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Wells Fargo lent approximately $190 
million on the office condominium package 
SL Green bought at Extell Development’s 
International Gem Tower for $295 mil-
lion, a source told Mortgage Observer 
Weekly.

The non-recourse acquisition loans 
closed Oct. 31, the source said. The three-
year loans have two one-year extension 
options.

The funds include some debt assumed by 
SL Green in the complex transaction, the 
source added.

See SL Green... continued on page 5

SL Green’s Gem 
Tower Buy Backed  
by $190M From  
Wells Fargo

Los Angeles-based Canyon Capital 
Realty Advisors lent $157 million for the 
development of a 53-story mixed-use hotel 
and condominium tower in downtown 
Miami, in a deal brokered by HFF.

The brokerage worked on behalf of a joint 
venture between Related Group and SBE 
Hotel Group to secure the financing for 
the SLS Brickell Hotel and Residences. 
When complete, the SLS Brickell 
will be the first new stand-alone 
hotel and residential tower to be 
built off the beachfront in Miami 
since 2008.

The senior mortgage comes with 
no equity or mezzanine debt, ac-
cording to the broker and borrower.

“Originally we were looking at a standard 
debt deal with a mezzanine structure or even 
equity for the hotel,” Related’s Executive 
Vice President and Chief Operating Officer 
Matthew Allen told Mortgage Observer 

Weekly. “But we decided to go with one fa-
cility, because it makes it a lot easier with a 
condo and hotel all in one structure.”

CCRA was the only lender willing to 
provide all of the capital needed in a sin-
gle transaction, said HFF Director Max 
Comess, who led the negotiations with 
Executive Managing Director Manuel 
de Zárraga and Associate Director Scott 

Wadler.
“When we ran this process we 

gave our client a menu of options, 
which included all kinds of creative 
structures,” Mr. Comess told MOW. 
“This was the only option where we 
had one provider of capital fulfill all 

of their different needs.”
The deal closed on Nov. 24. The loan has 

a three-year term with two one-year exten-
sion options, according to a source familiar 
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Walker & Dunlop is pleased to announce the acquisition of  Johnson 
Capital’s loan origination and servicing platform and welcomes all the 
Johnson Capital professionals and clients to the Walker & Dunlop 
platform.  We look forward to continued growth over the coming years! 

Fannie Mae | Freddie Mac | HUD | CMBS 
Bridge | Life Company

California loans will be made pursuant to a Finance Lenders Law License from the Department of Business Oversight.

www.walkerdunlop.com

http://www.walkerdunlop.com/Pages/default.aspx
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Matt Petrula    
mpetrula@mtb.com 

212-350-2500

Brooke Cianfichi   
bmentkowski@mtb.com 

Mark Melchione  
mmelchione@mtb.com  

WHEN EXECUTION MATTERS, M&T DELIVERS.

Experienced developers rely on M&T Bank to close complicated transactions quickly. Our relationship-focused approach allows us  
to offer flexible financing. And with one of the industry’s longest tenured teams, M&T has the know-how to help you close deals  
with confidence. Find out how we can deliver for you.

RFR

Condo Conversion Loan 
Upper East Side

MIDTOWN EQUITIES LLC & 
ROCKWOOD CAPITAL  

Empire Stores  
Retail/Office Development Loan  
Dumbo, Brooklyn 

$95,000,000 

MEADOW PARTNERS

Multifamily Acquisition Loan  
Williamsburg, Brooklyn

$36,000,000 $70,000,000

©2014 M&T Bank. Member FDIC. CS6491 (11/14) 

THE WILLIAM KAUFMAN  
ORGANIZATION, LTD

Office Renovation Loan 
Meatpacking District, New York, NY

$50,000,000

Meridian Capital Group negotiated 
a $30 million loan to refinance a mixed-
use property at 330 Bleecker Street in 

the West Village on behalf 
the New York-based land-
lord BLDG Management, 
Mortgage Observer Weekly 

has first learned. 
The five-year loan from Santander 

Bank replaces $20 million in debt from 
the lender’s predecessor Sovereign 
Bank, which Lloyd Goldman’s BLDG 
Management borrowed in June 2010. 
The new loan carries a low fixed inter-
est rate of 2.85 percent, according to the 
broker.

