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The Singer & Bassuk Organization ad-
vised TF Cornerstone in the arrangement 
of two permanent agency loans totaling $365 

million for the New York devel-
oper’s rental apartment build-
ings at 95 Horatio Street in 
the Meatpacking District 

and 4610 Center Boulevard in Long Island 
City, Mortgage Observer Weekly has first 
learned.

TF Cornerstone secured a $165 mil-
lion Freddie Mac loan through Capital 
One for its Horatio Street proper-
ty, said Jeremy Shell, the compa-
ny’s head of finance and acquisitions, 
and Andrew Singer, chairman and 
chief executive officer of Singer & 
Bassuk.

The 10-year, fixed-rate loan closed 
in the first week of November, replac-
ing securitized debt from Morgan Stanley, 
which was nearing maturity.

The 318-unit market-rate property sits 
across the street from the new Whitney 
Museum, due to open in the spring of 
2015, and the ever-popular High Line. TF 
Cornerstone recently upgraded and re-

tenanted some of the building’s ground-
floor retail space and is repositioning other 
ground-floor space, including a parking ga-
rage, for new luxury retail and restaurant 
tenants on the block between Washington 
and West Streets, Mr. Shell said.

“The leasing of that space will coincide 
with the opening of the Whitney Museum 
directly across the street,” he told MOW. 
“We’re playing into the expansion of the 
Meatpacking District to the west and expect 
to benefit from all of the retail activity com-

ing right past our front door. That 
combined with high rent levels in 
the area contributed to the strong 
execution through Freddie Mac and 
Capital One.”

The new loan marks Singer & 
Bassuk’s fourth round of permanent 
financing on the rental property, Mr. 

Singer noted. The New York brokerage firm 
secured debt on the property in the 1980s, 
after the new owners converted eight sepa-
rate meat storage facilities into one rental 
apartment building. The original High Line 

A joint venture between Tavros 
Capital and Arel Capital bought three 
Meatpacking District properties—in-

cluding one with the po-
tential to become a global 
flagship store—with $85 
million from Blackstone 

Mortgage Trust.
The three properties, on 14th Street, 15th 

Street and Ninth Avenue, cost a total of $105 
million, confirmed Nicholas Silvers, a co-
founder of New York-based Tavros, a devel-
oper and real estate investment manager. 
His firm also nabbed development rights 
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along 15th Street, though it is not 
clear what, if anything, the firm will 
build with them. 

But even as is the parcels are a lu-
crative investment, with rents in the 
neighborhood set to soar due to fea-
tures like the High Line, Chelsea 
Market and the new Whitney 
Museum.

“It’s a world-class asset in a tre-
mendous market,” Mr. Silvers said 
of the three buildings, adding that he 
considers the neighborhood “the epi-
center for development,” in Lower 
Manhattan.

HFF handled the transaction, with 
managing director Steven Klein and 
director Jennifer Keller represent-
ing the borrower. A Blackstone rep-
resentative confirmed the details of 
the transaction.

In addition to retail already filled 
by skincare purveyor L’Occitane, 

trendy restaurant Diner and Solstice 
Sunglasses, the 14th Street build-
ing holds a 7,500-square-foot vacant 
space, which the firm has hired retail 
specialist RKF to let. (Comedy club 
Comix used to be in that space and 
closed in 2011.)

“It’s the opportunity to create a 
flagship,” right near the ostentatious-
ly well performing Ninth Avenue 
Apple store, Mr. Silvers said. The 
process of finding the right tenant 
and setting up the space might take a 
year or two, however, he said.

So it helps that the two-year, fixed-
rate loan from Blackstone has three 
one-year extension options, accord-
ing to Mr. Silvers.

The 82 residential rentals in the 
three properties purchased are stu-
dio, one- and two-bedroom units 
and have J-51 tax abatements “burn-
ing off over the next 18 months,” ac-
cording to Mr. Silvers. (J-51s are used 
to incentivize renovations but mean 

that rent-regulated apartments 
at buildings that have used them 
must remain regulated for a certain 
period.)

The plots include 44-54 Ninth 
Avenue, 351-355 West 14th 
Street and 362-364 West 15th 
Street.

The seller was a Vectra 
Management Group, according to 
records filed with the city. The Real 
Deal broke news that the sale was in 
contract earlier this year.

“The in-place vacancy and below-
market rents in both the residential 
and retail components of the trans-
action presented the borrower with 
a very appealing and unique oppor-
tunity,” Mr. Klein said in a state-
ment provided exclusively to MOW.

