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Karlin Real Estate, a Los Angeles-based 
real estate investment firm, provided an af-
filiate of Eureka, Calif.-based Security 

National Master Holding Co. 
with a $37.9 million credit facil-
ity to refinance six commercial 
assets located throughout the 

U.S., Mortgage Observer Weekly has learned.
Karlin’s financing includes a $25.8 mil-

lion bridge loan secured by a five-property, 
1.4 million-square-foot portfolio of office and 
retail properties in Minnesota, Mississippi, 
Texas, Illinois and Michigan, a spokesperson 
for Karlin told MOW.  Karlin also provided a 
$12.1 million short-term loan to refinance a 
stabilized 184,608-square-foot office proper-
ty in Louisiana. 

Security National Properties filed for 
Chapter 11 bankruptcy protection in October 
2011 and is mid-restructuring. The firm’s 

See Security National... continued on page 3

Security National 
Refis National 
Portfolio With Karlin 
Real Estate

RXR Realty received a $200 million loan 
from Morgan Stanley to help finance the 
acquisition of an office condo interest at 

530 Fifth Avenue, Mortgage 
Observer Weekly can exclusive-
ly report.

 The five-year loan closed in 
late October, coinciding with the close of the 
$300 million condo buy, said RXR President 
and Chief Financial Officer Michael 
Maturo.

  Thor Equities agreed to pur-
chase the 26-story office and retail 
building from Rockwood Capital, 
Jamestown, MHP Real Estate 
Services and Crown Acquisitions 
for $595 million in June and then brought in 
RXR and Chicago-based General Growth 
Properties to co-invest in the property. 
Thor’s purchase also closed in late October.

The building’s previous owners acquired 
the 500,000-square-foot asset, which sits 
between 44th and 45th Streets, in January 
2012 for $390 million, city records show.

 Current retail tenants at 530 Fifth Avenue in-
clude J.P. Morgan Chase & Co., Desigual and 
Fossil. Office tenants at the property include 
Cablevision, Lions Gate Entertainment, 
Diageo North America and Massachusetts 

Mutual.
 “The sale of 530 Fifth Avenue 

demonstrates the strength of the 
capital market for high-quality as-
sets in great locations,” Rockwood 
Managing Director Tyson Skillings 
said in a press release confirming the 

sale.
Thor did not respond to requests for 

comment.
—Damian Ghigliotty
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Security National...continued from page 1

Minn. Mall Recaps With $35M 
From Denver Life Company 

The record-breaking $60 million pur-
chase of a Midwood and Bay Ridge port-
folio by Brooklyn-based Landau Real 

Estate was financed with $30 
million from Astoria Bank, 
city records show.

The buy, first report-
ed by The Real Deal, includes four mul-
tifamily buildings at 465-476 84th 
Street, 2566 Ocean Avenue, 1745 East 
12th Street and 1811 Quentin Road. 

The 20-year self-liquidating loan has 
a fixed rate of 3.75 percent, a representa-
tive for Meridian Capital Group, which 
brokered the loan, told Mortgage Observer 
Weekly.

Jacob Schmuckler, a vice president with 
Meridian, handled the loan negotiations, the 
representative said.

“Given the outstanding locations of the 
properties and the strength and experience 
of the sponsor, Meridian was able to leverage 
our significant relationship with the lender 
to tailor a flexible acquisition financing struc-
ture for these assets,” Mr. Schmuckler said in 
a statement provided exclusively to MOW.

The deal was significant for the area, 
according to TRD, as the per unit price 
of about $232,000 was the highest price 
ever paid for a multifamily building in the 
neighborhood.

—Guelda Voien

Westridge Market Shopping Center

Astoria Bank Loans $30M in Brooklyn Portfolio Deal 

portfolio consists of 10 regional shopping 
centers and 21 office properties located in 15 
states. 

Colony Capital is refinancing the remain-
ing assets in the Security National Properties 
portfolio as the company prepares to exit 
bankruptcy, the Karlin representative said.

“It was critical to Security National’s bank-
ruptcy exit plans for us to execute the fi-
nancing simultaneously with Colony Capital 
on a specific court approved date,” Larry 
Grantham, co-managing director of real es-
tate lending for Karlin Real Estate, said in 
a statement provided exclusively to MOW. 
“This was a very complicated and highly struc-
tured financing with many moving parts.”