Meridian Capital Group Managing 
Director Carol Shelby and Vice President 
Dani Sabesan negotiated the deal. 

The property contains 199 apartments 
and 3,800 square feet of retail space, 
within walking distance of the 550-acre 
Hudson River Park.

“Meridian leveraged our unique re-
lationship with the lender to have the 
prepayment penalty waived and close 
the transaction within 30 days,” Mrs. 
Shelby said. —Damian Ghigliotty

Meridian Brokers  
Low-Interest Santander  
Loan for 330 Bleecker Street 

330 Bleecker Street

MOW 
EXCLUSIVE

https://www.mtb.com/personal/Pages/Index.aspx
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Relationship Driven. Execution Focused.

Lenox Avenue
New York, NY
Retail Development
196,000 Sq. Ft.

$95,000,000
Construction Financing 

Wilshire Boulevard
Beverly Hills, CA
Retail Property
115,000 Sq. Ft.

$32,000,000
Permanent Financing 

Greene Street
New York, NY
Retail Property
115,000 Sq. Ft.

$70,000,000
Permanent Financing

www.meridiancapital.com

Crossroads
Fullerton, CA
Shopping Center
220,000 Sq. Ft.

$26,000,000
Permanent Financing 

ICSC New York National Deal Making | Jacob Javits Convention Center
Monday, December 8 - Tuesday, December 9, 2014

Booth #638
events@meridiancapital.com

Madison Avenue
New York, NY
Retail Property
6,240 Sq. Ft.

$20,000,000
Permanent Financing 

Shaw’s Plaza
Raynham, MA
Shopping Center
176,000 Sq. Ft.

$17,000,000
Permanent Financing

West 14th Street
New York, NY
Commercial Condo
16,500 Sq. Ft.

$40,000,000
Permanent Financing

Third Avenue
New York, NY
Retail Property
15,800 Sq. Ft.

$21,000,000
Permanent Financing

Sixth Avenue
New York, NY
Retail Property
32,000 Sq. Ft.

$15,000,000
Permanent Financing

MOW - ICSC NY Retail Ad - 12-5-14.indd   1 12/4/14   10:43 AM

http://www.meridiancapital.com/
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News broke in August that the REIT 
planned to take the office condos off Extell’s 
hands. While at first industry sources project-
ed the buy was worth close to $400 million, 
the actual purchase price was more than $100 
million less than that.

The Diamond District office condo tower 
sits between Fifth Avenue and Avenue of the 
Americas, at 50 West 47th Street. Extell, 
primarily a residential developer, began con-
struction on the skyscraper in 2009 and it hit 
the market last year—only to find demand 
tepid. While the lower floors are aimed at ten-
ants in the gem business, the upper floors are 
for all types of office tenants.

The package SL Green bought includes 
floors 22-34, the second floor and the garage 
and fitness center of the Gem Tower as well as 
a retail space that fronts on 46th Street, as pre-
viously reported.

SL Green Managing Director Robert 
Schiffer explained why the purchase 
made sense for the firm, which has tried to 
buy counterintuitively—a difficulty in the 
Manhattan market, where prices have al-
most universally risen precipitously of late.

“We’re thinking that there is probably 
going to be a 10 percent spike in office rents 
next year [in Manhattan],” Mr. Schiffer 
said this week at a panel hosted by the 

Commercial Real Estate Development 
Association at architectural consultant 
Gensler’s office.