Two years ago, Tavros purchased 
the Chelsea Muse, a mixed-use 
building at 537 West 27th Street, for 
$27.5 million, according to reports.

—Guelda Voien
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12th season is a weekly panel discussion 
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leaders.    
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“The Stoler Report-NY’s Business Report” 
Celebrating its 14th anniversary is a lively 
panel discussion hosted by Michael 
Stoler. More than 1600 individuals have 
participated on the lively panel 
discussion. 
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Building New York-New York Life Stories 
with Michael Stoler profiles lives of 
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individuals.  
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The Stoler Report airs 8 times a week in New York City on CUNY TV.  Each 
new broadcast debuts on Tuesday 2 AM, & 11 PM, Wednesday, 8:30 AM, 
2:30 PM & 10:30 PM, Friday, 5:30 AM, Saturday 12 Midnight & Sunday 
10:30 AM. 

Building New York-NY Life Stories airs 8 times a week in New York City on 
CUNY TV. Each new broadcast debuts on Monday at 10:30 AM, 4:30 PM & 
10:30 PM, Wednesday at 5:30 AM, Thursday at 11:30 PM, Saturday 12 
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These programs are hosted by Michael Stoler, President of New York Real 
Estate TV, LLC, Managing Director of Madison Realty Capital, real estate 
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DTZ’s Capital Markets Group has been 
hired by the London-based developer Affinity 
Resorts to secure $30 million to complete a 

five-star resort under construc-
tion on the island of St. Lucia 
in the Caribbean, Mortgage 
Observer can first report.

The first-lien financing will provide the re-
quired capital to supplement pre-sales pro-
ceeds to finish the property, Six Senses 
Residences Freedom Bay, which will con-
tain 109 timeshare villas and 48 residences 
when completed.

The $100 million development sits on 60-
acres of land located at the foot of the Petit 
Piton mountain, which is a UNESCO World 
Heritage Site. The area’s topography allows 
for ocean views from every unit of the finished 
development, said DTZ Managing Director 
Jeffrey Donnelly, who leads the firm’s 
Capital Markets Group out of New York.

“The property is breathtaking, and will 
stand out sharply even among its five-star 
Caribbean competitor properties,” Mr. 
Donnelly told MO in a written statement. “The 

resort’s 60-acre site was painstakingly cob-
bled together through the acquisition of many 
smaller parcels, and the resulting property 
was well worth the effort.”

The assignment comes fresh off the heels 
of TPG Capital’s acquisition of DTZ from 
the Australian engineering firm UGL in 
early November. DTZ’s debt and equity 
brokerage team has also been retained to 
source $20 million for a luxury hotel devel-
opment in the Bahamas, Mr. Donnelly said. 

He declined to discuss the details of that as-
signment, citing client confidentiality.

“While the debt markets have been 
slow to regain their appetite for develop-
ment projects in the Caribbean, we think 
we have the financial crisis far enough in 
the rearview mirror that we’ll have in-
terest from bank balance sheet lend-
ers,” said DTZ Vice President Ulrike 
Ahrens regarding the Affinity Resorts job.  
—Damian Ghigliotty

DTZ Capital Markets Team Retained for Caribbean Resort Deal

railroad ran through the building prior to 
the conversion, he said.

“They had to leave the buildings for a year 
to thaw out,” he said. “Now you have this in-
credible neighborhood that went from lit-
erally packing meat to housing high-end 
rental apartments.”

Mr. Singer and his associates also ad-
vised TF Cornerstone in the arrange-
ment of a $200 million Fannie Mae loan 
through Wells Fargo for the developer’s 
584-unit apartment building on Center 
Boulevard in Long Island City, which closed 
in the same week. That loan also carries a 10-
year, fixed-rate term.

The market-rate rental property is the 
final building in TF Cornerstone’s sev-
en-building East Coast development in 
Long Island City, Queens’ westernmost 
neighborhood.

“That development project was recent-
ly completed and leased up,” Mr. Shell said. 
“Once it was stabilized and all of the tenants 
had moved in, we closed on the loan. It’s the 
first permanent financing on the building.”

TF Cornerstone never took out a con-
struction loan on the apartment build-
ing and instead developed 4610 Center 
Boulevard entirely with equity. The Fannie 
Mae loan also marks the last round of per-
manent financing for the developer’s East 
Coast properties.

“This puts us over the $2 billion mark on 
Long Island City financing as a whole,” Mr. 
Singer boasted.