—Guelda Voien

2566 Ocean Avenue

A Minnesota mall recapped with 
$35.2 million from Voya Investment 
Management, with funding from 

Security Life of Denver 
Insurance Company, 
according to a represen-
tative for CBRE, which 

brokered the deal. 
The Westridge Market Shopping 

Center, at 11210-11500 Wayzata 
Boulevard in Minnetonka, was there-
fore able to shed its previous, costly 
CMBS loan and trade it for a 10-year 
loan with an interest rate just above 4 
percent—a fixed rate almost half what 
they were paying on the previous loan.

The property owner is Minneapolis-

based CSM Corporation, a retail, hotel 
and multifamily developer, according to 
the firm’s website. The mall is 100 per-
cent occupied, the CBRE representative 
said, and tenants include Trader Joe’s 
and Macaroni Grill. 

Murray Kornberg, Doug 
Seylar and Ben Bastian of CBRE’s 
Minneapolis office worked on the deal.

“CSM took advantage of the ag-
gressive financing terms available in 
the market to put long-term debt on 
the irreplaceable legacy asset in their 
portfolio,” Mr. Kornberg, a senior vice 
president at CBRE, said in a statement 
provided exclusively to MOW. 

—Guelda Voien
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Alliance Bank building in St. Paul, Minn.;  
part of the portfolio that was refinanced
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Bronx landlord Sam Applegrad 
bought a $19 million multifamily 
building in the borough with $14.25 

million from Signature 
Bank, Mortgage 
Observer Weekly has 
learned.

The $14.25 million loan for 1420 
Grand Concourse has an inter-
est rate of 3.375, according to a rep-
resentative for Eastern Union 
Funding, which brokered the deal. 
The five-year loan has a one-year in-
terest-only period.

Michael Muller and Ira 
Zlotowitz of Eastern Union handled 
the deal. 

Signature Bank confirmed the de-
tails of the transaction. 

Borrower Mr. Applegrad, who 
owns more than 30 buildings in the 

Bronx with his Skyc Management, 
is “taking advantage of the enormous 
growth in the Bronx lately,” said Mr. 
Muller. The borough is seeing “the 
surge that Brooklyn began to ex-
perience six or seven years ago,” he 
added. 

The 133-unit building Mr. 

Applegrad just purchased is rent-
stabilized, Mr. Muller said, and is in 
the midst of $600,000 in capital im-
provements. It is also a block north 
of 170th Street, a retail corridor that 
offers public transportation. 

The Bronx, sometimes thought of 
as the borough that the city left be-
hind, seems poised for growth as 
owners and investors seek yields, 
which have become increasingly un-
attainable in Manhattan, Brooklyn 
and Queens. Indeed, the Bronx has 
seen a 100 percent rise in financ-
ings by Eastern Union in the last 
year, said Matt Matilsky, vice presi-
dent of communications at the firm. 
In 2014, the company will have bro-
kered over 100 deals—roughly dou-
ble the number in 2013.

—Guelda Voien

Applegrad Buys More of the Bronx  
With $14M From Signature 

1420 Grand Concourse
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Join us for our winter breakfast, where a panel of top New York City commercial 

real estate pros explore the coming year–what happens when interest rates rise, 

the pros and cons of non-traditional financing, and the changing role of the 

broker in commercial real estate finance.

INVITES YOU TO ATTEND

A BREAKFAST PANEL DISCUSSING BUILDING, BUYING AND REFINANCING: 

WHAT TO EXPECT IN 2015 WITH MATTHEW GALLIGAN, PETER NICOLETTI, 

BELINDA SCHWARTZ, JEREMY SHELL, AND CHAD TREDWAY. 
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BELINDA G. SCHWARTZ

PARTNER; CHAIR, 

REAL ESTATE DEPARTMENT,

HERRICK, FEINSTEIN LLP

MATTHEW E. GALLIGAN

PRESIDENT, 

REAL ESTATE FINANCE,

CIT

CHAD TREDWAY

HEAD OF EAST,

CHASE COMMERCIAL 

TERM LENDING

JEREMY SHELL

SENIOR VICE PRESIDENT

 TF CORNERSTONE  

PETER NICOLETTI 

EXECUTIVE MANAGING DIRECTOR, 

CAPITAL MARKETS GROUP

JLL
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Voda Bauer Real Estate announced 
it launched a capital markets group, 
which will be headed by John Raggio. 
Previously, Mr. Raggio was direc-
tor of equity placement for Mortgage 
Equicap.