This buy might have been one of few val-
ue-add opportunities left in Manhattan, in 
fact. As Crain’s New York Business reported 

in August, Extell had had little luck rent-
ing out the top floors of the glassy, 34-story 
tower. Now SL Green, the city’s largest office 
landlord, will take a turn pushing the well-
appointed office spaces. —Guelda Voien 

Additional reporting by Tobias Salinger

Zar Property took out a $37 mil-
lion loan from TD Bank to refinance 
its residential, office and retail prop-
erty at 64-68 Wooster Street in 
Soho, city records show.

The floating-rate loan carries a 
term of three years and six months, 
confirmed TD Bank Senior Vice 
President Howard Hsu, who led the 
transaction on behalf the lender.

Zar Properties acquired the eight-
story building in December 2008 for 
$12.7 million.

Scotland’s Glasgow Caledonian 
University signed a 15-year lease for 
13,500 square feet of retail space on 
the building’s ground floor and lower 
level in September 2013 to open 

its first U.S. campus, Commercial 
Observer reported at the time. 
Asking rents for the retail space 
were $250 per square foot.

The school had been doing con-
struction on the space before 
opening its doors in April, Zar 
Property’s head of leasing David 
Zar later told CO.

The 49,000-square-foot proper-
ty, which was completed in 1900, 
is now fully leased. Other ten-
ants there include the photogra-
pher Steven Meisel and fashion 
designer Zaldy.

Zar Properties did not respond 
to requests for comment.

—Damian Ghigliotty

Zar Refinances 64-68 
Wooster Street With  

TD Bank Loan

64-68 Wooster Street

International Gem Tower 

SL Green...continued from page 1

http://commercialobserver.com/2013/10/glasgow-caledonian-university-takes-soho-space/
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JANUARY CONFERENCE 2O15
C R E  F I N A N C E  C O U N C I L

PARTNER SPONSOR

CRE FINANCE COUNCIL

JANUARY CONFERENCE

FONTA INEBLEAU HOTEL  

M IAMI  BEACH,  FLOR IDA

JANUARY 7-9, 2015

Plan to attend...

WWW.CREFC.ORG

Join more than 1,600 commercial real estate finance  
professionals for a three day conference featuring expert  
panels, industry sector forums, and high level networking.  

Balance sheet and CMBS lenders, investors, private equity  
firms, servicers and rating agencies all to participate. 

Keynote speaker:  
former NYPD Commissioner Ray Kelly

https://www.crefc.org
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Balance sheet lending is at an all-time 
high, almost 9 percent above its pre-cri-
sis peak, according to a report released this 
week from Chandan Economics. Loans 
backed by commercial real estate topped 
$1.42 trillion in the third quarter of 2014, up 
more than $70 billion from the same period 
last year, according to the quarterly Bank 
Lending & Default Report from Chandan.

The construction-lending sector, mean-
while, was still 60 percent lower than its 
pre-crisis level in volume in Q3, the report 
says. Loans for construction totaled $230.6 
million in the U.S. during the period, $24.6 
million more than in Q3 2013. But despite 
the fact that construction loan volume rose 
for the sixth consecutive quarter, the sector 
is recovering much more slowly than bal-
ance sheet lending overall. 

Default rates shrank in the third quar-
ter, to 1.3 percent for all commercial real es-
tate loans and 2.6 percent for construction 
loans. The overall default rate was the low-
est since the Lehman Brothers implosion 

though it is more than twice the pre-crisis 
low of 0.5 percent. The default rate for con-
struction loans was down 240 basis points 
from the third quarter of 2013, but is still six 
times the pre-Lehman low of 0.4 percent.

Legacy non-performing and restruc-
tured loans continued to shrink, the report 

also notes. The volume of loans in default 
fell to $18.3 billion in Q3 2014, a significant 
drop from the Q3 2010 peak of $56.8 billion. 
Loans on REO properties fell to $6.2 billion, 
while that of modified loans on commercial 
properties fell to $17.4 billion. 

—Guelda Voien

Balance Sheet Lending Reaches Pre-Crisis Level, Defaults Lowest Since ’08

with the negotiations who asked to remain 
anonymous. 