—Damian Ghigliotty

Meridian Capital Group nego-
tiated a $42 million mortgage to re-
finance an office building owned by 

Brooklyn-based Orbach 
and Associates. New 
York Community Bank 
provided the loan on 260 

West 39th Street, a 172,500-square-
foot property, according to city records. 

The 12-year loan has a fixed-rate of 
3.875 percent and interest-only pay-
ments for the first four years, followed 
by a 30-year amortization sched-
ule, according to a representative for 
Meridian.

Meridian Capital Group Executive 
Vice President Avi Weinstock and 
Vice President Josh Rhine brokered 
the deal.

Orbach bought the 18-story property 
in 1998.

“Meridian was able to leverage the 
upside of the multi-tenanted asset with 
a lender that recognized the value of the 
asset and experience of the sponsor to 
negotiate a cutting edge deal with a long 
term, competitive interest rate and the 
proceeds the borrower required,” Mr. 
Rhine said via email.

—Guelda Voien

$42M Refi for Times Square  
Office Building 

260 West 39th Street

Site of Six Senses Residences Freedom Bay

TF Cornerstone...continued from page 1
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Terra—the Latin word for “ground”—is be-
coming all the more relevant for one firm.
Terra Capital Partners closed its third 
land deal as the mezzanine lender contin-
ues to shift its attention to non-income-pro-
ducing and transitional assets for established 
sponsors. 

The New York-based firm provided a $25 
million mezzanine loan to fund the Witkoff 
Group’s acquisition and pre-development 
of 9040 Sunset Boulevard, a 1.4-acre devel-
opment site in West Hollywood, Calif.

The one-year loan comes with mul-
tiple extension options, according to 
Terra’s Chief Executive Officer Bruce 
Batkin. Billionaire Carlos Slim’s Grupo 
Financiero Inbursa SAB, also known as 
Inbursa Bank, provided a $25 million first 
mortgage on the project.

“We have not done any land deals at all 
until this year,” Mr. Batkin said over the 
phone from California. “We never would 
have financed a piece of land a couple of years 
ago. But we’re now at the early stages of a new 
development cycle outside of the major gate-
way cities.”

The Witkoff Group plans to demolish exist-
ing buildings on the site, located at the south-
east corner of Sunset Boulevard and North 
Doheny Drive, and develop a mixed-use proj-
ect containing 190 hotel rooms, 20 condo-
minium units, 376 parking spaces and about 
55,000 square feet of commercial space. 

The upcoming development will serve 

as the West Coast flagship location for 
Marriott’s recently launched Edition hotel 
brand.

“We very much liked that Marriott is com-
mitted to this site,” Mr. Batkin said. “Another 
motivator is that the city of West Hollywood 
is in favor of a redevelopment of the Sunset 
Strip. 

“The city council was behind this and the 
planning commission was behind this,” he 
added. “I am invested in and have been chal-
lenged by communities where you meet re-
sistance to even the best quality projects, so 
we’re highly sensitive to that.”

Dan Cooperman, a managing director at 
Terra, led negotiations on behalf of the mezza-
nine shop.

“The dearth of available sites and lengthy 
entitlement process in West Hollywood, 
coupled with Marriott’s commitment to the 
project and Witkoff’s expertise in such de-
velopments, gives us tremendous comfort in 
making our loan,” said Mr. Cooperman in a 
written statement.

The 9040 Sunset Boulevard deal closed 
within a three-week span, according to Mr. 
Batkin and Mr. Cooperman.

“There are few groups out there that operate 
with the speed and professionalism of Terra,” 
Witkoff Group CEO Steve Witkoff said in a 
written statement. “This was the first of what 
I’m sure will be many transactions between 
our two firms.” 

Terra’s first land deal this year was for an 
infill parcel in Midtown Atlanta in the spring. 
The second was for the acquisition of a par-
cel in West Chelsea in the summer. The firm 
is eyeing another infill location, which would 
close this winter, Mr. Batkin said.

“When you look at population growth, we’ve 
added probably around 16 million people since 
2007. That’s equal to a small to mid-size coun-
try and yet we’ve had little if any development, 
other than multifamily, in most markets,” 
he told MOW. “We see that as the next phase 
in the development cycle and then, as we all 
know, it’ll get overdone and then it’ll be time 
to look for the exit.” —Damian Ghigliotty

Terra FundsWitkoff Land Deal for Sunset Strip Development

CBRE arranged $38.25 million in floating adjust-
able-rate financing to acquire a multifamily project 
near Annapolis, Md.

