suit for Pier 1,
according to the release. The building has 54
dock-high loading doors and the planned ex-
pansion will add an additional 26 doors.

The loan closed on Oct. 1, an HFF spokes-
person told Mortgage Observer Weekly, but
declined to comment further.

JP. Morgan Asset Management could
not be reached for comment in time for
publication.

—Damian Ghigliotty

Ackman-Ziff added two profes-
sionals to its New York office, the firm
announced. Robert Bilse, managing di-
rector, “has an established track record
of contributing to multi-billion-dol-
lar fundraising for institutional inves-
tors,” according to a statement from the
firm. Previously, Mr. Bilse worked for
Goldman Sachs and Brookfield Asset
Management.

Andrew Fox took over as vice pres-
ident of operations, following seven
years as CFO of Savills LLC. Mr. Fox
will oversee the firm’s planned expan-
sion into new geographic regions, such
as Los Angeles and San Francisco,
news of which Mortgage Observer

Workforce

Weekly has previously reported.

CBRE Capital Markets announced
that Craig Hall joined the business
lending team as vice president. The
business lending unit focuses on
“the owner-occupied and the private
capital real estate space,” according to a
statement from the firm.

Based in Atlanta, Mr. Hall will cover
the Southeastern territory, primarily
focused on the Atlanta, Charlotte,
Nashville and Greenville, S.C., markets.
He will report to Dan Winzeler,
managing director for business lending.

“CBRE is well positioned to serve
the owner-user and small balance
financing market,” said Mr. Winzeler,
in the statement. “Craig’s addition
will be an outstanding complement
to our existing Business Lending
team as we continue to expand our
platform.”

Mr. Hall joins CBRE from ReadyCap
Commercial in Atlanta where he was
responsible for originating small balance
multifamily, retail, office and industrial
real estate transactions on a CMBS
platform. Previously, he worked at GE
Capital Real Estate.

Mr. Hall holds a B.B.A. in finance and
small business management from Ohio
University.

The Takeaway

“Over the next year, about 16 percent of outstanding CMBS conduit loan balance on properties in New York City will mature,” said Joe

McBride, a research analyst at Trepp. “In total, just over $8 billion in mostly office CMBS loans are set to mature over the next twelve months,

85 percent of which are current and carrying fairly healthy DSCRs. With the run up in property values in New York over the past several
years, most of these loans should have no trouble refinancing even if rates rise moderately.”

Current Balance Property Name Property Type Maturity Date City DSCR (NCF)
900,000,000 200 Park Avenue Office 20150515 New York 1.65
320,000,000 731 Lexington Avenue Retail 20150810 New York 1.6

315,000,000 One Court Square - Citibank Office 20150915 Long Island City 1.16
250,000,000 Woolworth Building Office 20150610 New York 1.2
197,882,082 Sotheby's Building Office 20150710 New York 1.38
195,000,000 Soho/Tribeca Grand Portfolio Lodging 20150911 New York 218

161,460,158 One MetroTech Center Office 20150611 Brooklyn 1.34
150,000,000 1500 Broadway Office 20150413 New York 12
150,000,000 1370 Avenue of the Americas Office 20141214 New York 1.29
141,000,000 261 Fifth Avenue Office 20150814 New York 137

Source: Trepp
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Act Now !
Early Registration Closes
November 7th

Panel Topics Include:

. State of the Union CRE Finance: Cheers or Jeers”
“Global CRE Finance: What are the Opportunities?”
estor Perspective: Do We Tap on the Breaks or Hit the Wall”
~_ "Whatis th_e New Normal in Balance Sheet Lending?”

CRE FINANCE COUNCIL
JANUARY CONFERENCE

JANUARY 7-9, 2015

FONTAINEBLEAU HOTEL
MIAMI BEACH, FLORIDA

PARTNER SPONSOR

LAE Finance Councll.  morgan stantey

The Voice of Commercial Real Estate Finance
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Gary Otten

Managing Director and Head of Real Estate Debt
Strategies for MetLife Real Estate Investors

Mortgage Observer Weekly: How did
you get your start in the business and
when did you join MetLife?

Gary Otten: My real estate lending ca-
reer began when I joined a four-person
origination and syndication team at the
Toyo Trust and Banking Co. Our team fo-
cused mainly on construction and short-
term loans on office, retail, and multifamily
assets across the United States. It was the
early1990s, and I was fortunate to be work-
ing for one of the few active lenders in the
market during that particular recession. I
decided to leave Toyo in August 1996 to re-
locate to Atlanta. Shortly after settling in
Atlanta, I accepted aposition with MetLife’s
Real Estate Investments team, as it was an
excellent fit culturally and professionally.

You came into your current role in
2013. What have you accomplished
since then for MetLife’s commercial
real estate debt investments?

‘We have continued focusing on building
strong industry relationships. Our entire
MetLife real estate team works diligently
to remain one of the largest U.S. life compa-
ny portfolio lenders by volume and balance
sheet. Since assuming my current role,
highlights have included $11.5 billion of
commercial loan originations for our port-
folio in 2013 and our successful launching
of a third-party debt asset management
platform that continues to grow in num-
ber of clients, products and assets under
management.