Two national lenders that compete with 
CCRA said on background that they felt the 
project was too risky to lend on without 
other layers of financing in place. 

CCRA defends the choice, however. 
“Our track record in hospitality invest-

ing allows us to underwrite and mitigate 
risk when a hospitality asset is driven by a 
majority mix of food and beverage sales in 
relation to hotel room sales,” said Richard 
Bosworth, managing director of global 
hospitality for CCRA. “Our transaction ex-
perience includes successful hotel invest-
ing in markets where food and beverage 
and entertainment is a significant demand 
generator.”

When finished, the building at 1300 
South Miami Avenue will contain 453 
condo residences, 124 hotel units and three 
luxury restaurants. The development, 
which now reaches the 12th floor, is set for 
completion in August 2016. Construction 
kicked off in January of this year.

SBE will own 50 percent of the complet-
ed hotel, while Related will own the other 
half and all of the condos will be for sale, Mr. 
Allen noted. (Miami-based Related Group 
is separate from New York-based Related 
Companies, though Related Companies is a 
minority partner in Related Group.)

The international architecture and in-
terior design firm Arquitectonica drafted 
plans for the building, while the French ar-
chitect and designer Philippe Starck will 
handle the hotel’s interiors. The tower will 

include a gym, spa and pool deck with sep-
arate hotel and residence areas, as well as 
a 6,000-square-foot ballroom and 2,000 
square feet of meeting space.

The project, which is situated on a 
1.3-acre site, will bookend the Shops at 
Mary Brickell Village and Brickell City 
Centre, a $1.05 billion mixed-use develop-
ment located in the center of the area’s fi-
nancial district, according to Mr. Comess.

“You have to have a pretty mature mar-
ket for this to work,” he said about the SLS 
hotel and condo deal. “You have to have a 
successful hotel market, since hotels are 
very volatile, and you also have to have a 
successful residential market. The residen-
tial story in Miami is probably hotter than 
anywhere else in the country right now.”

The construction loan for the SLS 
Brickell Hotel and Residences marks 
CCRA’s 13th investment in Florida in the 
last four years and the hedge fund divi-
sion’s fourth recent debt transaction in the 
Brickell submarket, according to a release 
from the lender.

CCRA’s loans in Brickell include a $123.6 
million construction loan for the luxury 
condo development Echo Brickell, which 
closed in October, and a $28 million con-
struction loan for the luxury condo devel-
opment BrickellHouse, which closed in 
November 2013.

“In Miami today, these residential condo 
projects are being capitalized with very 
large buyer deposits,” said Mr. Comess. 
“The unit buyers are funding much more 
than the traditional 5 percent down 
payment.”

—Damian Ghigliotty

Ullico Refinances 
Historic Rental 
Property in Baltimore 

Washington, D.C.-based life insurance lend-
er Ullico provided a $13 million mortgage to 
Somerset Development Company to re-
finance the Professional Arts Building, a 

multifamily rental property in 
Baltimore, Mortgage Observer 
Weekly can exclusively report.

The seven-year loan, which 
carries a fixed interest rate, amortizes on a 
30-year schedule, said Matthew Downs, a 
senior regional manager at Ullico respon-
sible for loan originations throughout the 
Northeast region.

Somerset acquired the eight-story prop-
erty at 101 West Read Street in 2006 and 
converted the inside of the building from of-
fice space to 96 market-rate apartments with 
ground-floor retail space in 2009, according 
to the owner’s website. 

The project received $2.7 million in 
Maryland Historic Tax Credits and $4.2 mil-
lion in Federal Historic Tax Credits toward 
preserving the building, which was construct-
ed in 1927. The total redevelopment cost was 
$25 million, according to Somerset.

The refinancing from Ullico is the first deal 
Mr. Downs’ team has done with the sponsor.

“This was brought to us through Cooper-
Horowitz and it was a great opportunity for 
us to establish a new relationship in the Mid-
Atlantic real estate market—one that we look 
to work with long term in the Baltimore and 
Washington, D.C., area,” Mr. Downs told MOW. 