 “Six months into our operation, with 
escalating pricing and current market 
conditions, we saw a gaping need in the 
industry for clients to have access to a 
validation process on property finance-
ability and are excited to announce our 
new capital markets group,” Jason 
Bauer, co-founder and CEO of Voda 
Bauer said in a statement. “We wel-
come John to our team and know that 
he will be a fundamental asset as we 
continue to grow together and offer the 
highest quality of services.”

CBRE announced that Jeffrey 
Havsy will join the company as 

Americas chief economist, effective 
Dec. 1, in a newly created position. 

Mr. Havsy joins CBRE from the 
National Council of Real Estate 
Investment Fiduciaries (NCREIF), 
where he was director of research.

“Jeff is a terrific addition to our 
Americas Research team, he is a lead-
ing real estate analyst and a top fore-
caster of future activity,” Spencer 
Levy, Americas head of research, said 
in a statement. “His insight will be in-
valuable in formulating the thoughtful 
perspective on the macro environment 
essential to providing our clients with 
the best advice. Jeff’s addition to the 
CBRE team is another important step 
in further aligning our research and 
economic forecasting efforts to more 

efficiently meet the needs 
of our clients.”

IVI International, a 
risk management con-
sultant, hired Rick 
Markisoto as senior 
project manager/client 

service relationship manager for debt 
and equity accounts. In his new role, 
Mr. Markisoto will serve as a liai-
son between IVI’s architects and en-
gineers and debt and equity clients 
and brokers, according to a state-
ment from the firm. He will be based 
in the White Plains office. Previously, 
Mr. Markisoto owned his own consul-
tancy, Jenmark Associates. IVI also 
hired Matt Pheanis as a senior proj-
ect manager–reviewer. He joins from 
Partner Engineering and Science, 
where he was a project manager.

Workforce

Rick 
Markisoto

Great Neck Co-op Pays Down First  
Mortgage Two Years Early With NCB 

A Great Neck, N.Y., co-op received a 
$25 million first mortgage with a $2.5 
million line of credit from National 

Cooperative Bank, a rep-
resentative for the bank 
confirmed to Mortgage 
Observer Weekly. 

Great Neck Terrace Owners Corp., 
the owners’ association for 2 East Mill 
Drive in Great Neck took the 10-year 
loan to replace a previous $19 million 
mortgage with a $2 million line of credit 
two years early. That loan, also from NCB, 
had a rate of 3.4 percent, the representa-
tive said.

The 654-unit co-op will use the new 
loan, which has the same interest rate, for 
capital improvements.

David Lipson, a senior managing di-
rector and the head of the mortgage di-
vision at Century, brokered both the 
current loan and the previous loan, which 
dates to 2005. 

The NCB loan officer was Edward 
Howe III, a managing director in the 
NCB New York office.

 —Guelda Voien

MOW 
EXCLUSIVE

2 East Mill Drive
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JANUARY CONFERENCE 2O15
C R E  F I N A N C E  C O U N C I L

Register Now !
WWW.CREFC.ORG

PARTNER SPONSOR

CRE FINANCE COUNCIL

JANUARY CONFERENCE

FONTA INEBLEAU HOTEL  

M IAMI  BEACH,  FLOR IDA

JANUARY 7-9, 2015

Panel Topics Include:

“State of the Union CRE Finance: Cheers or Jeers”
“Global CRE Finance: What are the Opportunities?”