At last year’s MBA conference in
Orlando you told a panel that your fa-
vorite property types other than multi-
family were industrial properties and
fortress malls. Why is that?

During the Great Recession and in prior
economic cycles, we witnessed fortress
malls and institutional-grade industrial
properties performing relatively well and
providing a solid portfolio foundation. In
addition, as the current economic recov-
ery continues to strengthen, the cash flows
from these two property types are expected
to share in this growth of the overall econo-
my, thereby making them sound mortgage
investments if a lender is able to win these
highly contested lending assignments.

Can you discuss one or two indus-
trial or mall deals you and your team

Gary Otten

recently worked on?

With the strong return of life companies,
banks, conduits, and single asset securitization
lenders, the top tier mall and industrial pools
financings have been some of the most sought
after lending opportunities. Fortunately, our
Dallas regional office was able to win the man-
date for 10-year fixed rate financing secured
by the 14-million-square-foot Galleria Dallas
Mall located in the heart of North Dallas. On
the industrial front, our Mexico City regional
office has continued a successful run of financ-
ing top-tier industrial properties throughout
Mexico. Earlier this year our Mexico City team
won a $93 million floating rate portfolio loan
assignment secured by 10 industrial properties
totaling 2.4 million square feet spread amongst
top industrial markets in Mexico.

What are your expectations for the com-
mercial real estate debt market as a whole
in 2015?

At this point it’s difficult to see anything more
than a continuation of the abundance of real es-
tate debt capital we have seen blossom over the
last 18 months. The banking regulatory land-
scape could potentially have aslight negative im-
pact on the proceeds available for construction
lending, but beyond that it is a relatively healthy
market with lending supply generally exceeding
demand. Everyone in the real estate debt mar-
kets has a watchful eye on loosening credit and
underwriting trends. Thus far there has been a
reasonable amount of discipline on the lending
and the borrower front, so I am hopeful that the
market’s discipline continues.
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The Stoler Report airs 8 times a week in New York City on CUNY TV. Each
new broadcast debuts on Tuesday 2 AM, & 11 PM, Wednesday, 8:30 AM,
2:30 PM & 10:30 PM, Friday, 5:30 AM, Saturday 12 Midnight & Sunday
10:30 AM.

Building New York-NY Life Stories airs 8 times a week in New York City on
CUNY TV. Each new broadcast debuts on Monday at 10:30 AM, 4:30 PM &
10:30 PM, Wednesday at 5:30 AM, Thursday at 11:30 PM, Saturday 12
Noon, Sunday at 12:30 AM & 10:30 AM. The show also airs around the
nation of Tuesday evenings on JLTV, Channel 469 in Metro New York and
DirecTV channel 366.

These programs are hosted by Michael Stoler, President of New York Real

Estate TV, LLC, Managing Director of Madison Realty Capital, real estate
commentator for 1010 WINS AM.

0. STOLER
REPORT

“The Stoler Report-NY’s Business Report”
Celebrating its 14" anniversary is a lively
panel discussion hosted by Michael
Stoler. More than 1600 individuals have
participated on the lively panel
discussion.

www.thestolerreport.com
www.michaelstolertelevision.com
www.itunes.com
www.youtube.com

www.cuny.tv

Building New York-New York Life Stories
with Michael Stoler profiles lives of
individuals from the region. The show
which is currently in its 12'" season has
profiled the lives of more than 225
individuals.

www.buildingnynylifestories.com
www.michaelstolertelevision.com
www.itunes.com
www.youtube.com

www.cuny.tv

All past broadcasts can be viewed on “The
Stoler Report App” for
Iphone/ipad at Apple App Store
Android Devices at Google Play
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MORTGAGE OBSERVER

The Insider’s Guide to the Commercial Real Estate Financial Industry

Mortgage Observer is a monthly glossy magazine dedicated to
in-depth coverage of the commercial real estate finance industry,
delving into the trends driving commercial real estate finance and
the lending philosophies of those in control of the purse strings.

For subscriptions contact Marissa Mule at 212-407-9367 or
mmule@observer.com

MORTGAGE OBSERVER WEEKLY

?‘ﬂ?ﬂ?&ﬁﬂﬂﬂ: e Companion to Mortgage Observer, Mortgage Observer Weekly
Mbsed-use Project provides industry updates and news to 12,000 real estate insiders.
The weekly PDF newsletter is emailed directly to industry players
every Friday morning.

To receive Mortgage Observer Weekly, please visit:
commercialobserver.com/mortgage-observer-weekly-signup

UPCOMING MORTGAGE OBSERVER ISSUES:

Issue Editorial Feature Issue Editorial Feature

MARCH The 50 Most Important People in Commercial SEPTEMBER Lawyer’s Issue /
Real Estate Finance Mortgage REITs

APRIL Financing the Multifamily Market OCTOBER Hotel Lending / Asia

MAY Developers and Construction Lending NOVEMBER Twenty-five on the Rise: Top 25 Under 35

JUNE Retail Lending DECEMBER Office Lending / CMBS

JULY/AUGUST Opportunities in Mezzanine Financing / Europe

For advertising information please contact
Barbara Ginsburg Shapiro, Associate Publisher, at 212-407-9383, bshapiro@observer.com.
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