—Damian Ghigliotty

Canyon...continued from page 1

MOW 
EXCLUSIVE
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The Dutch real estate investment and de-
velopment firm Brack Capital Real Estate 
closed an $87.3 million loan from Apollo 
Commercial Real Estate Finance and 
Israel Discount Bank of New York for its 
purchase of 627 Greenwich Street in the 
West Village, city records show.

Criterion Real Estate Capital sold 
the 13-story commercial property to Brack 
Capital Real Estate for $105 million after ac-
quiring it out of bankruptcy for $75 million 
in March—netting a $30 million profit in less 
than a year, according to public documents. 
Crain’s New York Business first reported the 
news of the flip in August.

The 106,400-square-foot building and its 
adjacent parking lot were set to be redevel-
oped into a 55-unit residential building, a 
six-story loft building and five townhouses, 
before the project fell into foreclosure dur-
ing the recession.

Criterion, an investment firm based in 
New York, bought 627 Greenwich Street 
from the Royal Bank of Scotland, which 
held more than $100 million of debt on the 
two properties.

“It is extremely rare to find a vacant build-
ing of this size in the West Village,” Issac 
Hera, chief executive officer of Brack Capital 
Real Estate USA, said in a prepared state-
ment earlier this month.

“Having a vacant building gives BCRE 
the ultimate freedom to introduce any pro-
gram and bring perfection to any design,” he 
added.

Brack Capital Real Estate did not return 
requests for comment. Apollo Commercial 
Real Estate Finance and Israel Discount 
Bank of New York could not be reached for 
comment.

—Damian Ghigliotty

Brack Capital Gets 
Financing for  
627 Greenwich  
Street Buy

627 Greenwich Street

COMMERCIALOBSERVER.COM

http://commercialobserver.com/topics/mortgage-observer/
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                     Productions of New York Real Estate TV, LLC 

           

 

 

     

                           

          

         

“The Stoler Report-Real Estate & 
Business Trends in the tri-state region”    
www.thestolerreport.com   now  in its 
12th season is a weekly panel discussion 
featuring real estate and business  
leaders.    

w 

 

                     
 

           
 

“The Stoler Report-NY’s Business Report” 
Celebrating its 14th anniversary is a lively 
panel discussion hosted by Michael 
Stoler. More than 1600 individuals have 
participated on the lively panel 
discussion. 
 

www.thestolerreport.com 
www.michaelstolertelevision.com 

www.itunes.com 
www.youtube.com 

www.cuny.tv  
 

 

      
 
Building New York-New York Life Stories 
with Michael Stoler profiles lives of 
individuals from the region. The show 
which is currently in its 12th season has 
profiled the lives of more than 225 
individuals.  
 
     www.buildingnynylifestories.com  

www.michaelstolertelevision.com 
www.itunes.com 

www.youtube.com 
www.cuny.tv 

 
 

All past broadcasts can be viewed on “The 
Stoler Report App” for 

Iphone/ipad  at Apple App Store 
Android Devices at Google Play 

              
 
 

         

   

The Stoler Report airs 8 times a week in New York City on CUNY TV.  Each 
new broadcast debuts on Tuesday 2 AM, & 11 PM, Wednesday, 8:30 AM, 
2:30 PM & 10:30 PM, Friday, 5:30 AM, Saturday 12 Midnight & Sunday 
10:30 AM. 

Building New York-NY Life Stories airs 8 times a week in New York City on 
CUNY TV. Each new broadcast debuts on Monday at 10:30 AM, 4:30 PM & 
10:30 PM, Wednesday at 5:30 AM, Thursday at 11:30 PM, Saturday 12 
Noon, Sunday at 12:30 AM & 10:30 AM.  The show also airs around the 
nation of Tuesday evenings on JLTV, Channel 469 in Metro New York and 
DirecTV channel 366. 