Developer Pantzer Properties se-
cured the 10-year loan from Freddie 
Mac, according to a representative for 
CBRE.

The loan helped Panzer purchase phase II of Seven 
Oaks, which consists of 264 multifamily units in 
Odenton, Md. The 12 three-story, garden-style apart-
ment buildings were built in 2000. The seller was 
Fairfield Residential Company.

CBRE’s Shawn Rosenthal, David Webb, Kevin 
Schmidt, Maxi Thiels and William Daniels all 
worked on the deal.

 “Loan terms were extremely competitive and will 
generate spectacular returns for the buyers,” Mr. 
Rosenthal said. “This asset will be a great addition to 
Pantzer’s portfolio.”

 A team headed by William Roohan and Michael 
Muldowney of CBRE’s Baltimore, Md., office repre-
sented the seller in the transaction.

 —Guelda Voien

Maryland Multifamily 
Project Refis With  
Freddie Mac 

Phase II of Seven Oaks

MOW 
EXCLUSIVE

A rendering of the Marriott Edition hotel
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Atlanta-based firm The Simpson 
Organization bought two office 
properties near Richmond, Va., with 

$14.4 million from 
PNC Bank, Mortgage 
Observer Weekly has 
learned.

Cushman & Wakefield acted 
as exclusive advisor to The 
Simpson Organization in ar-
ranging the senior financing for 
the $22 million acquisition of a 
set of office buildings known as 
Westerre I & II. 

The property, a 163,290-square-
foot class-A office complex, is lo-
cated in Innsbrook, a suburb of 

Richmond, which is one of the rare 
suburban office markets that is per-
forming well, said Gideon Gil, a 
managing director with C&W who 
worked on the deal. 

“What was interesting was that 
the Richmond market itself has re-
covered really well over the past 
three or four years,” he said, citing 
“single-digit vacancy” for Class-A 
office in the submarket. “Richmond 
has been a good low-cost high-
quality labor market.” Sectors like 
health care, financial services and 
back-end offices for a variety of in-
dustries have flourished there of 
late, he said.

The five-year loan has a three-
year interest-only period.

The property is currently 92.1 
percent occupied and has “a di-
verse tenant mix providing pre-
dictable cash flows for the next 
several years,” according to a rep-
resentative for C&W. Asking rents 
are $20 a square foot, according to 
Loopnet.com.

The seller was Zurich Insurance, 
a Swiss insurer, according to Mr. Gil. 
For the buyer—a property manager, 
broker and landlord in Atlanta—the 
appeal was the “cash flow returns.”

A PNC Bank representative de-
clined to comment. —Guelda Voien

Atlanta Firm Buys Richmond Office 
With Help From PNC 

Westerre I

MOW 
EXCLUSIVE
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NGKF Capital Markets arranged a 
$15.85 million acquisition loan for the 
purchase of the leased fee interest in 

a Charleston, S.C., office 
building, a representative 
for the firm told Mortgage 
Observer Weekly.

Charleston-based CMB Property 
Company bought 134 Meeting 
Street, a 70,407-square-foot Class-A 
office property. The five-story office is 
currently 97.3 percent occupied, ac-
cording to the representative. RGA 
Reinsurance Company, a global rein-
surance provider, provided the seven-
year mortgage.

The anchor tenants at the build-
ing are law firms K&L Gates and 
Haynsworth Sinkler Boyd. Asking 
rents range between $18 and $32 per 

square foot, according to Loopnet.com. 
“134 Meeting Street drew signifi-

cant interest from life insurance com-
panies, banks and CMBS lenders,” said 
Joe Donato, a vice chairman with NGKF 
Capital Markets who brokered the deal, 
in a statement provided exclusively to 
MOW. “Given CMB’s experience in the 
Charleston market, as well as its particular 
experience with law firms, we were able 
to secure a seven-year, fixed-rate loan at 
a rate in the mid 3 percent range that also 
provided for a future earn out. This is the 
third loan we have closed in the Charleston 
market in the past 18 months, and with 
each financing there seems to be greater 
demand from the capital markets.”

A call to RGA Reinsurance was not 
returned.

 —Guelda Voien

RGA Reinsurance Finances Charleston, S.C. Office Buy 

134 Meeting Street

Eastern Consolidated has hired 
Sammy Abdalla, a former Customers 
Bank managing director, as a director 
in its Capital Advisory Division.