“Investor Perspective: Do We Tap on the Breaks or Hit the Wall”
“What is the New Normal in Balance Sheet Lending?”

http://www.crefc.org
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The Takeaway
“Much has been made of the ‘Wall of Maturities’ in the commercial real estate debt world over the past few years,” siad 
Joe McBride, an analyst at Trepp. “In 2012, we hit a mini-wave of maturing of five-year loans done at the peak in 2007. 
This mini-wave coupled with a still recovering CMBS issuance engine led to the highest delinquency rate Trepp has 
ever recorded in August 2012. Compared to 2015 through 2017, the 2012 maturities look more like a ripple. Luckily, 
CRE fundamentals, valuations and CMBS issuance have all improved markedly in the last two years. Issuance in 2014 
is set to reach almost $100 billion. A similar amount would be enough to handle the $70 billion coming due in 2015 but 
not enough to cover 2016 or 2017, both with over $110 billion maturing. All of this refinancing or property transactions 
will be taking place in an environment of rising interest rates and new regulations in the CMBS market becoming active 
in 2017.” Source: 

COMMERCIALOBSERVER.COM

www.COMMERCIALOBSERVER.COM 
http://commercialobserver.com/topics/mortgage-observer/
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Q+A

Mortgage Observer Weekly: How did 
you get your start in the business and 
when did you join Ackman-Ziff? 

Russell Schildkraut: I grew up in a 
small real estate family business and was 
always interested in real estate. I received 
my B.A. in accounting and started work-
ing for what was then a Big Six accounting 
firm, specializing in real estate. I went to 
the NYU real estate program at night and 
was introduced to Simon Ziff through that 
program. I then started, in 1997, as an as-
sociate with Simon Ziff and Larry Ackman, 
ultimately becoming a principal of the firm 
and overseeing the debt platform. In 2001, 
I was the recipient of the REBNY Most 
Promising Sales Person [award].

What are of the two biggest deals 
you’ve worked on in the past year? 

We maintain a fairly strict confidentiali-
ty policy at the firm and as such cannot de-
scribe in detail any past deals. Overall, we 
continue to close deals nationwide with a 
heavy concentration on the East Coast in-
cluding New York, Boston, Philadelphia, 
Washington D.C. and South Florida, on the 
West Coast specifically in San Francisco, 
L.A. and Seattle. We also close a significant 
amount of business in the other top 50 
MSAs around the country. We just closed 
a $1.225 billion financing, however, due to 
a strict confidentiality [policy], we cannot 
mention anything more.

You oversee underwriting and loan 
placement for the firm. What are some 
of the latest underwriting trends you 
are seeing? 

As with any market cycle, with a sup-
ply and demand imbalance, lenders are 
aggressively pushing underwriting to win 
deals. However, in this cycle versus the last 
cycle, there is a distinct differentiation be-
tween major and secondary MSAs. So for 
example, a New York transaction is able 
to be pushed much harder than a transac-
tion in a top 10 to 50 MSA. As is always the 
case, we push underwriting based upon 
the story behind the deal, the sponsor, etc. 
For example, we push aggressively under-
writing adjustments for an extremely low 
debt yield deal with a near-term rollover of 
a significantly below market lease.  

Are you noticing underwriting 

quality in CMBS deals becoming looser at 
all as origination activity picks up? Why 
or why not? 

There is a lot of supply in the CMBS space 
and a limited amount of demand, and, as with 
any supply and demand imbalance, the free 
market dictates. We continue to see this phe-
nomenon play out in not only in the CMBS 
space but all across the real estate capital mar-
kets. Underwriting quality is nowhere near 
what it was in the 2006 to 2007 time period, 
(i.e. it is stronger now), but it is less strict than 
it was in 2010 and 2011 as the markets started 
to gather momentum. We expect that this will 
continue to play out over the next few years.    

You’ve spoken to us before about a 
“stretch senior trend” you are seeing be-
come increasingly popular. What’s the 
story there? 

We are financing a lot of 2004-2007 vintage 
assets that were financed with interest-only 
financing. Many of these assets are perform-
ing due to low interest rates. As underwriting 
standards have changed from then to now, it 
is increasingly difficult to refinance these as-
sets without additional equity or subordinate 
debt. We are working with lenders to provide 
long-term, higher leverage, fixed-rate financ-
ing to “right size” these loans over the next 10 
years. A five-year execution does not work well 
because the refinance costs eat away at the 
amortization savings, so a 10-year term is bet-
ter suited. The stretch senior is more relevant 
for smaller balance loans, because the subordi-
nate positions are small (assume total loans of 
$10 to $20 million, with $1 to $3 million subor-
dinate positions). 

Russell Schildkraut
Principal at Ackman-Ziff Real Estate Group

Russell Schildkraut

321 West 44th Street,  
new York, nY 10036 

212.755.2400
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