These programs are hosted by Michael Stoler, President of New York Real 
Estate TV, LLC, Managing Director of Madison Realty Capital, real estate 
commentator for 1010 WINS AM. 

 

 

http://nyrealestatesummit.com/
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The Takeaway
“November brought a large drop in the Trepp CMBS delinquency rate due, in part, to the liquidation of $676 million in delinquent loans that re-
sulted in a relatively high 56.8 percent average loss,” said Joe McBride, an analyst with Trepp. “A few CMBS deals realized large losses all at once in 
November, with JPMCC 2007-CB19 and BSCMS 2005-PW10 accounting for more than half of the disposed with loss loan volume. The Oasis Net 
Leased Portfolio, a $95.6 million office portfolio loan took a 90 percent loss while six other loans totaling $116.8 million in balance took 100 percent 
loss. Liquidation volumes have ebbed and flowed over the past six to eight months, but the general volume trend has been downward as servicers 
whittle away the pool of distressed loans in CMBS. ” Source: 

Date Loan Count Loan Balance Realized Losses Loss Severity

January-11 155  1,269,398,271  580,118,354  45.70 

February-11 81  583,400,255  289,725,531  49.66 

March-11 65  410,747,897  207,687,381  50.56 

April-11 146  1,047,688,935  493,258,718  47.08 

May-11 123  1,228,951,674  592,607,812  48.22 

June-11 167  1,503,972,282  833,864,799  55.44 

July-11 147  1,030,233,377  534,897,859  51.92 

August-11 131  870,618,657  503,891,149  57.88 

September-11 121  1,051,804,218  571,411,407  54.33 

October-11 101  836,335,852  459,084,273  54.89 

November-11 195  1,967,420,190  1,078,334,911  54.81 

December-11 101  878,052,203  515,977,658  58.76 

January-12 136  1,163,168,342  619,140,297  53.23 

February-12 68  560,489,238  224,605,118  40.07 

March-12 73  759,652,992  313,914,562  41.32 

April-12 121  1,172,191,687  608,972,910  51.95 

May-12 135  1,295,380,725  718,905,858  55.50 

June-12 126  1,037,211,761  511,270,053  49.29 

July-12 141  988,048,484  520,722,842  52.70 

August-12 118  1,198,609,002  764,874,825  63.81 

September-12 137  1,061,240,749  574,775,450  54.16 

October-12 99  996,814,478  575,479,875  57.73 

November-12 136  1,210,200,882  744,963,950  61.56 

December-12 97  842,525,594  488,570,902  57.99 

January-13 120  871,321,068  509,250,687  58.45 

February-13 60  801,534,307  426,286,808  53.18 

March-13 58  670,358,237  334,685,726  49.93 

April-13 104  1,436,442,517  740,052,032  51.52 

May-13 70  682,012,767  407,085,434  59.69 

June-13 96  1,119,314,765  704,424,337  62.93 

July-13 110  1,773,451,736  891,072,636  50.25 

August-13 61  776,306,573  442,551,642  57.01 

September-13 75  672,710,355  374,740,010  55.71 

October-13 56  871,531,148  369,697,049  42.42 

November-13 91  1,072,260,517  578,670,881  53.97 

December-13 80  1,165,235,417  646,018,627  55.44 

January-14 74  1,205,480,049  745,755,870  61.86 

February-14 114  2,589,835,745  1,208,909,802  46.68 

March-14 74  1,887,186,139  1,024,482,375  54.29 

April-14 48  566,668,600  333,449,178  58.84 

May-14 64  859,443,048  499,296,654  58.10 

June-14 63  835,154,938  421,327,735  50.45 

July-14 49  542,093,149  367,342,727  67.76 

August-14 76  703,073,717  370,365,746  52.68 

September-14 88  1,631,327,152  1,025,720,489  62.88 

October-14 57  666,948,449  420,320,330  63.02 

November-14 51  639,338,091  384,180,831  60.09 
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2015 Calendar
Issue Reservations Materials Issue Date