In his new role with Eastern, Mr. 
Abdalla will be tasked with helping 
commercial real estate sponsors se-
cure debt and equity financing and 
will utilize his commercial banking 
experience to underwrite, structure 
and arrange commercial loans for 
middle-market companies.

With more than 15 years of expe-
rience working for financial institu-
tions, Mr. Abdalla has held positions 
previously with Capital One, Wells 
Fargo, Bank of America, Textron 
Financial Corp. and Provident 
Bank.

“As our Capital Advisory Division 
continues to grow it was important 
that we bring in an experienced, so-
phisticated originator who is adept 
at arranging financing at all levels,” 
said Daun Paris, president of Eastern 
Consolidated, in a written statement. 
“Sammy will fit in perfectly with the 
division we are building both as a busi-
ness unit and as part of our collabora-
tive culture.”

Former Prudential Mortgage 
Capital Company lender Gregory 

Krafcik has joined Greystone as a 
managing director in Atlanta, where 
he will report to Robert Russell, 
head of production for Greystone’s 
CMBS Group.

In his new role, Mr. Krafcik will 
focus on originating new loans and 
growing the firm’s CMBS presence in 
the Southeast.

At Prudential Mortgage Capital 
Company, Mr. Krafcik led the 
Southeast commercial mortgage orig-
inations team across CMBS, life insur-
ance and agency loan platforms and 
oversaw originations of over $1 billion 
in commercial mortgages. 

“The appetite for CMBS continues 
to grow nationwide, and we are thrilled 
to expand our team in the Southeast 
with the addition of Greg,” said Mr. 
Russell in a written statement. “His 
leadership, track record and expertise 
in CMBS originations will all serve as 
valuable assets to Greystone for years 
to come.”

Mr. Krafcik earned his bachelor’s de-
gree from Northwestern University 
and his M.B.A. from Northwestern’s 
Kellogg School of Management.

The National PACE (Programs 
of All-Inclusive Care for the 
Elderly) Association and National 
Cooperative Bank have launched a 
new lending program to help finance a 
nationwide expansion of PACE.

The $85 million LeverAge 
Innovation Financing Program will 
provide assistance to organizations 
focused on serving senior residents 
with low incomes through below 
market-rate lending options. Those 
options include 10-year, fixed-rate 
mortgages, affordable working capital 
and cash flow loans, as well as a risk-
sharing lending program.

Under the program, PACE provid-
ers will work with a NCB team that 
understands the regulatory, Medicare 
and Medicaid structures that support 
the PACE model.

“PACE is a model of care that has al-
ways faced hurdles in accessing suf-
ficient and affordable financing,” said 
NPA President and Chief Executive 
Officer Shawn Bloom in a prepared 
statement. “Because PACE is not easily 
understood, attracting adequate financ-
ing can be a challenge. For this reason, 
we were delighted to work with NCB to 
explore a PACE lending program. The 
new program will be a great benefit to 
the missions of both organizations.”

Workforce

MOW 
EXCLUSIVE
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The Takeaway
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“CMBS delinquency rates ticked up last month nationally and in New York City,” said Joe McBride, an analyst with Trepp. 
“Pay downs and refinancing of healthy loans brought the total outstanding market down faster than workouts and liquidations 
could decrease the delinquent pool. New York City continues to whittle down the list of delinquent loans slowly but surely 
while waiting for some of the massive multifamily loans to finally resolve themselves.”

Source: 

Balance ($) Property City Prop. 
Type

Delinquency 
Status

FCL Start 
Date REO Date Origination 

Date
Maturity 
Date

 3,000,000,000 Peter Cooper Village & 
Stuyvesant Town Pool

New York MF REO 20140603 20140603 20061117 20161208

 225,000,000 Riverton Apartments New York MF REO 20090202 20100311 20061221 20120101

 33,787,378 The Shoreham Hotel New York LO Foreclosure 20061101 20161111

 31,000,000 1865 Burnett Street Brooklyn MF REO 20090227 20120629 20070215 20120301

 30,000,000 300-318 East Fordham 
Road - A note

Bronx RT 90+ Days 20070301 20170311

 25,699,964 1604 Broadway New York RT REO 20070329 20120401

 24,249,142 Cross Island Plaza Rosedale OF 90+ Days 20060810 20160811

 16,638,195 Clarion LaGuardia Airport 
Hotel

East Elmhurst LO REO 20121221 20070124 20100201

 11,089,882 326 Warren Street Brooklyn MF 60 Days 20040608 20340701

 9,764,631 4234 Bronx Boulevard Bronx OF 90+ Days 20070515 20170601

 6,712,505 75 Spring Street New York OF Non-Performing 
Beyond Maturity

20040123 20140201

 5,507,843 770 & 780 Garden Street Bronx MF REO 20091203 20121106 20070901 20170901

 5,488,250 1500 Astor Avenue Bronx OF Foreclosure 20040714 20140811

 4,012,737 Prince and Bleecker 
Portfolio

New York MU Foreclosure 20110218 20210306

 3,720,000 2070-2074 Arthur Avenue Bronx MF Foreclosure 20050727 20150801

 2,792,151 642, 646, 650, 652 Coney 
Island Avenue

Brooklyn MU Foreclosure 20140523 20061129 20131201

 2,621,852 509 212th Street New York MF REO 20120702 20071101 20171101

 2,608,261 47-16 Austell Place Long Island City IN 90+ Days 20050127 20150201

 1,917,201 1735 Lafayette Avenue Bronx MF Foreclosure 20090422 20061121 20131201

 1,894,685 3126 Coney Island Avenue Brooklyn MF Foreclosure 20130130 20050913 20121001

TOTAL:  3,444,504,675 
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Q+A

Mortgage Observer Weekly: How 
did you get started in the business?

Bradley Dubeck: I’ve been in 
the business 15 years. My first job 
was within Bank One’s Commercial 
Banking Training Program out of col-
lege. I spent three years with Bank One 
primarily within the company’s real 
estate group in Texas. Later I spent 
two years with M&T Bank in New York 
before making the move to Bank of 
America in 2005.

You were tasked with oversee-
ing Bank of America’s commercial 
real estate lending in New York and 
New Jersey earlier this year. Why 
were you picked for the role?

BofA’s strategy is to deliver the com-
pany’s broad capabilities to clients, 
including clients within the commer-
cial real estate industry. In part, I was 
chosen to lead our real estate business 
in this market because of the relation-
ships I’ve helped build and the role I’ve 
played working to integrate and deliver 
our firm’s capabilities beyond lending to 
real estate clients.

Bank of America has been closing 
an increasing number of large com-
mercial real estate transactions in 
the New York area recently. What’s 
the driving factor behind that?

Given the scale of our company, one 
of our strengths is providing larger and 
more complex real estate financings. We 
are also intensely sponsor-focused and 
choose our clients carefully. We’ve been 
fortunate that our client base has given 
us the mandate to help them grow this 
year.      

What’s the biggest deal your team 
has closed so far this year?

There are a few to choose from. This 

year our team has closed, or is in the pro-
cess of closing, several very large financing 
transactions spanning several asset class-
es. Transactions have ranged from large-
scale development loans to loans secured 
by portfolios of geographically diverse cash-
flowing commercial properties.  

What do you do to beat out the compe-
tition on those kinds of deals?

We try to be proactive and understand 
as much about our clients’ business plans 
as possible so we can anticipate these op-
portunities. Beyond that it’s our creativity, 
flexibility and the strength of the relation-
ships we’ve built with our clients that helps 
us win.

What are your plans looking ahead?
We’re going to continue to support and 

find solutions for our existing clients and 
hopefully develop a few new relationships 
with high-quality sponsors in 2015.  

Brad Dubeck
Senior Vice President of Commercial Real 
Estate Banking for New York and New Jersey 
at Bank of America Merrill Lynch

Brad Dubeck

321 West 44th Street,  
new York, nY 10036 
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2015 Calendar
Issue Reservations Materials Issue Date

January 2015 12/23 12/29 1/7

Year in ReviewYear in Review

February 2015 1/15 1/19 1/28

CREFC, Life Companies

March 2015 2/12 2/16 2/25

The 50 Most Important People in Commercial Real Estate FinanceThe 50 Most Important People in Commercial Real Estate FinanceThe 50 Most Important People in Commercial Real Estate Finance

April 2015 3/12 3/16 3/25

Multifamily Lending

May 2015 4/16 4/20 4/29

Developers & Construction

June 2015 5/14 5/18 5/27

Retail/ICSC

July/August 2015 6/11 6/15 6/24

Mezzanine Finance
Opportunities in Europe

September 2015 8/20 8/24 9/2

Lawyer’s Issue

October 2015 9/17 9/21 9/30

Hotel Lending
Asia

November 2015 10/15 10/19 10/28

Twenty on the Rise: Top 20 
Brokers Under 35

December 2015 11/12 11/16 11/25

CMBS
O ce Lending