January 2015 12/23 12/29 1/7

Year in ReviewYear in Review

February 2015 1/15 1/19 1/28

CREFC, Life Companies

March 2015 2/12 2/16 2/25

The 50 Most Important People in Commercial Real Estate FinanceThe 50 Most Important People in Commercial Real Estate FinanceThe 50 Most Important People in Commercial Real Estate Finance

April 2015 3/12 3/16 3/25

Multifamily Lending

May 2015 4/16 4/20 4/29

Developers & Construction

June 2015 5/14 5/18 5/27

Retail/ICSC

July/August 2015 6/11 6/15 6/24

Mezzanine Finance
Opportunities in Europe

September 2015 8/20 8/24 9/2

Lawyer’s Issue

October 2015 9/17 9/21 9/30

Hotel Lending
Asia

November 2015 10/15 10/19 10/28

Twenty on the Rise: Top 20 
Brokers Under 35

December 2015 11/12 11/16 11/25

CMBS
O ce Lending
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Q+A

Mortgage Observer Weekly: How did 
you get your start in the real estate 
business?

 
David Roth: I bounced around a little 
after graduating from CUNY Baruch 
College. I was lucky enough to be hired 
as an asset manager at a New York-based 
investment and development firm be-
fore the market fell apart. Through 
that role, I got the opportunity to touch 
many different aspects of the business—
leasing, property management, and con-
struction, among others. I was handling 
everything from construction coordi-
nation to acquisition due diligence to 
investor reporting. I also benefitted tre-
mendously from a few invaluable mentors. 

You founded your firm Palladium 
Management in 2010. What was the 
incentive for doing so?

It came down more to personal tim-
ing than market timing, although the lat-
ter ended up being advantageous as well. 
After surviving the downturn, and having 
been able to learn a great deal from that 
experience, I decided it was time to try 
something entrepreneurial. I was fortu-
nate to have had the support and financial 
backing of a well-established wholesale 
and manufacturing company that was in-
terested in wealth diversification through 
commercial real estate. We’re now an of-
fice of four, we’ve completed around $50 
million worth of transactions to date, and 
we manage a rapidly growing portfolio of 
multifamily, mixed-use, and retail assets in 
markets north and east of New York City.    

Palladium recently acquired a dis-
tressed loan collateralized by the 
12,000-square-foot restaurant and 
catering facility Le Chateau in South 
Salem, N.Y. What’s the story behind 
that?  

Along with strategic partners Embrace 
Hospitality, we created a joint ven-
ture with The Green Rock Group, a New 
Jersey-based company that focuses on 
distressed debt acquisitions. We most 
recently closed on a $4.4 million note 
on Le Chateau, which is a year-round 
food and beverage operation run out of a 

historically significant Hudson Valley man-
sion commissioned by J.P. Morgan in 1907. 
Taking advantage of Green Rock’s consistent 
pipeline of distressed debt opportunities, we 
decided to venture into this non-tradition-
al side of the real estate business. It’s been a 
terrific learning experience, and it’s a deal 
that we expect to be quite lucrative as well. 

Your firm has traditionally focused 
on income-producing assets, as you said. 
Why did you decide to acquire non-per-
forming debt in this case?

In a market where it’s increasingly diffi-
cult to find yield, and with very few remain-
ing market inefficiencies, we felt it was a 
unique opportunity. And given our strong 
investment track record in Westchester 
County, we think we’re poised to create re-
turns for our partners and investors that are 
outsized in comparison to today’s market.   

Is that something your firm will be 
doing more of going forward?

We’re certainly considering it, although de-
veloping, acquiring and managing tradition-
al commercial assets will continue to be our 
main focus. We feel that through this partic-
ular experience, though, that we’re well po-
sitioned to take advantage of these types of 
opportunities going forward. 

David Roth
Principal and Founding Partner at  
Palladium Management
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